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PRACTICAL STEPS ARE 
NEEDED AT WASHINGTON 


Fire Insurance Men Should Make 
Their Influence Felt to 
Stem Socialistic Tide 








SHOULD TOOT OWN HORN 





Men in Government Work Should 
Realize the Scope and Service of 
the Business. 





(FROM A STAFF CORRESPONDENT) 
WASHINGTON, D. C., July 31.— 
The note of warning sounded in this 
correspondence last week has elecited 
inquiry as to practical steps insurance 
men may take to offset the growing 
current of universal government insur- 
ance which certainly is strongly felt 
here and which movement is being 
directed by men prominent in admin- 
istration circles who possess eminent 
ability. In answer to these inquiries I 
would suggest that local agents, field 
men, company officers and insurance 
men in every direction get busy with 
their representatives in Congress and 
the Senate. These men should be told 
what it would mean if the government 
continues to encroach more and more 
on the preserves of private insurance. 
It might be of interest for them to 
know that there are 66,000 local agents 
in this country. This does not include 
the brokers. There are probably 20,000 
brokers. There are probably 20,000 
salaried solicitors. Then take the great 
army of officials, managers, depart- 
ment heads, office employees, field 
men, inspectors and so on. I imagine 
there must be 150,000 of these. This 
does not include the men engaged in 
life or casualty insurance. So alto- 
gether there is a vast and impressive 
army of workers engaged in fire insur- 
ance alone. hese men are influential 
in politics, at least the local agents 
and brokers are, and they can bring 
considerable influence to bear. 


Get Resolutions of Protest 


In addition to this it would be well 
to get business organizations, clubs 
and chambers of commerce to pass 
resolutions protesting against any fur- 
ther encroachment of the government 

(CONTINUED ON PAGE 13) 
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Etna (Fire) Insurance Co. 


OF HARTFORD, CONN. 


Has entered the one hundreth year of its existence and has during that time paid 
more than $165,000,000.00 in losses. A Company that has faithfully carried out 
every obligation assumed during so long a period may be regarded as an important 


part in the foundation upon which our country’s prosperity rests. Its agents may 
be found in all cities and towns. 


bn Branch: INSURANCE EXCHANGE, CHICAGO, ILL. 


WM. B. CLARK, President L. O. KOHTZ, Asst. Genl. Agent 
THOS” ‘E. GALLAGHER, General Agent R. B. IVES, Asst. Sec’y 


DANGEROUS TENDENCIES 
SEEN AT WASHINGTON 





Many Underwriters Disapprove of 
Brass Band Methods in 
Dealing With Case 





GOOD WORK BEEN DONE 














THE AIRPLANE— 


is the military eagle, aptly termed the Eyes 
of the Army. Rising above and before the 
battle line, it watches for coming attacks. 





FIRE gives no warning of its coming. No 
eye can see where it will strike next. 


ADEQUATE Insurance is the airplane of 
protection. Use foresight instead of actual 
vision. 











**AMERICA FORE”’ 


AMERICAN : EAGLE 


FIRE INSURANCE COMPANY OF NEW YORK 
Cash Capital—One Million Dollars HENRY EVANS, President 


Home Office: Pacific Coast Dept. 
80 Maiden Lane, New York Insurance Exchange Bldg., San Francisco 





AMERICAN EAGLE FOR AMERICAN PEOPLE 


Insurance Men Need to Use Influence 
With People to Keep Boat 
From Rocking 





BY P. J. HEILMANN 

NEW YORK, July 31.—There are 
signs that insurance men generally are 
awake to the fact that real dangers 
menace the business of insurance if the 
plans and aspirations of certain officials 
at Washington and their associates are 
not checked. As a matter of fact, they 
have never been asleep and much quiet 
and effective work in the way of prop- 
erly presenting at Washington the case 
of insurance has and is still being done. 
It is felt, however, by those in the best 
position to judge that brass- band meth- 
ods are not the best to employ in deal- 
ing with the present abnormal situa- 
tion. That there are influences at work 
inimical to the insurance business is 
plain enough, but that these influences 
can be permanent or really destructive 
is not believed. It is well, however, to 
always bear in mind the dictum of Her- 
bert Spencer that “Government is be- 
gotten of aggression by aggression” 


seems at length to be appreciated at its 
true value. 














EDWARD MILLIGAN, President 


GEORGE M. » Vi JOHN B. 

THOMAS C, C TEMPLE: Secretary — GEORGE C. LONG, JR., re 
THEODORE F. SPEAR ised HENRY P. WHITMAN, Ass’t Sec’ 
FRED C. GUSTETTER, Ass't Seed. EDWARD V. CHAPLIN, Ass’t 


Surplus to Policy-holders . “ - $ 9,756,000 
Total Losses Paid . - f - 84,600,000 


» Cash Capital - Three Million Dollars 


Reinsurance Reserved - $5,996,730 
Reserve for Outstanding Losses and all other 

Claims e ‘ 658,699 
NET SURPLUS ° ° . = 6,745,963 
Total Assets - - $16,503,963 


Been Aggression Enough 


That there has been aggression enough 
and to spare as regards insurance, one 
has only to cast up the numerous meas- 
ures of one kind and another that have 
either been tentatively advanced or actu- 
ally put into operation. To enumerate, 
there are the taking over by the gov- 
ernment of railroad insurance, wheat in 
terminal elevators, etc.; marine insur- 
ance; decision not to require marine in- 
surance on the new merchant ships un- 
der government control; proposal that 
alien property custodian has power to 
incorporate domestic companies to take 
over assets and business of enemy com- 
panies; the Saunders bill to create the 
Liberty Insurance League, with power to 
negotiate with an insurance company of 
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GRAIN ASSOCIATION IS 
NOW ABOUT READY 


Plans Are Being Perfected to Handle 
the Terminal Elevator Fire 





Insurance 








MUCH WORK BEING DONE/| 

| 

Method That Will Be Pursued in Writ- | 

ing the Business Through Syn- 
dicate Operations 








The Underwriters Grain Association 
of Chicago is now completing its ar- 
rangements to have its machinery run- 
ning in a few days. Last week the 
special committee of which George H. 
Batchelder of the Pennsylvania is 
chairman found that the percentage 
quota had been reached so that 100 per- 
cent capacity on any elevator could be 
written. The maximum capacity re- 
quired is $3,000,000. The work will be 
done in the offices of the Western 


Union in the Insurance Exchange at 
Chicago, the detailed plans having been 
worked out by Manager J. W. Cochran 
of the Fire Association, who will be 
the official supervisor. Secretary Eas. 
Hatch of the Western Union and Fred 
A. Rye of the Western Insurance Bu- 
reau, will act as joint treasurers and 
will look after the details. All com- 
panies are required to execute a power 
of attorney for Manager Cochran and 
they will also ‘issue open policies for 
each state which he will have on file 
and against which he will issue grain 
certificates. 
Will Have Binding Agent 


Sach state will have a binding agent, 
Ben agents can have grain bound at 
any time. The binder will be issued to 
the agent to go to the assured and a 
copy will go to the Grain Association s 
office in Chicago. The agent controlling 
the insurance receives 10 percent com- 
mission on the entire line. _He remits 
the net to the Grain Association. His 
own company pays him the excess 
amount of commission above 10 percent, 
according to his contract. Agents of 
companies in the Grain Association who 
do not place the line are allowed com- 
missions in excess of 10 percent, accord- 
ing to their contracts with their com- 
pany. If an agent is delinquent 45 days 
in paying premiums, his credit with the 
Grain Association is removed and he can 
no longer place any grain business 
with it. 


Will Facilitate Handling Grain 


This plan will greatly facilitate the 
handling of grain insurance. If an 
order is received in the evening for any 
amount, it can be bound at once and the 
agent is saved much difficulty in peddling 
the line around the offices. As soon as 
the Grain Association starts all grain 
business in terminals in force must be 
scheduled with the association and it will 
be redistributed among the members. 
This will be the most difficult and com- 
plex task confronting the organization. 
All the steps in the organization have 
been worked out legally and have the 
approval of the authorities at Washing- 
ton. The binding office which will prob- 
ably be the rating bureau will not handle 
any money. 

Inspection Service 


One of the features of the organization 
will be the inspection service. The 
highest rated properties which are the 
most hazardous will be inspected every 
week through trained inspectors of the 
rating bureau. The National Inspection 
Company of Chicago will handle the in- 
spections in Illinois. The companies will 
soon receive a report on each elevator 
and then will have reinspection reports 
weekly on some of the houses and 
monthly on the others. 





Frank D. 


Eubank, representative of 
the 


Wisconsin Inspection Bureau at 
Madison, Wis., was married July 23 to 
Miss Margery Dille of Milwaukee, at 
the home of the bride’s father. 
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COMPANY IS REINSURED 


MICHIGAN COMMERCIAL QUITS 





Well-Known Western Company Is 
Taken Over by the Boston, Owing 
to Increased Demands. 





The Michigan Commercial has rein- 


sured its business in the Boston and it : 


will eventually retire from the field. 
A. D. Baker & Co., of Lansing, Mich., 
who have managed the Michigan Com- 
mercial, will continue as managers of 
the Boston. In some states the Mich- 
igan Commercial policies will be is- 
sued, for the time being, automatically 
reinsured in the Boston until perma- 
nent arrangement is made. So far as 
the Michigan Commercial agents in the 
territory of the Western Insurance 
Bureau are concerned, there will be no 
change except that they will become 
agents for the Boston. The agencies 
in the eastern territory will terminate 
and the Michigan Commercial will re- 
tire as soon as practical from that sec- 
tion. The Pacific coast is not included 
in this deal and the agencies and plans 
will be continued in that field for the 
present. 
Reason For the Action 


Vice-President A. D. Baker of the. 


Michigan Commercial, explains that 
the general condition at the present 
seemed to make it necessary to con- 
solidate the business. Expenses are 
steadily increasing and apparently will 
continue to increase for some little 
time. The wartime uncertainties are 
many and therefore the officers of the 
Michigan Commercial felt that the 
company could retire in the heyday 
time of its prosperity to its best pos- 
sible advantage. The complete retire- 
ment of the Michigan Commercial can- 
not be accomplished for a few years to 
come, but it is the present intention 
ultimately to leave the field. The re- 
serve requirements and the necessity 
for a continued increase of surplus to 
take care of increased business prevent 
a proper return to stockholders. 


Officials of the Company 


Mr. Baker, who is vice-president of 
the Michigan Commercial, is president 
of the Western Insurance Bureau and 
is one of the able insurance men of the 
west. Ralph Rawlings is also a vice- 
president, he being the outside man in 
touch with the field. L. Hewett is 
secretary and treasurer and is the of- 
fice man. 

The Michigan Commercial started 
business Jan. 1, 1905, with $200,000 cap- 
ital and $100,000 surplus. The capital 
has been increased to $400,000 and its 
net surplus Dec. 31 was $212,757. Net 
premiums last year were $950,579 and 
losses $437,268. The company has al- 
ways stood high and has had a good 
agency plant. Its assets were $1,364,- 
674. Its expense ratio last year was 39 
percent. 

A. D. Baker & Co., in addition to the 
Michigan Commercial, are also west- 
ern managers of the Old Colony. 





THE LIVERPOOL & LONDON & GLOBE 


Insurance Company Limited 


Its United States assets are $16,153,068.57, every 
dollar representing UNITED STATES INVEST- 
MENTS, which are held in trust for sole protection 
of American policy holders and subject to strict 
supervision of State Insurance Department. 


WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
CINCINNATI, DEPT.., 401 Fourth Nat. Bank Bldg., CINCINNATI, OHIO 
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*SERVICE”’—That's the Slogan of 


Neare, Gibbs & Lent 


211 East Fourth Street, CINCINNATI, OHIO 


Automobile, Inland and Ocean Marine, Tourist and Trans- 
portation Floaters, Parcels Post and Registered Mail Insur- 
ance. Representing several conservative and well-established 
Companies in fourteen states. 


A Fully Equipped General Agency Office 
Prompt Correspondence, Quick Adjustments and Settlemente 
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The Girard F. & M. ‘Company 


COMPANY 


.COMPAN of Philadelphia 


Cash Capital $500,000 Net Surplus $452,411.23 
Surplus to Policyholders, $952,411.23 
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FIREMEN’S 'Nsurance OF NEWARK 


Cash Capital $1,250,000 Net Suplus $2,384,971.20 
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CHANGES IN THE FIELD 


GWINN CALLED TO . CHICAGO 








E. H. Zentner of the Northwestern 
National Is Appointed Wisconsin 
State Agent of Firemens 





Erwin H. Zentner, since March, 1913, 
special agent of the Northwestern Na- 
tional in the Wisconsin field, with head- 
quarters at the home office, has re- 
signed, effective Aug. 1, to accept ap- 
pointment as state agent of the Fire- 
mens in Wisconsin. He will continue 
to make Milwaukee his headquarters. 
He succeeds J. Homer Gwinn, who is 
called to the western office at Chicago. 
Mr. Gwinn has been in the Wisconsin 
field for a number of years and has 
done excellent work. At the annual 
meeting of the Wisconsin Insurance 
Club he was elected president. A new 
man will now have to be chosen. 

Mr. Zenter will be succeeded by H. 
L. Seip, who has been connected with 
the home office of the Northwestern 
National for seventeen years. Mr. Seip 
fof some time past has been daily re- 
port examiner and while he has never 
been engaged in field work, his entire 
career in the employ of the company 
has been closely related to such activi- 
ties, enabling him to enter the new po- 
sition with a wealth of valuable expe- 
rience. Wisconsin being the home 
state with the home office and like Mr. 
Zentner, will have his headquarters 
there. 





R. R. Johnson 


R. R. Johnson of Salem, Ohio, a well 
known local agent and formerly spe- 
cial agent of the Newark Fire has been 
special agent of the Minneapolis Fire & 
Marine in Ohio. 





Newton G. McDonald ° 


Newton G. McDonald, local agent at 
Coshocton, Ohio, has been appointed 
special agent of the Firemans Fund in 
that state. 





E. S. Plummer 


Edward S. Plummer, of the Knapp- 
Plummer Adjustment Company, inde- 
pendent adjusters at St. Louis, has 
been appointed special agent of the 
New York Underwriters for St. Louis 
and western Missouri, succeeding R. 
W. Smith. Mr. Smith recently resigned 
to become local manager for the Amer- 
ican Central at St. Louis. For some 
time Mr. Plummer had charge of the 
subagency business of the Queen. 





A. W. McNair 


Western Manager C. H. Coates of 
the National L:berty announces the ap- 
pointment of A. W. McNair of Fargo, 
N. D., as speciai agent for the southern 
portion of North Dakota. A. W. Dennis 
of Grand Forks will continue super- 
vision over the northern half of the 
state 





H. W. Watkins 


H, W. Watkins, special agent of the 
National-Ben Franklin, in Indiana, and 
vice-president of the Firemens & Me- 
chanics of Indianapolis, has resigned 
his connection with the National-Ben 
Franklin to give his entire time to the 
Firemens & Mechanics. 





Norman J. Theiss 


Norman J. Theiss, wno has been spe- 

cial agent of the National-Ben Frank- 
lin in Minnesota and Wisconsin, will 
hereafter devote his entire time to Min- 
nesota and the company’s Wisconsin 
business will be handled through the 
general agency of Fish & Schulkamp 
at Madison, Wis. 





C. W. Bowrett 


_C. W. Bowrett of Spencer, Iowa, spe- 
cial agent of the Hanover, has enlisted 
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in the government service and will take 
his training at Ames college. 





A. C. Littlejohn 


A. C. Littlejohn_has been appointed 
state agent of the Central National Fire 
of Des Moines, for Illinois and Indiana. 





W. G. Shipe 


W. G. Shipe, Kansas City, special agent 
for the Fidelity-Phenix in western Mis- 
souri has resigned to become special 
agent for the New Hampshire Fire and 
County in Missouri and Kansas. He will 
not have charge of St. Louis. He suc- 
ceeds Samuel J. Horton, who recently 
resigned to become special agent of the 
Northern of England in Ohio. 





George P. Pierce 

George P. Pierce of Redwing, Minn., 
formerly a special agent of the Hartford 
Fire has returned to the field and goes 
with the company in northern Minnesota 
succeeding Arthur B. Jackson, who will 
enter military service. Mr. Pierce has 
been conducting a local agency at Red- 
wing. 


Preparing for Convention 


CLEVELAND, O., July 30.—It is 
proposed to make the next convention 
of the National Association of Insur- 
ance Agents in October a purely war- 
time meeting. The committee on ho- 
tels and transportation has selected the 
Hotel Statler as headquarters. All the 
local committees have gotten down to 
hard work in preparation for the con- 
vention. The agents propose that this 
shall be one of -the notable meetings 
of the organization and they will not 
fail in making it so. There are a num- 
ber of old wheel-horses here who know 
how to run conventions, because they 
have done so before. They also know 
how to work and make others work. 
This is going to be a working conven- 
tion, and it will be one that is prolific 
of good things for the agents at this 
critical and uncertain period in the his- 
tory of all the institutions of the coun- 
try. 


Commissioners’ Program 


In part 2 of this issue will be found 
the program for the Insurance Commis- 
sioners Convention which will be held at 
Denver Sept. 10 to 18. Questions relating 
to all branches of insurance will be dis- 
cussed by the commissioners. 





PROGRAM ANNOUNCED 





STATE FIRE MARSHALS RALLY 
Annual Meeting Will Be Held at Sioux 
Falls, S. Dak., Sept. 3-6é—Many 
Interesting Events 





The annual meeting of the Fire Mar- 
shals Association of North America, it 
being the thirteenth annual convention, 
will be held at Sioux Falls, S. Dak., 
Sept. 3-6. The program is as follows: 


TUESDAY EVENING, SEPT. 3 
Meeting called to order. 
Invocation. 
Address of Welcome 
By Governor of South Dakota. 
By Mayor of Sioux Falls. 
4. Response. 
Vice-President William M. Camp- 


all dt 


bell. 
Roll Call. 
President’s Address. 
Report of Secretary and Treasurer. 
Appointment of Committees. 
On Membership—John G. Gamber, 
Chairman. 
On State Building Codes—M. J. 
Cleary, Chairman. 
On Standard Hose Couplings— 
Homer Rutledge, Chairman. 
On Publicity—T. Alfred Fleming, 
Chairman. 
On Actuarial Bureau and Standard 
Blanks—L. T. Hussey, Chairman. 
WEDNESDAY MORNING, SEPT. 4 


10. The Fire Marshal and His Conserva- 
tion Work for the Government. 

Paper. Fire Marshal S. W. Inglish, 
of Texas. 

Discussion. Fire Marshals Frank H. 
Elisworth of Michigan, H. G. 
Ganstt of British Columbia, and 
Joseph Button of Virginia. 

11. The Enlarged Sphere of Fire Mar- 
shal Activities. 


Paper. Fire Marshal T. Alfred 
Fleming, of Ohio. 
Discussion. Fire Marshals G. Chal 


Port, of Pennsylvania, John B. San- 
born of Minnesota, and W. F. 
Fonville of Alabama. 

12. Food Conservation—How Fire Mar- 
shals Can Aid. 

Paper. Fire Marshal H. H. Friedley 
of Indiana. 

Discussion. Fire Marshals H. L. 
Reade of North Dakota, Harvey 
Wells of Oregon, and E. P. Heaton 
of Ontario. 

13. Germany’s American Allies—Ignor- 
ance and Carelessness. 





Paper. Fire Marshal E. M. Gillen- 
waters of Tennessee. 

Discussion. Fire Marshals W. S. 
Ridgell of Nebraska, M. J. Cleary 
of Wisconsin, and S. W. Inglish of 
Texas. 


WEDNESDAY AFTERNOON SEPT. 4° 
14. The Cooperation of the Bureau of 
Standards and Fire Marshals. 

Paper. F. W. Glading of Washing- 
ton, D.C. 

Discussion. Fire Marshals M. J. 
Cleary of Wisconsin, and William 
M. Campbell of Louisiana, and As- 
sistant Fire Marshal S. E. Crans 
of South Dakota. z 

15. Method of Fire Prevention. 

a. Buildings. 

b. Equipment. 

c. Housekeeping. 

Paper. Fire Marshal G. Chal Port 
of Pennsylvania. 

Discussion. Fire Marshals John G. 
Gamber of Illinois and T. Alfred 
Fleming of Ohio, and Assistant 
Fire Marshal J. A. Tracy of Iowa. 

16. How Can Fire Marshals Aid Small 
Cities and Towns? 

Paper. Fire Marshal W. S. Ridgell 
of Nebraska. 

Discussion. Fire Marshals W. A. 
McSwain of South Carolina, H. L. 
Reade of North Dakota, and H. G. 
Ganstt of British Columbia. 

17. The Fire Marshal and Fire Depart- 
ments. 

Paper. Fire Marshal Bruce T. Bul- 
lion of Arkansas. 

Discussion. Fire Marshals John G. 
Gamber of Illinois, W. H. Van 
Camp of South Dakota, and Wil- 
liam M. Campbell of Louisiana. 

THURSDAY MORNING, SEPT. 5 

18. The Cooperation of National Board 
of Underwriters and Fire Mar- 
shals. 

Paper. 
City. 

Discussion. Fire Marshals Joseph 
Button of Virginia, L. T. Hussey 
of Kansas, and W. F. Fonville of 
Alabama, 

19. Arson and Its Contributories. 

Paper. Fire Marshal John G. Gam- 
ber of Illinois. 

20. Should All Fires be Investigated? 

Paper. Assistant Fire Marshal F. 
W. Kubasta of Wisconsin. 

Discussion. Fire Marshals T. A. 
Brown of Mississippi and Assis- 
tant Fire Marshal G. H. Nettleton 
of Minnesota, and Insurance Com- 
missioner J. S. Darst of West 


W. E. Mallalieu of New York 


Virginia. 
21. The Fire Marshal and Fire Insurance 
Agents. 
Paper. Fire Marshal W. A. Me- 


Swain of South Carolina. 
Discussion. Fire Marshal C. C. Ham- 
mond of Oklahoma, Fire Commis- 
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THE NATIONAL UNDERWRITER 


“The Money Saving Service” 


It is in the interest of the 
Insurance Agent, the Insurance 
Companies and the Owner that 
plant values should be deter- 
mined now by disinterested 
appraisement. 


The only way in which loss 
to the owner, in case of fire, can 
be avoided (and loss to the 
owner often means a loss of 
the line to the agent) is by hav- 
ing appraisement made now and 
keeping it up to date every year. 


There is no other way; it does 
not pay to guess as to what the 
values are, because that is really 
a guess as to what the owner will 
receive in case of loss; and it 
takes real cash and not guesses 
to restore the property. 


Vain regrets will not restore 
it; and we think it is the wise man 
who in these times knows what 


he has, where it is, what it is 
worth, and insures accordingly. 


Ss 


It is better to be sure than 
sorry. 


The initial cost of Appraise- 
ment is not great, and the Annual 
Upkeep is very reasonable in 
price. It is a good investment. 


The cost of Appraisement 
as well as the cost of Insurance 
is a legitimate charge to “Op- 
eration Expense” and should be 
carried in the cost of the product. 


It would be good business 
for all agents to call this extremely 
important matter to the attention 
of all their customers. 

The blame, if any, would 
then attach to “the other fellow.” 
Protect your own interest, so that 
he can’t blame you. 


Our service is a perfect pro- 
tection. 


If the concern appraised is making money, the U. S. Government will 
pay about 60% of the cost of the Appraisement; not the owner. 


WRITE US 
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Memorandum 


In Opposition to the Impairment of the 
Efficiency of Fire and Marine Insurance 


Through Government 


Encroachment 


By David Rumsey 
One of the Leading Members of the New York Bar 


I 
The Existing System of Insurance 


It is superficially considered that in- 
surance business in this country is con- 
ducted merely by a number of private 
corporations acting only in competition 
with each other for their separate profit. 
Nothing could be farther from the 
truth. Fire and marine insurance in 
this country, as in other countries, 
while conducted primarily by private 
organizations, constitutes a vast sys- 
tem of cooperative effort by individual 
companies for protection from and pre- 
vention of disaster and with the idea of 
uniform service and equal cost pre- 
dominant and the idea of competition 
reduced to the minimum. 


tem are: 


1. Protection from fire and marine dis- 
aster. 

The principal purpose of fire and ma- 
rine insurance is to spread over the many 
the disastrous results of fire and marine 
losses occurring to the few. 

2. Prevention of fire loss. 

Innumerable systems and devices have 
been brought out by the cooperative ef- 
fort of fire insurance companies to re- 
duce the fire losses in the country. For 
illustration, there have been devised and 
installed at the instance of fire insurance 
companies sprinkler systems, fire extin- 
guishers, improved fire department appa- 
ratus and improved water works systems. 
There has been conducted by the asso- 
ciated companies an extended campaign 
of instruction as to means of preventing 
fire loss. 

3. Improvement of building conditions. 

This has been accomplished by the per- 
fection of elaborate systems of schedule 
rating designed to penalize defective 
building conditions and to give credit 
for fire resisting improvements. There 
have also been prepared by the com- 
panies and enacted generally by the mu- 
nicipalities of the country building codes 
designed for the same purpose which are 
immeasurably improving the building 
conditions of the cities and commensu- 
rately decreasing the fire loss. 

4. Inspection of insurable property. 

This work conducted throughout the 
country by an army of -inspectors, special 
agents and local agents working under 
the instruction of the companies to point 
out to owners defective fire conditions 
and insist upon their remedy, is a part 
of the existing insurance system of in- 
calculable value. 

5. Equitable distribution of the cost 
of insurance. 

The work of making rates for insur- 
ance by means of schedule or expert 
knowledge in order that the cost of in- 
Surance shall be distributed as nearly as 
may be in accordance with the liability 


of property to fire loss is a great system |- 


in itself, which cannot be disturbed with- 
out economic waste and loss of service to 
the community. 


The existing instrumentalities for the 
accomplishment of this service are as 
follows: 

1. About twelve hundred fire and ma- 
rine companies (stock and mutual, do- 
mestic and foreign) conducted by officers 
who are experts in the business of insur- 
ance, as their life work. 

2. Field men, special agents and local 
agents working all over the United States 
under the direction of the companies’ 
officers for the improvement of insurance 
conditions and lessening or the fire waste. 

3. Technical associations, supported at 








WANTED—FIELD WORK 
Local agent with Home Office, general 
agency and field experience, can devote 
about 10 days per month to special 


agency work in Wisconsin. Address 
12-A, care The National Underwriter. 











large expense by the companies, for sci- 
entific research work to improve fire- 
fighting and fire resistance methods, to- 
gether with statistical work for equitable 
distribution of the fire cost and securing 
information as to fire danger in different 
localities. 

4. Many local organizations (subject 
to state regulation) of companies, field 
men, local agents or independent experts, 
engaged in the making and adjustment 
of rating schedules and specific rates in 
order to adjust the cost of insurance 
fairly as between property owners. 

5. In the case of marine insurance, 
many organizations, in all parts of the 
world, supported by the companies doing 
a marine business, for reporting disas- 
ters, making examinations of vessels, 
supervising loading and other activities 
incident to the conduct of marine busi- 


A | ness, including the securing and trans- 
The Services Performed by This Sys- | 


mission of necessary intelligence. 

The assets involved in this system for 
furnishing fire and marine .protection to 
the country are about $1,000,000,000. The 
net funds of the companies doing this 
business are about $400,000,000. These 
funds are not withdrawn from the sup- 
port of the business of the country, but 
as they are held for the guaranty against 
disaster they are constantly being in- 
vested and reinvested in government, 
state and municipal securities and in 
stocks and bonds constituting the basis 
for business enterprise. 


II 
The Source of Strength of the System 


The strength of the insurance system 
lies in: 

1. Large volume of premium income. 

2. Wide distribution of risks. 

3. Expert adjustment of risk to carry- 
ing capacity of each company through 
limitation of line and reinsurance. 

A guaranty to respond for fire or ma- 
rine losses to a few properties would be 
a dangerous speculation, but the insur- 
ance of many properties against such 
loss is a stable and legitimate and abso- 
lutely necessary business. The more pre- 
miums an insurance company receives 
and the more hazards it underwrites the 
greater is the stability of the company 
and the protection given to its policy- 
holders. Any extended encroachment 
upon the volume of the protection af- 
forded is a menace to their stability and 
a blow to the existing system of insur- 
ance protection in this country. 


111 
The Importance of the System to the 


Country 
1. All business credit is dependent 
on it. 








2. It is as vital to commerce as is 
banking. 

3. <All property requires its protection. 

4. The existence of domestic and for- 
eign trade is dependent on it. 

Other countries have learned from ex- 
perience that similar systems should be 
encouraged, not only by avoiding govern- 
ment encroachment, but by laws which 
permit the widest distribution of hazard 
and consequent stability of the com- 
panies. The commerce of England could 
not have existed without such a system. 
The future commerce of this country can- 
not come into existence without it. 
Some systems for marine and fire insur- 
ance protection as broad as the demands 
of property and commerce require must 
exist in this country. The insurance sys- 
tem now in existence must not be broken 
down or impaired unless for some sound 
reason, nor unless an equally serviceable 
and equally broad system shall in some 
manner be supplied. 


Iv 
The Government Cannot Acquire or 
Conduct the Existing System of 
Insurance 


1. There is no power to do this under 
the constitution of the United States. 

2. The authority to regulate, control 
and license insurance companies has been 
assumed by the states and any attempt 
to deprive the states of these powers 
would be bitterly opposed. 

3. It is not practicable. It is impossi- 
ble for the government to acquire the 
entire system of insurance, rendering the 
services of company protection, fire pre- 
vention, supervision and inspection and 
rate distribution which are accomplished 
by the existing system. Therefore any 
government absorption of the ‘insurance 
system of the country as such could only 
be a partial measure rendering ineffective 
instead of adequate service. 

4. It is particularly inexpedient at the 
present time. The activities of the gov- 
ernment in time of war are sufficiently 
great to lead any reasonable mind to the 
conclusion that the time is not oppor- 
tune for government acquisition or con- 
duct of a vitally important function upon 
which the business of the country is de- 
pendent and which is now being con- 
ducted with reasonable, if not com- 
plete, satisfaction. 

It would be fatuous indeed for the fed- 
eral government, already conducting the 
greatest war in its history and over- 
burdened with enterprises carried on in 
connection therewith, to undertake the 
additional strain of a business well con- 
ducted in private hands by people of ex- 
perience. There is no occasion for the 
entry by the government into the field 
of fire and marine insurance. It has been 
frequently pointed out that the existing 
fire and marine insurance companies 
operating in the United States are able 
to handle all of the fire and marine in- 
surance business which comes to them. 
The War Risk Insurance Bureau, estab- 
lished by the government under the act 
of Sept. 2, 1914, supplements, as to the 
“war risk,” the ordinary business of the 
marine insurance companies. The fire 
insurance business needs no supplement. 
It merely needs, and should have, the cor- 
dial support and the cooperation of the 
government to build it up rather than 
the interference of the government to 








tear it down. If the government under- 
takes either of these lines of business in 
war times, it must necessarily call to- 
gether a corps of insurance experts who, 
while possibly willing to lend their ef- 
forts in time of war, will no doubt be 
unwilling to do so in times of peace. To 
the extent that they are taken away from 
the established companies during the war 
they will depreciate the ability of such 
companies to perform the functions which 
they should perform and thereby such 
action will injure, instead of promote, the 
interests of the government and the peo- 
ple, both in the conduct of the war and 
in the development of commerce and 
industry after the war. 

 ] 


Vv 


If the Government Cannot Substitute a 
Better System of Insurance, Its Policy 
Should Support Instead of Injure the 
Existing One 

vI 


The Government is Injuring the Existing 
System of Insurance in This Country 


The government has acquired or is ac- 
quiring railroads, telegraph lines, tele- 
phone lines, large quantities of grain and 
other foodstuffs, supplies and equipment 
for the army and is acquiring and con- 
structing vessels to be used, first in gov- 
ernment service and later in private own- 
ership or operation. The policy of the 
government in having all these vast 
property values withdrawn from the in- 
surance system of the country is seri- 
ously reducing the volume of the com- 
panies’ business to a point which im- 
pairs the stability of the entire system. 
The system of insurance in this country 
is thus being weakened and is impolitic 
that that this should continue. A means 
should be devised by which this property, 
on terms regarded as equitable in view 
of war conditions, should be returned to 
the volume of insured property in order 
to bear its just proportion of the cost 
of the insurance of the country and to 
preserve the integrity of insurance in 
this country, which is always vitally 
needed, but which will be essential to the 
development of the prosperity which it 
is hoped may come with the return of 
peace. If the government is unwilling 
that the properties so acquired shall con- 
tinue to be insured in the ordinary course 
of business, surely a means of accom- 
plishing its purposes and at the same 
time supporting the established insur- 
ance system of the country can be de- 
vised through the application of the “cost 
plus” method, which method is used by 
the government in its relations to all 
other lines of business except that of 
insurance. 

It is earnestly urged that the govern- 
ment abandon its policy of withdrawing 
such a large volume of insurance protec- 
tion from the insurance system of the 
country, and that it proceed either to 
cover the properties acquired and to be 
acquired, in the same manner as proper- 
ties are covered by private interests, or, 
in the alternative, that it should imme- 
diately attempt to arrive at a special 
method of treatment whereby the sta- 
bility of the insurance business of the 
country shall not be weakened by the 
withdrawal of business in large volume. 











assistance to local agents. 


representing the Imperial. 


company is a service-giving institution. 


IMPERIAL ASSURANCE COMPANY 


The field men of the Imperial are instructed to give every possible 
Aside from the policies of insurance, the 
There is a satisfaction in 


Head Office: 
100 William Street 
NEW YORK 


Western Department : 
Insurance Exchange 


CHICAGO 


Pacific Department: 
343 Sansome Street 
SAN FRANCISCO 














Incorporated 1911 


North Branch Fire 


INSURANCE 
COMPANY, 


Sunbury, Pa. 


Capital $400,000.00 





City Fire 


Incorporated 1870 


INSURANCE 
COMPANY 


of Penna., Pittsburgh, Pa. 


Capital $225,000.00 








Incorporated 1851 





Pittsburgh Fire 


INSURANCE 
COMPANY, 


Pittsburgh, Pa. 


Capital $200,000.00 
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GEORGE H. BATCHELDER 
HAS GONE OVER THE TOP 











EO. H. BATCHELDER, western 
Cs manager of the Pennsylvania Fire, 

finally took the Underwriters’ 
Grain Association over the top. Mr. 
Batchelder has performed heroic, faith- 
ful and intelligent service in getting the 
companies up to the full 100 percent 
quota in writing terminal elevators. It 
was one of the hardest tasks ever un- 
dertaken by a fire insurance man. In 
the first place the terminal elevator 
business has been a losing proposition. 
Very few companies desire it and in 
case of the big frame elevators and 
poorer classes of houses the general 
policy is to keep off. The so-called 
flour mill and grain mutuals have not 
written terminal elevators. 

* 


Many of the companies were very 
wary about pledging themselves to 
take a very large percentage of each 
risk. Naturally a company’s lines have 
to be gauged by the worst risks. Some 
of the large elevators of frame construc- 
tion when filled have a capacity that 
brings the values exclusive of wheat up 
to about $3,500,000 or $4,000,000. Each 
company was asked to take a certain 
percentage cf each risk that would ap- 
ply on all elevators, good, bad and in- 
different. ‘Mr. Batchelder found that it 
would be impossible to get the com- 
panies up to the $3,500,000 mark so after 
a conference with the Terminal Eleva- 
tor Association it was agreed that $3,- 
000,000 would be the maximum capacity. 
Many companies did not see the neces- 
sity of coming to the rescue and writ- 
ing this grain insurance. They did not 
feel that the call was so urgent. 


Many took the ground that it was not | 


encumbent upon them to expose the 
stockholders’ money to great loss on 
a class of business that has been so no- 
toriously unprofitable. If finally the 
companies had not felt it was neces- 
sary to come to the rescue of the busi- 
ness as a whole and arrange for this it 
never could have been. accomplished. 


Mr. Batchelder made two or three 
trips east, corresponded with.all the 
companies, telegraphed, fought, bled and 
died for the cause. He interviewed all 
the institutions, mutual and stock, large 
and small, eastern and western, threat- 
ened, cajoled, begged and pleaded, 
praised and censured. In fact he used 
every possible method to pull the com- 
panies across. He found it necessary to 
raise the percentage quota of each com- 
pany after the allotments had been ar- 
ranged and had to go over the work 
again. This was the hardest task of 
all. Toward the last he had the full 
100 percent secured and then found that 
a mistake had been made and $45,000 too 
much had been added. Then when the 
quota was made, two or three companies 
jumped the track and cut down their 
percentages. Altogether Mr. Batchelder 
had a trying and embarrassing season. 
However, because he has accomplished a 
mighty deed and did something worth 
while he is receiving the hearty felici- 
tations of all. 

Mr. Batchelder has come into promi- 
nence in later years and is one of the 
well known managers in the west. He 
is a man of fine personal character, high 
ideals and splendidly endowed. He be- 
came known as one of the leading field 


EXPERIENCED EXAMINER, 
draft exempt, desires position as special 
agent for New York State. Eight years’ 
experience in underwriting department of large fire 
insurance company. Address 14-C, care of Na- 
tional Underwriter, 95 William Street, New York. 








GEORGE H. BATCHELDER 





men in the mountain territory, built up 
a splendid business for the. Niagara and 
Providence Washington in that section 
and was high in the councils of field 
men at Denver. Later on he was ap- 
pointed assistant manager in the old 
| O. C. Kemp general agency at Chicago, 
which had the Rochester German, Dela- 
ware and Reliance. Later he became a 
partner under the firm name of Kemp & 
Batchelder. When the German Ameri- 
can bought the Rochester German, it 
meant the dismantling of the Kemp 
general agency. Mr. Batchelder was 
taken to Rochester and made assistant 
manager of the Rochester Underwriters. 

When Charles H. Barry, western man- 
ager of the Pennsylvania, was elected 
president he selected Mr. Batchelder as 
one of the western managers of the com- 
pany, promoting D. W. Redfield, assist- 
ant manager and taking on Mr. Batch- 
elder. 

Mr. Batchelder is the outside man so 
to speak of the Pennsylvania office. He 
is the committee man, one who attends 
the various meetings and conferences. 
He is prominent in the various fire in- 
surance activities. At one time he 
served as treasurer of the Fire Under- 
writers’ Association of the Northwest. 
There is no cleaner man in the business 
than George Batchelder. 





Postal Rates Increased 


The Postal Insurance Underwriters 
Conference has voted to establish a new 
basis of rates on parcel post or unreg- 
istered mail insurance to conform to the 
increased costs due to war conditions, 
and they have agreed tnat on and after 
Sept. 1, on all policies 1ssued the new 
scale of rates must pe applied in at- 
taching coupons to make the insurance 
effective. 

The new rates are in multiples of 5 
cents and former limits of $10, $37.50 
and $75 have been abolished thereby dis- 
pensing with the necessity of issuing 
2%-cent coupons. Ali postal insurance 
books issued after Sept. 1 will contain 
only 5-cent coupons. 


Oregon, Wis., at a_ special election, 
voted a bond issue of $3,000 for the pur- 
pose of making needed extensions to 
the water distribution system. The 
main purpose of the work is to provide 
fire protection to warehouses and other 
valuable property located along the 
railroads tracks within the village lim- 
its. 








The Reisch Indemnity Company 





(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 
Resources Exceed $4,000,000 
Chicago Office, 1560-1564 Insurance Exchange 


Dram-Shop Indemnity 








NIAGARA 


Fire Insurance Company 
ESTABLISHED 1850 


123 William Street, NEW YORK 











The Superior Fire Insurance Co. 
PITTSBURGH 
Incorporated 1871 


A. H. TRIMBLE, Prest. EDWARD HEER, Sec’y and Treas. 


Why not make room in your agency for aconservatively managed, 
medium-sized American Company whose indemnity, treatment of agents 
and assured, will bear inspection for nearly half a century? 


Capital $300,000 Surplus to Policy Holders $604,131.20 
Assets $1,750,616.04 




















Exceptional facilities for handling Surplus and difficult 

lines and unusual forms of insurance in best American 

and Foreign companies and at Lloyds, London. 
RE-INSURANCE CONTRACTS DRAWN AND PLACED. 


YOUR BUSINESS SOLICITED; PROMPT ATTENTIC3. 


F..R. THOMPSON 
Insurance Exchange, 


SURPLUS 
LINES anp 
FLOATERS Chicago, I. 











;— THE AUTOMOBILE 
INSURANCE COMPANY 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$7,266,538.81 


LIABILITIES, EXCEPT CAPITAL 


$3,086,345.45 


$4.180,193.36 


LINES WRITTEN 


FIRE MARINE WAR RISK 

TORNADO WIND STORM MAIL PACKAGE. 

RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER LEAKAGE 
HULLS COMMISSIONS USE AND OCCUPANCY 
CARGOES AUTOMOBILES INLAND MARINE 
FLOATERS LEASEHOLD INLAND TRANSPORTATION 


REGISTERED MAIL 





Affiliated with 








ETNA LIFE INSURANCE CO. 1 
fETNA CASUALTY & SURETY CO. | 
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WORK IS HAMPERED 


Demands of the National Board for 
its engineers to serve the national gov- 
ernment has made it impossible to 
carry on the work of re-classifying the 
cities of the United States under the 
new grading schedule prepared by the 
board’s engineers. Norwood was one 
of the first cities in Ohio to be visited 
by an engineer working with the new 
schedule. Many towns in Kentucky 
and West Virginia have been classified 
under the schedule and as soon as war 
conditions permit the work of re-classi- 
fication will undoubtedly proceed rap- 
idly in Ohio and. o, states. 


GETTING THE TOKIO PLANTED 


Superintendent of Agents Harvey W. 
Murray of the Tokio is making a num- 
ber of agency appointments in the west- 
ern states. In most cases he has been 
able to appoint the old Aachen & 
Munich agents. So far Mr. Murray is 
looking after the entire western field 
and is hitting the larger cities. 

x * x 
CHICAGO PREMIUM RETURNS 


Additional companies reporting their 
Cook county premiums to the Chicago 
sity collector are as follows: 





1918 1917 

amer. Lloyd’s ........ $ 10,294 $ 11,388 
folonial, N. Y......... 4,072 4,7 

Jagle & Brit. Domn... 17,248 ....... 
‘lobe & Rutgers...... 214,549 167,331 
‘reat West. Lloyd’s... eee. ssccaus 
‘amburg-Bremen ..... 61,102 
‘familton ........- 13,749 
idependence, Pa...... 2,527 .....-. 
idustrial, O..... 19,478 
as. Drath aialela oiaon's @ 47,177 
on. Lloyd’s (O’Brien). 2,734 
atl. Unds., N. Y...... 3,639 
1 Y. & Boston Lloyd’s 2,962 4,004 
ie. a. Sa 6,270 97,513 
ee Sh ere 7,21 47,529 
bliance, Pa. ......... 17,523 59,755 
Roch. Dept. ......... 40,018 100,746 
Suyvesant ........... 44,771 5,241 
hiion Und., N. Y...... 5,256 ,66 
Yestchester ......... 218,014 193,629 


*1918 returns only partial. 
*x* * * 
HELD IN PRIVATE HANDS 


Some whiskey that would otherwise 
b stored in government bonded ware- 
huses is being held in private hands 
beause of the impossibility of .obtain- 
im insurance coverage for large and 
viluable stocks in some bonded ware- 
huses. The amount held in_ private 
hinds is not large. All kinds of storage 
sce was used for it when it was taken 
fom the government warehouses. Lit- 
tk of this moved whiskey went into 
reular storage warehouses. One man 
wed a metal garage for whiskey stor- 
are purposes and many different types 
of buildings were utilized. 

*x* * * 

Vice-President Fred W. Koeckert of 
tle Continental is spending a few days in 
Chicago. He was in Indianapolis over 
Sinday visiting his relatives. 

* * * 

H. Dembufsky, a broker with Moore, 
Case, Lyman & Hubbard, has entered 
the school for ensigns at the Municipal 
Pier, Chicago. He is a nephew of Max 
Dembufsky, one of the best known Chi- 
cago brokers. 


FIRE MARSHALS MEETING 
(CONTINUED FROM PAGE 3) 


sioner A. E. Fisher of Saskatche- 
wan, and T. M. Henry, Insurance 
Commissioner of Mississippi. 
THURSDAY AFTERNOON, SEPT. 5 
22. ‘Fire Waste from a Patriotic View- 


point. 
Paper. Fire Marshal Ole O. Roe of 
Iowa. 
23. Protection of Grain in Field and 
Storage. 
Paper. Fire Marshal L. T. Hussey of 


Kansas. 
24. The Relation of Fire Marshals to 
Fire Losses and Their Adjustment. 











REINSURANCE ONLY 


GLOBE NATIONAL FIRE INS. 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,000.00 
EDD G. DOERFLER, Secretary and Gen’! Mgr. 


CO. 











Paper. Fire Marshal C. C. Hammond 
of Oklahoma. 

Discussion. Fire Marshals H. H. 
Friedley of Indiana, John H. 
Horan of West Virginia and A. E. 
Eklund of Montana. 

25. Forest Fires. 

Paper. Fire Marshal A. E. Eklund 
of Montana. 

Discussion. Fire Marshals H. L. 
Reade of North Dakota and Fire 
Commissioners E. M. Gillenwaters 
of Tennessee and A. E. Fisher of 
Saskatchewan. 

FRIDAY MORNING, SEPT. 6 
26. How Best to Enlist Women and 
Children in Fire Marshal Work. 

Paper. Franklin H. Wentworth of 
Boston. 

Discussion. Fire Marshal Thomas B. 
Pannell of Kentucky, Assistant 
Fire Marshal Imri Zumwalt of 
Kansas and Insurance Commis- 
sioner Bruce T. Bullion of Arkan- 


sas. 
27. Fire Waste on Farms—Causes and 
Cures. 
Paper. Fire Marshal BE. P. Heaton 


of Ontario. 

Discussion. Fire Marshals Ole O. 
Roe of Iowa, Thomas B. Pannell of 
Kentucky and Harvey Wells of 
Oregon. 

28. Safeguarding Life. 

a. In school buildings; 

b. In hotels; 

ec. In theaters. 

Paper. Colonel Joseph Button, Fire 
Marshal of Virginia. 

FRIDAY AFTERNOON, SEPT. 6 

29. Dust Explosions. 

Paper. Professor H.-H. Brown, U. 
S. Department of Agriculture. 

30. General Discussions. Departmental 
Work and Practices. 

31. Reports of Committees. 

32. Unfinished Business. 

33. New Business. 

34. Adjournment. 





News of the Mutuals 











Ruling on Tax Question 


TOPEKA, Kan., July 30.—An impor- 
tant ruling for the mutual fire, casualty 
and other mutual insurance companies 
operating in Kansas has beeh an- 


‘nounced by the insurance commissioner 


and the attorney-general, that they 
need not pay the two percent premium 
tax on the amount of the premiums col- 
lected which are returned to the policy- 
holders by way of dividends. When the 
law was enacted providing for the 
premium tax on mutual business the 
mutual life companies brought a test 
suit to determine whether or not they 
were required to pay the tax on the 
amount of premiums they returned to 
the policyholder in dividends. The Kan- 
sas supreme court held that this tax 
should not be collected and that the tax 
could be collected only on that part of 
the premium actually retained by the 
company for the conduct of its busi- 


ness. 
x * * 
Central Manufacturers Figures 


The semi-annual statement of the 
Central Manufacturers Mutual of Van 
Wert, Ohio, shows cash assets $1,081,972, 
reinsurance reserve $472,189, net cash 
surplus $509,748, contingent assets $1,- 
967,889, total amount at risk $72,002,657. 

* 


The Implement & Hardware Mutual 
Fire Insurance Company has been or- 
ganized at Sioux Falls, S. D., with the 
following officers:: President, Willard 
Snow; vice-president, D. B. Getty; sec- 
ieiaaeiaitminmamail a oss Groth. 


The Indianapolis German Mutual Fire 





Insp ec t i Oo ns in Chicago, Cook County and the C.eater Metropolitan District. QThisinspec- 





designed for the public weal. 
18 years in this field 


Office with Joseph C. Knight & Co.’ 
oom 1568 Ins. Exchange CHICAGO, ILL., Telephone Wabash 3033. 


torate very properly gauges the expectancy of fire risks and intelligently anticipates 

. m events before they occur. i 

brokers and the business public, herewith tendering counsel to all 
unizipal Committees and all those who formulate insurance laws 


The undersigned sells this talent to companies, agents 
State Insurance Officiais, Legislative and 


—Dixit et Fecit— 


C. W. PIERCE 


Independent inspector and Fire 
Prevention ‘Couneekar 


Insurance Company, Indianapolis, has 
changed its name to the Mutual Fire 
Insurance Company of Indianapolis at 
the annual meeting. Charlotte D. Reiss 
was reelected secretary. 


Visits Western Field 


George R. Fulton, executive special 
agent of the Automobile of Hartford and 
of the Fire & Marine Underwriters of 
Hartford, is touring the west with the 
state agents. This week he is in Ohio 
visiting agents with State Agent Tiff of 
the Automobile. Next week he will visit 
the agencies in Kentucky and Ohio with 
oo hg Agent Louis Schweer of Cincin- 
nati. 





Discuss Insurance Taxation 


At a meeting of the House ways and 
means committee at which the forth- 
coming revenue bill was discussed the 
matter of fire, life and casualty insur- 
ance taxation was. considered. The 
sentiment of the committee favored in- 
creases, but the matter will not receive 
serious attention until more information 
has been received from the treasury 
department. 


Charles L. Dexter, one of the promi- 
nent general agents at Dallas, Tex., died 
last week. Dexter & Co. acted as general 
agents for several fire companies and for 
the General Accident. 











H. W. MURRAY, Supt. of Agencies 
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89 FULTON STREET 


VULCAN INSURANCE CO. 


NEW YORK 


INCORPORATED 1911 





Total Admitted Assets - - 
Surplus to Policy Holders - 


Net loss Paid since Organization - - - - - 


STATEMENT DECEMBER 31, 1917 


$507,968.00 
321,320.00 
375,213.00 








Correspondence solicited for lines on high-class mer- 
cantile and special hazards where not represented. 














GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres. 
H. W. STEPHENSON, Vice-Pres, 


CASH CAPI 
TOTAL ASSETS 


$4,442,613.89 


INSURANCE. 


CHARTERED A. D. 1794 


Nem COMPANY 


=Sae= = 
ST., PHILADELPHIA, PA. 


JOHN J. P. RODGERS, Sec’y and Treas. 
SAM’L P. RODGERS, Asst. See’y 


Sy 


AL $1,000,000 


URPLUS TO POLICYHOLDERS 
$1,236,208.06 


FIRE, TORNADO, AUTOMOBILE, LIGHTN’NG, RENT, EXPLOSION AND BOMBARDMENT 
AGENTS WANTED WHERE NOT REPRESENTED. 








J. G. HUBBELL, Mgr. 


NATIONAL INSPECTION CO. 
INVALUABLE ON SPECIAL HAZARDS 


108 SO. LA SALLE ST., CHICAGO 
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INSURANCE SERVICE 


Ricuarp Lieser, president of the MEr- 
CHANTS & MAnurFacturers INSURANCE 
Bureau of Indianapolis, a man highly 
educated but certainly not possessing any 
comprehensive knowledge of insurance 
practices or conditions, attacked old line 
fire insurance in Monday’s edition of the 
Indianapolis News. Mr. Lieper is very 
indignant because the insurance men are 
called upon to defend their business, as 
he evidently thinks they have very little 
to defend. Obviously he is looking at 
stock fire insurance through blue glasses 
and sees little meritorious about it. He 
accuses the companies of wasting their 
patrimony, of not adapting themselves 
to modern conditions and conducting 
their business in slipshod and expensive 
manner. 

Mr. Lieser, like many others not com- 
ing in direct contact with insurance op- 
erations except once in a while to try 
to get rates reduced, is not cognizant of 
the public service that insurance com- 
panies and their representatives perform. 

We venture to say that the Unoper- 
WRITERS LagorATORIES for instance, have 
saved more money for the people in the 
way of fire loss than they have paid in 
premiums. The UNpbErRwriTers LaAzora- 
TORIES have established standards for fire 
prevention devices and materials. Many 
efforts have been made by manufacturers 
to lower the standards. Business men 
of eminent ability have endeavored to get 
these standards modified but the under- 
writers have stood firmly by their guns, 
believing that in so doing they would 
achieve much towards the conservation 
of life and property. There is a tend- 
ency at all times for people to build by 
using inferior materials, violating ordi- 
nances and so on, all of which may be 
most expensive to the community in 
which they live and may result in the 
loss of life. 

The companies through their organiza- 
tions have insisted on proper building 
ordinances and safeguards. They have 
cried from the house tops in every di- 
rection and they are urging people to 
have proper inspection of wiring. They 
have declared that building ordinances 
should be more rigid for all sorts of 
structures. The Nationat Boarp has 
been able to accomplish much through its 
town inspections, insisting that fire fight- 
ing facilities be kept up to a high stand- 
ard. It has gone after municipalities to 
give more adequate protection in the way 
of water supply, fire departments, ex- 





tended mains, modern apparatus, fire 
alarm equipment and so on. 

The Nationat Fire Protection As- 
SOCIATION is maintained by the insurance 
companies and its whole effort is given 
toward reducing the enormous fire waste 
through a number of activities. It was 
largely through this organization that the 
“Sane Fourth” began to be observed. Fire 
insurance companies called upon the 
people to shut down on fireworks, not only 
because property was being destroyed 
uselessly, but because human life and 
limb -were being sacrificed. This organi- 
zation in season and out has attacked the 
wooden shingle as being a conflagration 
breeder. 

Insurance companies pay out vast sums 
for expert inspection service, calling at- 
tention to hazards that are apparent. 
Through its rating schedules it places a 
penalty on physical impairments and gives 
credit for improvements. Because of this 
method thousands and thousands of risks 
have been improved. Had it not been 
for the underwriters, city building ordi- 
nances would be loosely drawn and fire 
protection facilities would not be what 
they are today. 

In many cities the fire insurance com- 
panies maintain fire insurance patrols 
which protect both insured and uninsured 
property. In almost all states the ex- 
penses of the state fire marshal bureaus 
are wholly maintained by a tax on fire 
insurance and they have certainly done 
excellent service. Thousands and thou- 
sands of dollars go into the general rev- 
enues of all states through insurance 
taxation. 


The insurance companies began 25 
years ago to urge for instance that water 
meters be installed in order to check the 
waste, keep up the proper pressure and 
to save fuel. Some cities just now are 
beginning to agitate the meter system. 

The state fire prevention associations 
have been effectual factors in acquainting 
the people with the fundamentals of fire 
prevention and by their town inspections 
have brought about the elimination of 
many hazards. 

The rating bureaus all maintain en- 
gineers whose expert knowledge is most 
useful to property owners, municipalities, 
public institutions and so on as to the 
best methods to pursue to cause the max- 
imum amount of property and life safety. 

Tons of literature have been distrib- 
uted by fire insurance interests in an en- 
deavor to educate people along fire pre- 
vention lines, so that the great fire waste 
could be checked. Underwriters have 
appealed to legislatures and city councils, 
urging that rigid measures be passed to 
properly protect life and property. 

When war was declared the NaTIoNAL 
Boarp at once offered its services and 
did heroic work in connection with conser- 
vation of property all over this country. 
We believe that insurance men went at 
this task in a more systematic and effec- 
tive way than any other war activity. 
Every facility was given the government 
and the insurance people were charged 
with looking after the conservation of 
food repositories and concerns doing war 
work, Experts were drawn into the 
service. ‘Time, money and effort were 
generously extended. All the informa- 
tion and important data in the hands of 
insurance companies as to town reports, 
capacity of great business enterprises, 
surveys of factories, and so on, were 
turned over to the national authorities. 





Personal Side of the 
Insurance Business 





Daniel W. Chapman, a local agent 
of Vienna, Ill, and formerly Illinois 
special agent of the National of Hart- 
ford under former State Agent D. E. 
Monroe, was severely wounded in ac- 
tion in France last week. He was a 
lieutenant, having secyred a commis- 
sion in one of the officers’ training 
camps. 


John C. Billheimer, for two terms 
auditor of state of Indiana and insur- 
ance commissioner and later president 
of the Sterling Fire of Indianapolis, 
died at his home in Trevlac, Ind., last 
week. He was 60 years of age, his 
death being due to hardening of the 
arteries. He was buried at Washing- 
ton, Ind. 


Charles R. Page, one of the heads of 
the marine department of the Firemans 
Fund, has been selected by President 
Wilson to act on the United States 
shipping board. 


Hal R. Howell, veteran Iowa fire in- 
surance man, president of the old 
Hawkeye & Des Moines Fire, and vice- 
president of the Willcox-Howell-Hop- 
kins agency in Des Moines, has en- 
listed in Y. M. C. A. wa: work. He has 
gone to Colorado to take a month’s 
special training. It is not known 
whether he will be sent overseas. 


The Commission of Conservation of 
Canada has gotten out a very valuable 
book entitled, “Fire Waste in Canada.” 
It made a survey of conditions in the 
Dominion, going into the subject ex- 
haustively. It calls attention to the 
great fire waste much of which is un- 
necessary and makes recommendations 
as to what can be done to minimize it. 
It deals with fire waste in general, gives 
a statistical survey of fire waste and 
fire protection in Canada, discusses the 
community fire hazard, building con- 
struction and fire prevention, standard- 
ization and testing of structural mate- 
rials and devices, private fire protec- 
tion, municipal fire protection, fire in- 
surance as affecting fire waste, notable 








Surely insurance need not be ashamed 
of what it has accomplished. It is an 
entirely different business and the men 
engaged in it are a much higher type than 
one would infer from the contribution of 
Mr, Lrteser. 5 

These are some of the features that 
come to our mind in a hurried review of 
the field wherein fire insurance has con- 
tributed so greatly to the public welfare. 
We believe that it would pay men like 
Mr. Lieser to take a day or so off once 
in a while and look at the fire insurance 
business from the inside. 

He refers to the great waste in fire in- 
surance because of the competitive units. 
There is perhaps no business that desires 
to cooperate and reduce expense and 
waste more than fire insurance. It is 
unfortunate that Mr. LieBer’s own state 
has been notorious in its badgering and 
hostile attacks upon fire insurance to 
endeavor to prevent useful cooperation 
and economical practices. If many of 
the legislators and authorities in Mr. 
LiEBEr’s state had their way the insur- 


ance machinery would be disrupted and 
each company be a competing unit. We 
do not believe that there is a business that 
has contributed any greater amount of 
real service. The very nature of insur- 
ance demands cooperation and it has 
reduced expense and waste through its 
bureaus. It is not a perfect business. 
There is much yet to be done. We be- 
lieve, however, that fire insurance has 
kept abreast with the times, has contrib- 
uted freely and sincerely to the publit 
welfare. 





conflagrations in Canada and so on. 
This is a book that is valuable to all 
people interested in this great subject. 
The Commission of Conservation, Ot- 
tawa, Canada, is selling these books at 
50 cents. 


George P. Rowell, a well known local 
agent of Goshen, Ind., who went into 
Red Cross work early in the war, is now 
in Italy and has been given charge of 
all Red Cross insurance in that coun- 
try. The following letter to his wife, 
who is conducting the Goshen agency 
until he returns, has some very inter- 
esting things for American insurance 
men: 

Rome, Italy, June 14, 1918. 

I now have entire charge of all the 
Red Cross insurance in Italy—fire insur-/ 
ance on their various warehouses (where 
the value runs over 100,000 lire, $20,000), 
workmen’s compensation (covering only 
chauffeurs and warehouse men), automo-+ 
bile (fire and liability) and life, accident 
and health on the personnel (covering 
only those sent from the United States 
and American citizens hired over here). | 

I collected data as to values of mer: 
chandise in the various warehouses— 
there are about 18 in Italy where wi 
have over 100,000 lire. 

One might think it would not pay ti 
carry insurance where the risks are s 
divided, but the rates are very low, an 
as the Red Cross is here for only a shor 
time, and handles other people’s fund 
one might say, there would doubtless t 
criticism if there happened to be a bi 
fire and no insurance. 

For your information and as a matt! 
of interest to the special agents, I wi 
say that we can get a sort of blank 
policy here. For example, we can gett 
policy on our nine or ten warehouses he 
in the city of Rome with a total fe 
value of 1,500,000 lire, covering not 9. 
exceed 400,000 lire at any one locatie. 
And the rate, with war tax, etc., addi, 
is .1145. In other words, the annual pi- 
mium on this 1,500,000 lire policy is or 
1,717.50 lire. That, you see, is a vey 
good contract, I think. It permits us:o 
shift values from one warehouse to a- 
other, and we can carry extra insurare 
on any one that has values much in ¢- 
cess of 400,000 lire at the same rae. 
This low rate is due to the fact tht 
buildings here are of mighty good ca- 
struction, stone and concrete mostly, ad 
their fire losses are very low. This ills- 
trates the superiority in building ca- 
struction of Europe over the Uni2d 
States, but the reason for that (one ra- 
son) is that lumber is more expensivein 
Italy than stone or brick. 

We can get insurance here on the ms- 
cellaneous assortment of warehouse ris 
at 1.145 per 1,000, and we are quoed 
the same rate on about 10 different loa- 
tions throughout Italy—Naples, Bologna, 
Milan, Genoa, etc. This is written by me 
company called “Assicurazioni Genenli 
Di Venezia,” or the General Insuraice 
Company of Venice. It is the largestin 
Italy, with a capital of 13,230,000 lte. 
Not so big in dollars, but I guess the liss 
ratio is so low that their assets ¢ére 
ample. 

I wish you could see the policy they 
issue. It is a peach. Made up first of a 
“proposal,” which has to be passed on and 
signed both by the company and the as- 
sured, and then the policy itself. It takes 
about four days to get the coverage, and 
they don’t know what “binders” are. 


One of the most successful sporting 
events pulled off in insurance circles for 
several years took place in connection 
with the joint meetings of the Illinois 
State Board and Illinois Field Club at 
Sulphur Lick Springs hotel, Wedron, 
Ill., in June. Two local agents of 
Aurora brought down a special invita- 
tion to the organizations to hold their 
next meeting in that city. They also 
brought with them the principals and 
paraphernalia for a badger fight. There 
was considerable discussion as to who 
should referee the match and finallyW- 
S. Hoopes. Illinois special agent of the 
Aetna, formerly assistant state fire mar- 
shal, was selected for the work. His 
friends assisted him in preparation for 
his duties by rolling up his trousers and 
giving him much advice.. Additional 
rope was placed on the box so Mr. 
Hoopes could be a safe distance from 
the badger, at it was reputed to be a 
15 pound animal. When he pulled the 
trap he ran to a safe distance. The 
shouts of the spectators in the event 
could be heard for a half a mile. : 
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OHIO AND WEST VIRGINIA 


MANY MINOR TORNADO LOSSES 











Small Claims Made by the Assured Are 
Aggravating and Cause Much 
Annoyance 





Severe thunderstorms accompanied 
by wind which have occurred in the 
Ohio Valley within the last week have 
brought to agencies the usual number 
of small claims on tornado policies. 
Some agencies believe that agents’ asso- 
ciations should take up the matter of 
acting together to discourage the mak- 
ing of small claims under tornado pol- 
icies since the time taken in adjust- 
ment and handling some of these cases 
is worth far more than the loss to the 
policyholder. 

Several instances have occurred in 
Cincinnati where losses of 50 and 75 
cents were paid. Where an affidavit of 
citizenship is required, the cost of the 
affidavit to the policyholder might be 
made as much as is claimed for loss. 
Some claims for these small amounts 
have been presented to agencies be- 
cause representatives of other agencies 
have declared that they would be glad 
to pay these small claims if the insur- 
ance were in their hands. It will hardly 
be disputed that tornado policies are 
not intended to cover 50-cent losses in 
windstorms. 





TALKING ABOUT LEGISLATION 





Much Interest in Forthcoming Prima- 
ries Brings Up Subject of Measures 
to Be Introduced 





COLUMBUS, O., July 30—With the 
primaries in Ohio only two weeks 
away, talk of insurance legislation that 
may come before the next Legislature 
is already going the rounds. The gos- 
sip centers about two enterprises which 
it is said will be undertaken at the next 
session, one to enact a bill making an 
agent’s failure to remit collected pre- 
miums to the company embezzlement 
of funds and the other to enact a bill 
that will open up workmen’s compen- 
sation business to the casualty com- 
panies again. 

In Ohio when a fire insurance agent 
does not remit his premiums, the com- 
pany may bring an action on an ac- 
count, but there is no criminal offense 
in failure to make remittance of col- 
lected premiums. The Indiana law 
makes it possible to bring criminal ac- 
tion for embezzlement in these circum- 
Stances. The Indiana law serves as 
the model for that which it is said will 
be urged in Ohio. 


Gathering Much Data 


Every branch of the insurance busi- 
ness will be interested in the report 
which will be made to the legislature by 
the committee appointed to investigate 
State social insurance. This committee 
under the direction of John A. Lapp, is 
gathering a vast amount of data which 
will be used as a basis for its conclu- 
sions. Whatever these conclusions are, 
it is important that they shall be known 
to all insurance men as soon as the com- 
mittee’s report is made public. 

It is believed by some that the time 
may be ripe for an attempt to repeal the 
Howland valued policy law which ap- 
Plies to buildings. This is one of the 
few insurance laws in Ohio clearly con- 
trary to public policy. 


Must Defend Their Business 


Whether anything of vital interest to 
insurance men comes before the next 
legislature or not, those of legislative 
experience declare that this is the time 
to be considering what the insurance 
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JOHN D. McMILLAN, Vice-President 


FIRE AND 
MARINE 


This company wiil be glad to receive agency applications and will take up with union offices the question of its repre- 


The underwriters are former field men who had had long experience in agency operations. 
There are many striking features in the Minneapolis F. & M. which make it attractive. We can tell them to you. 


Insurance Company 


MINNEAPOLIS, MINNESOTA 


WALTER C. LEACH, 











business will do to protect and safeguard 
itself when the legislature meets. It is 
not the part of wisdom for insurance 
agents to act aggressively as an or- 
ganization in politics but it is part of 
wisdom for agents to act aggressively 
in organizations to safeguard their busi- 
ness when the: business is attacked. 


Others Are on the Job 


Those who have had legislative ex- 
perience declare that insurance men are 
not aggressive enough in presenting 
their just claims before legislators. 
Manufacturers and merchants are con- 
tinually on ‘the alert to prevent any 
legislation unfair to them, sending tele- 
grams to legislators and appearing be- 
fore committees having bills in charge. 
Labor organizations are now sending out 
questionnaires to candidates asking their 
attitude on all points affecting the wel- 
fare of labor. This method is not ap- 
plicable for the insurance agents but it 
illustrates how thoroughly on the job 
tor themselves, other groups in the com- 
munity are. In the last Ohio legislature 
when the inter-insurance bill was before 
the insurance committee, not a single 
insurance man in Ohio except those in- 
terested in the passing of the bill ap- 
peared before the committee to give it 
complete and accurate information about 
inter-insurance and its meaning to 
policyholders. 


Associations Are Necessary 


A strong national and state association 
of insurance agents is a necessity for 
self-preservation. A man representing 
the agents should be constantly in at- 
tendance while the legislature is in ses- 
sion, in touch*with the members of the 
House and of the Senate who can give 
accurate information on proceedings and 
under ground currents, ready to com- 
municate with all local associations for 
assistance whenever a need arises. No 
business in the state has greater num- 
bers in its employ than the insurance 
business, that is men who are indepen- 
dent employers themselves. That the 
insurance men exert the influence of 
their numbers, as they could, is the ad- 
vice of those who know legislatures. 





Changes in Cincinnati 


A number of changes are taking place 
in Cincinnati insurance offices this week. 
Clifford Detmering, who has been chief 
clerk in the office of Gray, Dolle & Latta 
goes to the agency of Neare, Gibbs & 
Lent, to become special agent in the 
automobile department, taking the place 
of M. O. Jones, who becomes a special 
agent for the Firemens Fund. Walter 
Morris of the Harkness & Worthwine 
Agency goes to Gray, Dolle & Latta to 
take the place made vacant by the leav- 
ing of Mr. Detmering. George Holloran, 
head book-keeper for Blaine & Earls and 
formerly head book-keeper for Earls & 
Johansing, goes to the Employers Lia- 
bility in charge of Thomas Hanlon. 





Norwood Is Inspected 


An engineer of the National Board 
visited Norwood, O., last week, to grade 
the city, using the new grading schedule 
of the National Board. Much complaint 
has been made recently that the stand- 
ards of the Norwood fire department 
service, water supply and enforcement 
of the building code had been lowered 
to a dangerous degree. What final 
action may be taken about Norwood’s 
insurance rates will not be known until 
the report of the National Board has 
been made and has been considered by 
the Ohio Inspection Bureau. 
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Ohio Agents, you will get the business if you represent 


The Great American 


Special low rates to small town auto owners 
F. B. BLACK, Pres. 


FIRE, THEFT, COLLISION, 
PUBLIC LIABILITY 
AND 
PROPERTY DAMAGE 
AND 
HEALTH and ACCIDENT 
INSURANCE 


H. R. ENDLY, Sec’y 











WHEELING FIRE 


INSURANCE COMPANY 


OF WHEELING, W. VA. 
Organized in 1867 


Cash Capital $200,000 
Assets $623,570 Net Surplus $158,925 


WM. F. STIFEL, Pres. 
F. RIESTER, Secy. _ OSCAR E. STRAUCH, Asst. Secy 
E. A. KEELER 


714 Hippodrome Bldg. Cleveland, Ohio 
Special Agent for Ohio, Indiana and Penna. 
Herrick & Auerbach, Managerg 
Western Department 
Insurance Exchange Bldg., Chicago, Ill. 


INCORPORATED 1849 


WESTERN 


Insurance Company 
of Pittsburgh 


FIRE AND TORNADO 


DEC. 31, 1917 





Capital- - - - - - - = $300,000.00 
Surplus to Policy Holders - 378,923.38 
Assets - - - - += = = = 708,299.89 


Losses Paid to date - - - 6,517,084.28 


Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. 


Security Ins. Co. 
Organized 1864 


Organised 1881 





COMBINED STATEMENT 





Capital - . - $250,000.00 
Assets Ms - . 942,227.96. 
Surplus to Policy Holders ° 624,198.79 
F. A. ROTHIER, Prest. ADAM BENUS, Secy- 


F.C. BARTON, Asst.Secy. R. B. HEATON, State Agt. 














THE 
GEORGE E. WOOD CO. 


NC. 
84 WILLIAM Sr. New YorK CITy 
GENERAL AGENTS 


Western Assurance Co. 


Toronto, Canada 


State of New Jersey and New York 
Suburban Territory 


























Incorporated 1833 


British America Assurance Co. 


HEAD OFFICE - 


TORONTO, CANADA 


(FIRE AND INLAND MARINE INSURANCE) 


United States Branch, Ist January, 1918 


Assets................- cece ve ve oe $2192,178.16 
RR satan etcene doe sate ersnenemege ate tmerysatenmr ener iss one 
Surplus...... eceee++$ 772,927.36 


Total losses paid in United States from 1874 to 1917, inclusive, $25,298,472.00 


W. B. MEIKLE, President and General Manager. 





The Best Field in the Insurance Business 
Today is Live Stock Insurance 


We want good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Michigan and Minnesota 


THE KASKASKIA LIVE STOCK INSURANCE COMPANY 


INCORPORATED 


Home Office: - - 


- Shelbyville, Illinois 
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TRY TO SAVE ON PREMIUMS 





Local Agents in Indiana Are Disturbed 
Over Efforts of Boards to Get 
Reduction 





INDIANAPOLIS, IND., July 31.— 
School commissioners in some Indiana 
towns appear to be disturbed over the 
loss of revenue they will suffer as the 
result of the state going dry and they 
are reported from various localities as 
already attempting to save on fire pre- 
miums covering school property. At 
Shelbyville local school property repre- 
sents an insurance line of about $250,- 
000, covering in general form on the 
junior high school, schools one to seven 
and the public library. Agents who 
have been placing the line have been 
told that they would have to cut the 
advisory rate or lose the line. The 
agents have refused and the line is now 
being offered in Chicago through a 
broker. Companies are reported as re- 
fusing to cut the rate though one prom- 
inent company is said to have taken 
$25,000. At Lafayette, the Jefferson 
high school presents a much similiar 
situation and agents stand to lose the 
line, amounting to $300,000, if the com- 
panies accept it at less than advisory 
rates from brokers. 





Indiana Returns 


The Indiana fire returns for the first 
six months are: 


Prems. Losses 

Retail Hard. Mut...... eee 
OMT TIMIONs 6:0 v0 veces 61,687 $ 48,157 
Amer. Druggists....... 8,604 8,560 
STR 6c 5.5 oa o'on no's 212,404 103,174 
Cont. Mire. Mat... sss 16,300 10,124 
fo ks | ea 2,801 646 
Hard. Deal. Mut., Wis.. 13,875 2,925 
Lumber Mut., Mass.... 16,188 1,541 
Lumbermens Mut., O... 16,628 2,327 
Millers Mut., Tex...... 4,035 2,118 
Mill Owners Mut., Ia... 7,748 71 
RIO AINE. DOU os 0:0:0.000% 3,068 984 
Pa. Lumb. Mut......... 16,548 1,418 
Retail Drug. Mut., O... 6,801 1,109 
Coleman, Os. xc:s.0005%% 2,541 2,125 
UL Ie. Cie |): Se 2,935 72 
TiiOn BEM... oss x.00 00 Lae” satu 
15,178 


Ohio Millers Mut...... 10,432 


Escott Goes to Camp Gordon 


Ivan Escott, who recently resigned as 
special agent of the Home in Indiana to 
enter the army, has peen accepted for 
enlistment in the ordnance corps and 
is to report at Camp Gordon, Ga. Among 
other bits of business to which he at- 
tended before leaving Indianapolis was 
the announcement to his friends of his 
marriage last April 12 to Miss Margaret 
Sowders of that city. His work in the 
ordnance corps will be of fire prevention 
nature in which line he is regarded 
among his associates as being excep- 
tionally competent. 


Tuttle Speaks in Wisconsin 


Chairman Charles R. Tuttle, of the 
Western Conservation Committee, gave 
a talk before the Wisconsin Conserva- 
tion Association Tuesday. Arrangements 
are now being made to reinspect prop- 
erties in Wisconsin and Chairman Tut- 
tle outlined the course to be followed. 


Meeting in Michigan 
A meeting of the Conservation Asso- 
ciation of Michigan was held Tuesday. 
Vice-Chairman W. B. Flickinger of the 
Western Conservation Committee and 
James F. Joseph, the secretary, were 
present from Chicago and made talks. 
Arrangements are being made to rein- 
spect the property and pursue an ener- 

getic campaign along this line. 





Bastian Busts Out 


Sioux City local agents and some of 
the Iowa field men have taken note of 
a recent attack made upon the business 
in the Daily Commercial Reporter, a 
law reporting publication of Sioux City, 
Ia. The author abuses the business gen- 
erally for not paying the losses claimed 
as the result of the recent Ruff build- 
ing collapse and then calls all of the 
local agents of the city parasites. He 
says that two men could conduct the 
business in the town and that the gov- 
ernment should take a hand and put all 
the others out of business. Another 
name which he tries to fasten on insur- 
ance agents is “scurrilous. grafters.” 
This attack was followed by a state- 
ment in the columns of the paper that 





the Daily Commercial Reporter was not 
responsible for the article but that W. 
H, Bastian, who acts as editor, assumed 
full responsibility for it. It is said that 
W. H. Bastian has had a couple of fires 
that were carefully scrutinized by the 
companies. 





Forced to Close Gary Office 


E. M. Sellers, publisher of the Indiana 
Inspection Bureau, announces that be- 
cause of the serious inroads on his 
force he finds it necessary to close tem- 
porarily the office at Gary, which has 
jurisdiction over Jasper, Lake, Newton 
and Porter counties. The territory has 
— placed in charge of the South Bend 
office. 





To Resume Conservation Work: 


A meeting of the executive committee 
of the Conservation Association of Illi- 
nois will be held Aug. 6 to formulate 
plans for the resumption of the rein- 
spection work of the grain risks in the 
state. Reinspection blanks have been 
furnished to the Illinois field men. R. 
C. Hosmer of the Phoenix, heads the Il- 
linois Conservation Association. 


D. W. Chapman Is Wounded 


D. W. Chapman, formerly special 
agent of the National of Hartford in 
Tllinois, is reported as severely wounded 
in France. He is a son of former Con- 
gressman Chapman of Vienna. Young 
Chapman left the field to go with a 
bank at Vienna. 


Indiana Notes 


J. L. Lytle. proprietor of the realty 
company of that name at San Antonio, 
Tex., has opened an insurance depart- 
ment. 

S. P. Osborne and E. J. Hallgren have 
formed an agency partnership§ at 
Omaha, Neb., as the Osborne Insurance 
Agency. They have a general agency of 
the Central National Fire of Des 
Moines. 


Michigan Notes 


Battle Creek, Mich., will purchase a 
large motor driven fire truck and ex- 
tensive alterations are under way at 
the central fire station to accommodate 
same. 

Several additional fire alarm boxes 
have been installed in the Calumet- 
Laurium - Tamarack district, upper 
peninsula of Michigan, which connect 
with the Calumet & Hecla system for 
general alarms. 

John A, Lambin, formerly an examiner 
for the A. D. Baker companies, at Lans- 
ing, Mich., is now stationed at_ Great 
Lakes in the aviation section. He is a 
brother of Harry Lambin, Illinois spe- 
cial agent of the Buffalo. 

The city manager of Jackson, Mich., 
has notified the Michigan Inspection 
Bureau that the recommendations of 
the engineer in his survey of the city’s 
needs, will be followed. Four-inch 
mains will be replaced with 6 and 8- 
inch mains in the residence district and 
8, 10 and 12-inch mains in the business 
and manufacturing districts. More fire- 
men will be added and the present build- 
ing code will be amended. 


Illinois Notes 


C. Edwin Johnson, local agent at Pax- 
ton, Ill., is now in the service. 

D. W. Beckwith, local agent at Dan- 
ville, Ill., has entered military service. 


Virginia Notes 


The Manufacturers Wood ‘Workers 
Underwriters of Chicago, a reciprocal, } 
has applied for admission into Virginia. 

Insurance Commissioner Button of 
Virginia began July 15 issuing licenses 
to agents for the ensuing year. Upward 
of 12,000 certificates have been issued so 
far. The number is running about 200 
behind that for the same period last 
pe. This is attributed to war condi- 
tions. 


Statement of Evans Companies 


The semi-annual statements of the 
Evans companies, the Continental, Fidel- 
ity-Phenix, and American Eagle, have 
been issued and_ reflect substantial 
progress with each of the companies. 
The new figures for the american Eagle 
show assets of $2,980.709 and a net sur- 
plus of $804,744. This compares with 
assets of $2,722,166 and surplus of $818,- 
035 on Jan. 1. 

The figures of the Fidelity-Phenix 
show assets of $20,723,219 and a net 
surplus of $5,543,288, comparing with 
assets of $18,980.315 and net surlpus of 
$5,182,518 on Jan. 1. 

The assets of the Continental are now 
$34,295,870 and the net surplus $9,126,848. 
On the first of the year the company had 
assets of $32,590,654 and a net surplus 
of $8,774,721. 
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Buckeye National Fire 


Insurance Co. 
RSP ee eee ..... $100,000 


Writing Business Through Ohio Agents 
ECONOMIC MANAGE! it M 





Conservative Underwritin: 
MENT MAKING SPLENDID PROGRESS 








OHIO AGENTS WANTED! 











F.R.Ormsby, Pres. G.F.Hutchings,Secy. Joseph Winum, Treas. & Asst. Secy. 


Industrial Fire Insurance Co. 
AKRON, OHIO 


Capital $300,000 Surplus to Policyholders $330,600 


An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 











Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 

TOTAL ASSETS - - - - - - $2,486,445.48 
A. C. CUMMINS, President BUSINESS CONFINED TO OHIO 








E. SMITH, Secretary 








Soliciting excess and surplus lines throughout the country. 
Warranty company required. 


AMERICAN MUTUAL INSURANCE COMPANY 


Fire, Tornado, Automobile and Marine 
J. W. McGINETY, Secretary. Indiana Pythian Bldg., Indianapolis. 


THE MERCHANTS’ AND MANUFACTURERS’ MUTUAL 
Organized 1876 INSURANCE COMPANY Mansfield, Ohio 


Total amount at risk, $5,400,588 Net cash surplus, $72,167.32 
Total cash assets, $111,768,47 Contingent assets $205,391 ,13 
Writing a general classification Auto fire floater department 


S. N. FORD. President 














Annual dividends to policyholders 
G. W. DeYARMON, Secretary 


E, J. Forney, Pres. J. M. Cook, Sec’y. 
Incorporated 1873 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 








Dayton Mutual Fire 


DAYTON 
Insurance Co., “ouio 


B. C. COLEMAN, Secy. 


Conservative and Careful 





a aaron Insurance - $7,807,184.00 
AGENTS WANTED Total Assets 412,915.16 
Address Home Office. 





|An Agency Company 
“* Fire Insurance as You Would Write It’? 


The Merchants Fire Ins ‘vance Co. of Indiana 
A . (A Stock Company) C 
The Indiana Retail Merchants Mutual Fire Ins. Co. 
(A Mutual Company) 
Both Companies under same management in the same office. 
Home Office: Suite 804 Merchants Bank Ralph B. Clark, 
Indianapolis Secretary & Mgr. 


KEYSTONE UNDERWRITERS 


DEPARTMENT OF 
The German Fire Insurance Co. The German American Insurance Co. 
The Western Insurance Co. The Union Insurance Co. 


























All of Pittsburgh, Pa 
Combined Capital - - $ 900,000 Combined Net Surplus - - - §$ 733,076 
Combined Assets - - 3,042,656 Combined Surplus to Poligyholders 1,633,076 


HENRY WACHTER, Manager - 218 Fourth Ave., PITTSBURGH, PA. 


E. fa gl (Reliable Agents Wanted in FISH & SCHULKAMP 
4328 LaFayette Ave. Pennsylvania, Ohio, Illinois General Agents for Wisconsin 


Norwood, Cincinnati, Ohio and Wisconsin.) 


Madison - Wisconsit 
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IN MISSOURI VALLEY FIELD 


DEMANDING PROMPT PAYMENT 








Des Moines Local Agents Advertise 
in the Daily Papers Insisting on 
Cash Premium ‘Basis 





DES MOINES, IA., July 31.—The 
fire and casualty agents of Des Moines 
have been running display advertising 
in daily papers making announcement 
to policyholders that on and after 
Aug. 1, all insurance premiums are on 
a cash basis. In the announcement it 
is stated that because of the govern- 
ment requirement of companies to pay 
tax on premiums on the tenth of each 
calendar month, premiums after Aug. 
1 are due and payable on or before 
the tenth day of the month following 
the month in which the policies are 
written. Secretary P. J. Clancy of the 
Iowa Association of Insurance Agents 
in commenting on this action says: 

Des Moines agents begin to realize 
the necessity for doing something to 
make the public feel that they should 
pay their premiums with their other bills. 
Aside from that, agencies are affected by 
shortage of help and increased overhead 
expense, and while we realize that it is 
necess: or the individual agents to 
activelagiow up the principle laid down 
in this ouncement, yet uniform action 
on it will educate the public much better 


than if one or two individuals under- 
took to do it alone. 









GLOBE NATIONAL LICENSED 





New Company at Sioux City, Ia. Will 
Do Reinsurance Business—Doer- 
fler Main Factor 





The Globe National Fire of Sioux 
City, Iowa, has been licensed by the 
Iowa department. It will do a rein- 
surance business only. Edd G. Doer- 
fler is secretary and general manager. 
Mr. Doerfler has been in the insurance 
business all his life. The company has 
$1,000,000 capital. The organization 
work has been done in a year’s time, 
Mr. Doerfler having been the guiding 
mind in the promotion work. The di- 
rectors are as follows: 

H. D. Brown, M. F. McDowell, G. R. 
Whitmer, Edd G. Doerfler and F. E. 
Gill, Sioux City, Ia.; J. A. Spies, Graet- 
tinger, Ia.; Peter Lamp, Mapleton, Ia.; 
Joseph F. Beh, Harlan, Ia.; F. A. Held- 
ridge, Milford, Ia.; Chas. F. Linnan, 
Fonda, Ia.; Ernest P. DeMoulin, Hot 
Springs, S. D.; M. J. Chaney, Vermil- 
ion, S. D.; H. B. Pierce, Rock Rapids, 
Ia; Wm. Thompson, Tyndall, S. D.; 
W. F. Corrigan, Aberdeen, S. D.; B. J. 
Glattly, Hot Springs, S. D.; W. Cornish 
Beck, Sioux City, Ia. 

_ Mr. Doerfler is now in the east in the 
interest of the company. 





To Do War Service Work 


The field men of Kansas who meet 
every Monday at Topeka for lunch have 
organized for war service work in any 
way. They will become a part of the 
big soliciting organizations or perform 
any other needed service. The com- 
mittee in charge is C. H. Searle, W. L. 
Gardner and H. T. Stephens. 





New Nebraska Farm Schedule 


A new farm schedule went into effect 
in Nebraska the first of this month. The 
chief change is on live stock in the 
western part of the state where there 
are many large herds. The Nebraska 
Schedule is patterned closely after that 
used in Minnesota and Kansas. 


The attorney-general of Arkansas has 
ruled that the three-fourths value 
clause cannot legally be used on real 
Property in that state. 











EAS 532 Z 





F. H. Hawley, President W. E. Haines, Secretary 


70TH ANNUAL STATEMENT OF THE 
Ohio Farmers Insurance Co. 


LE ROY, OHIO 


fo EE er rere aiakacdcwseexonn $4,266,724 
ONS 5 ooo wae racket ecéink de wines Pe? | 
Reserve for Reinsurance................... 2,523,332 
INN 3 J aS os dein i Stidiatesiacenad Roniaes - 155,556 
FN RNIN oo ois Seinen iacctec eouncuseieues . 1,473,483 
NOMENON. oso 6c ck ncctvecence’ Ee CELE e-. 54,73 














NORTHWESTERN STATES 


RATING BUREAU LOSES MEN 








Nineteen Employes of General Inspec- 
tion Company Are Now in Military 
Service—Others May Follow 





MINNEAPOLIS, MINN., July 31.— 
It is probable that no state rating 
bureau or inspection company has been 
harder hit by the draft end enlist- 
ments than the General Inspection 
Company of Minneapolis. Manager 
Walter I. Fisher is having his troubles 
with 19 stars in the company’s service 
flag. Three others are in class one and 
subject to the draft. Those whose 
names are on the roll of honor for 
the General Inspection Company fol- 
low: 

Paige E. Harlin, Seldon C. Lowry, 
Wallace A. Bell, Henry T. Lindholm, 
Leslie G. McKean, Max B. Ryon, Harold 
W. Steele, William B. Dunn, Philip B. 
Smith, Austin Fields, Warren W. Dun- 
nell, A. E. Schierholtz, Norman B. 
Sprong, Charles A. Puvogel, S. E. de- 
Waard, Thomas J. Kane, William C. 


Cullen, Benjamin F. Liesch, Clayton J. 
Kannair. 





Some Severe Hail Storms 


Severe hail storms have struck west- 
ern North Dakota, causing heavy dam- 
ages to growing crops and sending the 
hail loss ratio up a number of points. 
The crops in western part of North Da- 
kota are not heavy this year owing to 
grasshoppers and drouth. There have 
been some serious hail storms also in 
Montana. 





Dakota Field Meetings 


The field men of the Dakotas will hold 
their annual outing next week at Big 
Stone Lake. The fire prevention asso- 
ciation will hold a meeting as will the 
Blue Goose. It is anticipated there will 
be a large attendance. 





Iowa Notes 


State Fire Marshal Roe of Iowa states 
that the total fire loss in Iowa for the 
first six months of 1918 was $3,250,650, 
less by $151,298 than for the correspond- 
ing period in 1917 and greater by $185,- 
aie than the corresponding period in 


Lieut. Gail R. Richardson of Richard- 
son Brothers, general agents at Denison, 
Iowa, has been commissioned first lieu- 
tenant and is made insurance officer at 
Camp Humphries, Va. His brother, C. 
B. Richardson, is carrying on the work 
of the agency. 

Iowa field men who comprise the Con- 
servation Association of Iowa will start 
Aug. 1 on an inspection of elevators. 
Chairman Carpenter of the Queen 
prophezises that the inspection will be 
completed before the grain is harvested 
to be stored in the warhouses. Eighty- 
five inspectors worked as members of 
the association last spring, each bear- 
ing a commission as deputy state fire 
marshal. 





The Osborne Insurance Agency has 
been organized at Omaha, Neb., by S. P. 
Osborne and E. J. Hallgren. The new 
firm represents the Central National 
Fire of Des Moines as general agent. 
Offices are in the Omaha National Bank 
building. 


A Thrift Stamp a day keeps the Ger- 
mans away. Buy one today. 


C. A. PALMER, President 
S. D. ANDRUS, V.-Pres. & Man’g Urderwriter 
- K. HENNES, Treasurer 


THE INTER-STATE FIRE INSURANCE CO. 


OF DETROIT, MICHIGAN (Organized 1913) 
Capital fully paid $259,150.00 Assets $591,109.81 
Surplus to policy holders $310,064.33 


406-412 DIME BANK BUILDING 


The Central Manufacturers’ Mutual 


Insurance Company 
VAN WERT, OHIO ORGANIZED 1876 


Net Cash Surplus, over $500,000 


C. O. DAVIS, Vice-Pres. 


W. A. ELDRIDGE, Secy. 
F. H. ALDRICH, Counsel 


H. R. VERNOR, Asst. Secy. 








Cash Assets, over $900,000 





H. V. OLNEY, President c. A. L. PURMORT, Secretary 





e 65th ANNUAL STATEMENT 
*aricwltittal ee cucinia suc 1) RRS 
oy Assets (to protect policy holders) - «= 
Jmmrauce Compamy Net Surplusto policy holders = «== «5 574,008.08 
of WatartouncT.Y: Net surplusto stockholders - ~- = 2,650,963.00 


STUART MORGAN, State Agert, michigan, East Lansing 
CASHMAN & EVANS, Gen’l Agents, Colorado, Denver 
N. T. JULIAN, State Agent, Ohio and West Va., Columbus 
F. G. HERMAN, State Agent, Indiana and Kentucky, om oe Ind. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin, P. O. Box 225, Chicago 
H. F. WATERMAN, State Agent Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 


IOWA STATE LIVE STOCK 
INSURANCE COMPANY 


DES MOINES, IOWA 








Insure Against Death From Accident or Disease 


WANT REPRESENTATIVES 
FOR DEVELOPMENT OF NEW TERRITOR\ 


WM. CROWNOVER, President GEO. W. GUTH, Secretary 














The Leading Mutual Fire Insurance Company on the Pacific Coast 


Northwestern Mutual 
Fire Association 


F. J. MARTIN, Pres. H. K. DENT, V. Pres. M. D. L. RHODES, Secy. 
Chicago Representative, JAMES S. KEMPER, Lumber Exchange Building 


MAIN OFFICES, CENTRAL BUILDING, SEATTLE, WASH. 

















LIVE AGENTS WANTED 
TO WRITE HAIL AND CYCLONE INSURANCE. 
TERRITORY OPEN IN ALL NORTHWEST STATES. 
TWENTY PER CENT COMMISSION. 


WRITE ST. PAUL MUTUAL HAIL & CYCLONE INS. CO. 
TODAY 805-6 Pioneer Bldg., St. Paul, Minn. 




















Western Live Stock Insurance Company 
CLIFFORD IRELAND, Pres. | 


PEORIA, ILL. 
Maine, Massachusetts, Connecticut, Rhode Island, Pennsylvia, North Carolina, South Carolina, Ohio, Indiana, Illinois, Wisconsin, Iowa, Kansas, Texas, Missouri, Tennessee 


BERT BUCKLEY, Secretary 
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MOUNTAIN AND COAST FIELD 





SOUTHWESTERN STATES 








SEE EVIDENCE OF PROSPERITY 





Many Automobiles Are Being Sold to 
Shipyards Workers at the Various 
Pacific Plants 





SAN FRANCISCO, CAL., July 31. 
—Evidence of the prosperity of the 
working men and skilled labor under 
the new war-time conaitions through- 
out the United States, is revealed by 
the view of the situation taken by the 
automobile underwriter. 

G. Wills, superintendent of the 
automobile department of the Fire- 
mens Fund, in commenting upon the 
increased volume of automobile pre- 
miums of the company, is authority for 
the statement that a large percentage 
of the business from San Francisco 
brokers and business firms is on cars 
purchased by shipyard workers at the 
Union Iron Works and other plants. 

Automobile salesmen are taking ad- 
vantage of the sudden prosperity of this 
class of workmen, approaching the men 
when they emerge trom the shops. 
Sales are often closed on the spot, the 
purchaser driving his new car home. 
Personal 





Firemans Fund Conference 


The annual conference of the branch 
managers of the Firemans Fund and 
Home Fire and Marine at the head office 
with President Levison, will take place 
at the end of the current month. Those 
who are attending are A. K. Simpson, 
manager of the eastern department, John 
Marshall, Jr., manager of the western de- 
partment, and Edgar T. Gentry, manager 
of the southern department. 





Salt Lake City Demoralized 


SALT LAKE CITY, UTAH, July 31.— 
All members of the fire department ex- 
cept the chief and two men rerigned 
here effective Sunday. The Industrial 
Board is endeavoring to recruit new 
forces but the department naturally is 
in a very demoralized situation. At- 
tempts are being made to get help from 
Ft. Douglas near here. The insurance 
interests are much alarmed over the 
situation. 





Death of R. A. Rowan 


Robert A. Rowan, prominent Los 
Angeles realty operator who died at his 
Pasadena home Thursday following an 
attack of acute indigestion was head of 
R. A. Rowan & Co., general agents in 
southern California for the Maryland 
Casualty and local agents for a number 
of leading fire companies. 





San Francisco Premiums 


SAN FRANCISCO, CAL., July 31.—San 
Francisco city fire premiums for the first 
half of 1918 totaled $2.060,000 as against 
$2,012,000 for the same period of last 
year. The Liverpool & London & 
Globe still holds the first place for city 
premiums followed by the Home, Aetna, 
Firemans Fund and Hartford in the 
order named. 





Retire From California 


SAN FRANCISCO, CAL., July 31.—The 
Commonwealth and International Fire 
of Texas which, together with Austin 
Fire have been issuing the Republic 
Underwriters policy in this state, have 
withdrawn from California and the Aus- 
tin will hereafter issue the Underwriters 
policy reinsuring 35 percent of the lia- 
bility with the other two companies. 
The retirement of the Commonwealth 
and International was made to facilitate 
the increase of capital stock of the Aus- 
tin Fire to $400.000 in order that it 
could write marine insurance. 





Coast Field Changes 


SAN FRANCISCO, CAL. July 31.— 
Russell L. Countryman, manager of the 
city department of the Norwich Union 
fro the past five years has been appointed 
executive special agent for the com- 
pany’s Pacific department. G. C. Apple- 
ton, who has been special agent for the 
Guernsey Newton general agency of 
Spokane is appointed in the same capac- 
ity for Marsh & McLennan and will cover 
eastern Washington, northern Idaho and 
Montana. 


Pacific Coast Notes 


An interesting fact in connection with 
the fire business of the Firemens Fund 


MANY LOSSES ON GRAIN SEEN 


Stacks of Wheat in the Field Are Being 
Fired in Some Farm 
Sections 


There have been numerous losses on 
grain in the field in Kansas and Okla- 
homa during the last two weeks. Kan- 
sas claims have been coming in very 
frequently. In some cases wheat stacks 
were burned, each individual stack ap- 
parently having been fired and the fire 
communicating from one stack to the 
oiher. The indications are that in cer- 
tain sections of Kansas the I. W. W. 
are at work, as they were in Oklahoma 
last year, when they were eliminated 
by the tar and feather route. Insurance 
companies are urging the people to be 
on their guard against enemies of the 
government who are anxious to destroy 
valuable foodstuffs in this way. Word 
has gone the rounds to the agriculutral 
communities warning them of the 
I. W. W. incendiary hazard. 





To Do Reinspection Work 


The Kentucky Conservation Associa- 
tion has announced that the reinspec- 
tion of all risks examined by the or- 
ganization in its first inspection drive 
will be made as soon as possible. It 
was noted in Kentucky that losses on 
the classes inspected last spring were 
increasing lately and it is believed that 
a reinspection will help to check this 
increase in losses. 








$5,500.000 for 1917, but $125,000 was for 
San Francisco city business. 


The full credit for the creation of the 
reinsurance envelop or certificate be- 
longs to the Firemens Fund through 
the origination of this labor-saving 
form by Louis F. Knight, chief clerk of 
the fire underwriting department of this 
company. The adoption of the certifi- 
cate, with a few minor changes, was 
practically unanimous by the com- 
panies at San Francisco. 


Sergeant Floyd M. Lane, formerly 
with the Laymance Real Estate Com- 
pany of Oakland, Cal., where he was 
manager of the insurance department 
of that firm, is now seeing service in 
France with the San Francisco Base 
Hospital Unit 47. Besides being a good 
insurance man and soldier, Mr. Lane is 
a baseball enthusiast. Before leaving 
for France he was elected manager of 
the baseball team of Unit 47 and piloted 
his team into the top notch of the win- 
ning class. 





Kentucky Notes 


Allen M. Reager, solicitor for Julius 
Wanner & Co., Louisville, Ky., has 
joined Pirtle & Weaver. 

The Samuel Walton Agency at Lex- 
ington, Ky., has been given the agency 
for the Automobile of Hartford. This is 
said to be the first agency incorporated 
in the United States. 

N. O. Gray, of Kuttawa, Ky., chair- 
man of the State Insurance Rating 
Board until it was: abolished by the 
last general assembly, has been ap- 
pointed superintendent of rating. 

Morris Coughlin, a well-known citi- 
zen of Maysville, Ky., and former owner 
of one of the livery’ stables there, has 
been appointed an agent for the Fire & 
Marine Underwriters of Hartford. 

Three more employes of the Kentucky 
Actuarial Bureau have recently been 
called in the draft. The latest to leave 
the bureau are: L. E. Sleet, manager of 
the Ashland branch, and L. A. Kessberg- 
er and W. B. Robertson of the Louisville 
office. 

The local agency of Julius Wanner & 
Co., of Louisville, has recently affected 
a consolidation with Edward J. Miller 
& Co., and will move to the Miller office 
in the Starks building. The consolida- 
tion was affected for the purpose of 
economizing and because Herman Wan- 
ner had entered the service. 


Wood Resigns From Western 


NEW YORK, July 31.—George E. Wood 
Company, Inc., has resigned the general 
agency of the Western of Toronto for 
New Jersey and suburban New York, 
effective Aug. 15, when Mr. Wood will 
become assistant manager of the New 
York Suburban Insurance Agency, of 
which Fred W. Kentner is manager. Mr. 
Wood is one of the best known general 
agents in the suburban territory, and has 
a strong following among local men and 
brokers. The new combination of Kent- 
ner and Wood should prove unusually 
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NEWS FROM THE EAST 


EVANS SOUNDS WARNING NOTE 











President of the Continental Tells In- 
surance Men They Must Stem 
Socialistic Tide 





NEW YORK, July 30—President 
Henry Evans of the Continental has 
given out a statement on the tendency 
at Washington to take over fire insur- 
ance. He says: 

The authorities in Washington are 
overlooking the fact that insurance, fire 
and marine, is a necessary adjunct to 
banking and shipping in the struggle 
for world trade, so sure to come after 
the war. The wise thing to do would be 
to build up rather than pull down this 
necessary line of business, having in 
mind not the interests of the insurance 
companies but the interests of the United 
States. The taking over of the railroads, 
the telegraph and telephone companies 
is an emergency measure for the dura- 
tion of the war, and as it is the declared 
policy of the Government to foster busi- 
ness, it would seem wise not to disrupt 
the organizations which the underwriters 
have for inspecting and safeguarding the 
railroad and other properties that they 
now insure. For if after the war this 
property is turned back to its owners the 
organization so disrupted must be built 
up again. 


Disrupts Existing Methods 


The saving to the Government by 
carrying the fire and marine risk will 
not amount to much at best, and, in my 
opinion, will not equal the loss resulting 
from the disruption of present methods; 
but if there is any doubt on this point it 
could be cared for by a cost plus ar- 
rangement on a very moderate basis. 

We Americans are all more than will- 
ing to sacrifice our own interests for the 
benefit of the country and to do what- 
ever is best for the winning of the war, 
but there is no reason or profit in hurt- 
ing a great business that has been 
classed by General Crowder as an es- 
sential and that .gives employment, 
directly or indirectly, to at least 250,000 
p rsons. 

Many Local Agents 

There are 66,000 fire insurance agents 
alone in the United States, and they will 
realize, if the officials in Washington do 
not, that their calling is not having fair 
treatment; that while in other lines there 
is profiteering, the insurance business, 





with its clean record since the war and 
its past record of standing in the breach 
when great cities have been destroyed, 
paying hundreds of millions of dollars 
to loss claimants (thus preventing panic 
inthe business world), is the one line of 
business that is threatened with curtail- 
ment and gradual destruction through 
the weakening of the whole structure, so 
allowing foreign competitors to get con- 
trol of this essential line of trade. 


Agents Should Get Busy 


I have stood for the American agency 
system and I warn the American agents 
that if they want to maintain that system 
they must get busy, getting civic or- 
ganizations to adopt resolutions, demand- 


ing that the insurance busin e up- 
held rather than destroyed, that 
letters are written to senator d con- 


gressmen setting forth the facts and de- 
manding that the men who are trying 
to put over this wrong be stopped. 

The insurance companies have invest- 
ments aggregating hundreds of millions 
of dollars, they pay heavy taxes to the 
federal government as well as the states, 
they are doing their full duty in serving 
through the National Board, etce., the 
best interests of the people, helping to 
protect our war material, food and other 
essential plants from fire, and they and 
all the men working for them are right- 
fully indignant that they should alone 
be picked out to harm and, it may well 
b.. destroy. 





Big Amount of Insurance 


More than $25,000,000,000 of war risk 
insurance has been applied for by Amer- 
ican soldiers and sailors. Secretary Mc- 
Adoo announces that 2,954,609 applica- 
tions have been made for a total of 
$25,149,118,000. Within the last few 
days above $1,000,000,000 of new insur- 
ance was written by the bureau of war 
risk insurance, and the prediction is 
made that the July total will approxi- 
mate $4,000,000,000. This means that the 
average amount of insurance asked for 
by each man is now about $8,500, the 
limit being $10,000. 


—_—_— 


Will Look After the Railroads 


There has been formed in Washington, 
D. C., a bureau to handle the railroad in- 
surance for the government on all rail- 
road property taken over. An inspection 
bureau will be established to look after 
these properties. Walker D. Hines, will 
be in charge of the bureau, he being as- 
sistant director general of the railroads 
under Secretary McAdoo. An advisory 
committee of which Theodore H. Price is 
chairman, will look after the business. 

Mr. Price was formerly president of 
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the Eagle Fire of New York until it re- 
insured. He was also a well-known cot- 
ton broker. The establishment of the 
bureau of railroad insurance is an indi- 
cation that the government is ready at 
any time to extend its insurance activi- 
ties. 


PRACTICAL STEPS ARE 
NEEDED AT WASHINGTON 


(CONTINUED FROM PAGE 1) 


on insurance. As stated in this cor- 
respondence last week, one of the es- 
sential activities of the present should 
be for men prominent in the business 
to come here to Washington and get 
in touch with the heads of various 
bureaus, telling them about insurance, 
its necessity, its scope, its tremendous 
power, its contribution to the welfare 
of mankind and the commercial great- 
ness of the country. These men can 
be reached, too, through their friends 
back home and insurance men should 
not hesitate to speak for their cause 
and thus pursue the course followed 
by all big businesses. This is no time 
to “pussyfoot” around, go on the gum- 
shoe campaign and try to do quiet 
work. It is time for quick action, ef- 
fective and convincing action. 


Should Get Into Politics 


Outside of the local agents, brokers 
and solicitors most insurance men take 
a back seat when it comes to political 
activity. I would suggest that every 
insurance man become a politician in 
that he should become interested in 
sending always the highest type of 
men on here to Congress. This is the 
time just previous to the primaries when 
congressmen are to be nominated under 
the primary election laws. The annual 
congressional elections will be held this 
fall. It behooves every insurance man 
first to see to it that only men who are 
100 percent American represent the peo- 
ple. Next they should support and work 
for men of the highest character, of 
broad experience, of extensive acquaint- 
ance, men who have a vision and those 
who have enough money to come here to 
Washington and make themselves felt. 
This is no time to send a professional 
politician, the perennial candidate for 
office or the pettifogging lawyer here 
to make laws. Congressmen are ex- 
pected to get in touch on behalf of their 
constituents with the heads of the bu- 
reaus. They should be truly represen- 
tative. It is a huge mistake for a small 
man to attempt to do anything with big 
people. 

Is Delicately Poised 


There is undoubtedly a strong influ- 
ence here in favor of the government 
taking over insurance in its entirety al- 
though that may not be in the immediate 
future. However, there should be more 
educational work done here, because the 
government machinery is on delicate 
edge. If it becomes known or the opin- 
ion gets abroad that some special action 
is necessary to win the war or at least 
such a reason is assigned for pushing it, 
it will promptly go through unless there 
is tremendous opposition. The fixed pol- 
icy of this government which is wor- 
shipped as a fetich is not to insure the 
property which it owns or controls. 

Probably the most dangerous measure 
that came up was the Gans-Love move- 
ment some months ago whereby the gov- 
ernment was to take over the inspection 
work of all industries and plants where 
government work was being done or 
contracts being carried out. As I see it 
here there are vast industries in the 
country that might, like the terminal 
elevator people, come to Washington 
and urge that the government assume 
the insurance risk. There are a few in- 
fluential men here that are certainly 
pushing the universal insurance move- 
ment and taking every opportunity to 
champion this cause. 


Should Be Up and Doing 


The various associations of insurance 
men, especially of local agents, should 
not hesitate to express their views in an 
Official way and send broadcast strong 
resolutions of protest against any fur- 
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ther invasion of the private insurance 
field on the part of the government. 
Many insurance men throughout the 
country are apathetic and do not feel 
that there is any great amount of peril 
in sight. They rather scout the idea 
that the government might ultimately 
take over all fire insurance activities. I 
think they would change their minds if 
they were in intimate touch with some 
of the influential factors in Washington 
who have the ear of the President and 
his advisors. These insurance men 
should defend their business, should tell 
everybody how great it is, how neces- 
sary and what it means to the credit 
of this country. 


Need to Get in the Currents 


I do not believe that the officials and 
managers of companies or if I may put 
it, the salaried men, are taking a promi- 
nent enough part in civic and patriotic 
movements. They contribute money, 
they do soliciting for Liberty Loan and 
Y. M. C. A. and Red Cross funds, but 
their names are not prominent in the 
lists of leading citizens who are giving 
much time and thought to public affairs. 
This I believe is a great mistake. The 
great fire insurance industry should con- 
tribute more men of real ability to the 
work of the government. There are a 
number of comparatively young men 
who would make excellent material for 
the bureaus. Their services should be 
given during the period of the war and 
the insurance interests should see to 
it that they do not suffer financially. I 
believe company officers and managers, 
who are prominently identified with the 
business should at once do more civic, 
patriotic, government and political work. 
They should get into the running and 
have something to say. 

Insurance men should be more strongly 
intrenched in these various activities so 
they can point with full degree of pride 
to what they are doing to assist the gov- 
ernment and its various aids at this 
particular time. It is true much has been 
done in conservation work and the fire 
protection section of the War Industries 
Board has contributed some excellent 
men. What I feel is necessary, however, 
is that men in their different localities 
should become better known in a public 
way. 

Get Into Politics at Once 


May I emphasize again the necessity 
for all fire insurance men to get into 
politics this fall, seek out the best in- 
formed, best fortified and sanest candi- 
dates for congress and work for them. 
Let us have men down here that are not 
visionary, but men who have a vision 
and a sane business outlook, who believe 
in giving the freest possible latitude to 
the individual. We are fighting, as I see 
it today, for democracy and against au- 
tocracy. We believe that the govern- 
ment exists for the people and not the 
people for the government. Insurance 
is not a natural function of government. 
The government should not go in the 
business. Therefore let us elect con- 
gressmen who are opposed to our gov- 
ernment engaging in business so-called 
as differentiated from a public utility. 





The Ohio Inspection Bureau is send- 
ing out a letter of standards to assured 
giving in tabloid form a list of recom- 
mendations as to improvements which 
will better the property from a fire in- 
surance standpoint if carried out in ac- 
cordance with the standards. The in- 
formation is in tabloid form and em- 
braces all hazards. 





DANGEROUS TENDENCIES 
SEEN AT WASHINGTON 


(CONTINUED FROM PAGE 1) 

not less than $300,000,000 of assets, and 
on obtaining control of such a company 
to go into the insurance business whole- 
sale; the Towner bill, vetoed by Governor 
Whitman; the Lewis bill to extend to all 
workers in the United States the provi- 
sions of the war risk insurance act; and 
several other measures, abortive or 
viable, but all pointed in the same direc- 
tion—government control and ownership 
of the insurance business. 


Aggressions Not Fortuitous 


Such a succession of aggressions upon 
one business, and that business perhaps 
of all the most important fundamentally, 
cannot be fortuitous. It shows that there 
are at Washington certain influences at 
work with the intent to undermine the 
financial and business system of the 
United States and to change its civiliza- 
tion from a democratic one to one pat- 
terned after the state socialism of Ger- 
many. 

If this, being now the way to “make 
the world safe for democracy,” is what 
the people of the United States desire, 
they surely have been signally slow to 
show their desire at the polls. It would 
seem, however, that while socialistic 
principles cannot win support in elec- 
tions, it is quite possible for them to 
win support and furtherance from ap- 
pointed officials who are busily at work 
under the specious plea of the necessities 
of the war, in their endeavors to under- 
mine the civilization that has always ap- 
pealed to the American people. With the 
solitary exception of the pension scheme 
(misnamed insurance) of the Bureau of 
War Risk Insurance, none of the aggres- 
sions upon insurance have been in any 
way necessary towards winning the war. 
In every case but this one they have sim- 
ply been an invasion or attempt at in- 
vasion of private business. 


Become Masters of the State 


It has been truthfully pointed out by 
students of the history of freedom that 
it is perhaps the official rather than the 
crown, the aristocracy, or even the pluto- 
crat, who now most endangers liberty. 
The creation of countless laws necessa- 
rily leads to the increase of the number, 
power and influence of the functionaries 
and commissions charged with their en- 
forcement. Already the personnel of the 
War Risk Insurance Bureau numbers 
close on to 9,000. These latter thus tend 
to become the real masters of the state. 
Their power is all the greater that in a 
limited but rapidly growing sense they 
enjoy irresponsibility, impersonality and 
perpetuity. Of all despotism none is so 
heavy as that which reigns under this 
triple form. History is proving this in 
the case of Germany. 





Firemen’s Fund—The marine depart- 
ment of the Firemen’s Fund has regis- 
tered unusual growth in recent years. 
Originally the “baby” of the company, 
with a premium income in 1890 of less 
than $250,000, this department has now 
grown to be the company’s largest 
source of revenue, writing last year near- 
ly $9,000,000 in premiums. This enormous 
increase is, of course, a direct reflection 
of the war situation, but the heads of 
the department feel that the business 
has gained such a momentum that the 
volume will be kept up after the war is 
over. 








Danger Seen in 
Brisbane’s Comment 





In the life section of this paper, Part 
2, appear some observations on gov- 
ernment life insurance by John R. Mc- 
Fee, manager of agencies of the Penn 
Mutual Life in Chicago. Mr. McFee 
bases his comment on the editorial in 
the Hearst papers of last Saturday 
morning by Arthur Brisbane, who ad- 
vocated out and out government life 
insurance. Regardless of the kind of 
insurance in which a man is interested, 
this government life insurance propa- 
ganda is affecting him. We urge every 
reader of this paper to carefully peruse 
Mr. McFee’s article. It deals with the 
soldiers’ and sailors’ plan of life insur- 
ance and shows how it is impossible to 
gauge government life insurance ac- 
cording to that plan. Altogether his 
contribution is one of great moment to 
the literature of the business at this 
time. Many men outside of life insur- 
ance are being asked concerning sol- 
diers’ and sailors’ insurance and why it 
is not possible for the government to 
adopt the same plan for the people at 
large. Mr. McFee has elucidated very 
clearly the fundamentals of life insur- 
ance and points out the fallacies in Mr. 
Brisbane’s arguments. 


Ohio Notes 


Walter E. Miller, assistant western 
manager of the Great American, is 
visiting Ohio agents this week in com- 
pany with State Agent George B. Sedg- 
wick. 

The conservation committee of Ohio 
will meet Sept. to take immediate 
steps to make a thorough reinspection 
of plants in Ohio making anything of 
value to war work. It is expected that 
a reassignment of men will be made. 


Alphonse Berning of the Berning- 
Eckes Agency of Cincinnati, is home on 
a furlough prior to his going to Ithaca, 
N. Y., to complete preparation for aerial 
photography service in France. The 
last several months Mr. Berning has 
been attending the United States School 
of Photography in Rochester. 


Points Out the Dangers 


The organization meeting of the In- 
surance Federation of Pennsylvania at 
Uniontown, Friday evening, was one of 
the most enthusiastic held in the west- 
ern end of the state. Insurance men were 
present from every city in Fayette 
county. The principal address of the 
evening was made by Albert N. Wold of 
Pittsburgh, secretary of the Keystone 
federation. Mr. Wold warned his hearers 
that the insurance business was suscepti- 
ble to injurious attacks from at least 
three quarters during the next few 
months. No protest, he said, can very 
well be made against the inroads the 
national government is obliged to make 
on account of the war, but efforts should 
and must be made to see to it that the 
people are not given wrong impressions 
by thoughtless and uninformed writers. 
State legislative bodies, he continued, will 
be inclified this comnig winter of sessions 
all over the country to radically change 
existing statutes with the idea of model- 
ing and patterning state legislation after 
national legislation. 
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| Losses of the Week 





Council Bluffs, Ia., July 28.—Fire that 
started in the basement of a grocery at 
Pearl and Broadway streets, Council 
Bluffs, Ia., Sunday night, did damage 
amounting to $30,000 to the grocery and 
adjoining offices. 

* * 


Forest Park, IIL, Aug. 1—Fire which 
destroyed the five buildings and three 
amusement rides owned by the Forest 
Park Amusement Co., caused a $200,000 
loss. Originally $75,000 insurance was 
carried about one-half being covered in 
London Lloyds and surplus line com- 
panies, but this was cancelled a short 
time ago. 

* * * 


St. Louis, Mo., July 27.—Fire in premi- 
ses of the Mallinckrodt Chemical Co., N. 
BE. Cor. 2nd and Mallinckrodt street. 
Fire occurred in the one-story brick 
building lettered “E”, occupied as ether 
stills, manufacturing and canning of 
ether. Building badly damaged, contents 
destroyed. 

Insurance, blanket rorm, building and 
contents: 


Caledonian .$ 11,750 Hartford ... 47,000 
L. & L. & G. 103,000 Safeguard .. 75,000 
Continental . 167,243 Spefield 0,00 
moval Hx... 15,009 City ...04.% 18,000 
BUR césccsce GBODD Baas. «2.005 10,000 
Svea ....... 50,000 Queen 124,260 
Northern ... 64,799 Globe & R 25,000 
Com’w’lth .. 178,650 Nationale .. 35,00 
aaa 149,571 Alliance.... 69,688 
State of Pa 74,794 Ins. Und.... 79,721 
B. 79,837 Prov. of W.. 49,777 

oml. Un 49,906 Camden .... 99,813 
Franklin 124,572 Westch’r ... 54,897 
Gran, St.... 39,925 Amer. Alli.. 74,860 
Rh. Island.. 149,294 Pacific ..... 4,860 
Stuyvesant. 44,916 Natl. Un.... 74,859 
Amer. Cent. 37,430 Rh. Island.. 49, 
Nor. Un.... 49,906 North River 125,000 
BERD. 200006 47,723 Palatine ... 50,000 

eee 124,794 

Insurance use and occupancy: 
Hibernia ...$ 24,986 Security ... 20,000 
Glens Falls. 19,989 Amer. Alli.. 100,000 
Camden .... 25,000 Penn. ...... 0,000 
Nor. Un.... 50,000 Grt. Amer.. 79,984 
Western 50,000 Firemen’s .. 75,000 
Reliance ... 25,000 Brit. Dom.. 50,000 
Ohio Fars.. 25,000 Atlas z 
Boston .... 55,000 Niagara 
Natl, Lib... 650,000 Phoenix 
Am. Eagle... 25,000 Agric. . 
Hanover ... 25,000 Alliance .... 
Century ... 25,000 Franklin... 
Rh. Island.. 10,000 Fid. Ph. ... re 
Queen ..... 49,984 Northern ... 50,000 
Brit. Amer. 25,000 Clev, Natl.. 15,000 
Dubuque ... 30,000 

* * * 


Des Moines, Ia., Aug. 1—There is a 10 
percent loss to the stock of the Central 
Automobile Supply Co. The total insur- 
ance carried is arte 

x = 


Cleveland, O., July 23.—-There is a 
$1,500 loss to the building machinery and 
stock of the Board of Education Manual 
Training School ~~ 


* 

Milwaukee, Wis., Aug. 1.—There is a 
$1,000 loss to the Wisconsin Tunnell and 
Construction ve i 


Hartford, Wis., July 23.—There is a 
$60,000 loss to the building and contents 


of the Hartford Canning Co. Insurance: 
North. Eng..$ 6,500 Phoenix ....$15,000 
Canners Ex.. 50,000 Hartford .... 7,500 
Fid. Phen.... 15,000 Westch’r ... 25,000 


Mil. Mech.... 10,000 Spgfield. .... 2,500 
Coml, Un.... 15,000 Connecticut.. R 
Natl. Und... 15,000 Security .... 2,500 
ae | ga Colony... 2,000 


Ft. Worth, Texas, July 23.—The loss to 
the Texas Motor Car Association is esti- 
mated at $50,000. Insurance: 

Firemen’s Fid.$2,000 Brit. Amer....$1,250 
Hartford 


- 2,000 Phoenix ..... 2,500 
Newark - 2,000 Svea ......-.. 2,500 
American - 1,250 
*x* *K * 


Gary, Ind., July 26.—There is a total 
loss to the Oe bee Co. Insurance: 


Cl ar |. F PROD. 605.6 +++ $5,000 
Pacific ....... 2,000 Springfield ... 2,000 
Aachen & Mun .2,000 Auto-Ct. 5,000 
Farmers, Pa.. 5,000 N. B. M...... 000 
German, Ill... 1,500 London ...... ,000 
O-Mills ...... 10,000 L. & L. G.. 5,000 
Arizona Firemen’s ... 1,500 


er 
Millers. Natl.. 2,500 
*x* *k x* 

Wabash, Ind., July 24.—Fire caused a 
60 percent loss to the furniture, fixtures 
and stock of E. H. Holderman. Insur- 
ance on stock: 





Sonn. ........$1,000 Amer. Und... .$1,000 
Re ree. 1,500 Mil. Mech.... 2,000 
Ohio Far 1,500 Caledonian ... 2,000 
UT a 1,000 Far. & F. I... 1,00 
Firemen’s 1,000 Gt. amer.. 3,000 
Dubuque 2,000 Fid.-Ph ‘ 2,500 
Apripal.. 3. i 000 Sun ..... ‘sss eee 
Natl. Lib - 1,000 Phoenix-Eng.. 1,500 

YL? SS eRe 500 Cent. M. M... 2,500 
Bt... Ree) sacias 1,000 Ind. Mer. M.. 1,000 
Comwlth. .... 1,000 

Insurance on furniture and fixtures: 
Auto-Ct. ..... $ 500 N. Amer...... 250 
Ye id a @& FF. 1.. ° 1,260 


Kansas City, Mo., July 27.—There is a 
$3,000 loss to the Kansas, Missouri 














Elevator Co., and the Missouri, Pacific 
Railroad Co. The total insurance under 
general form is $109,750. 

iam ile 


Elgin, IL, July 28.—There is a $2,000 
loss to the Kerber Packing Co. 
*K 


ks a 

Muncie, Ind., Aug. 1.—There is a $4,000 

loss to the Warner Gear Co. 
* * * 

Madison, S. D., July 27.—There is a 
total loss to the waterworks and electric 
light plant of the city of Madison. In- 
surance. 

* *K * 

Knoxville, Tenn., July 26.—There is a 
total loss to the building and contents of 
the Knoxville Sand and Transportation 


Co.: 

Springfield ...$1,000 L. & L. & G.. 1,000 
Fid.-Phen. ... 1,000 Firemen’s Fd. 4,000 
* *K * 

St. Paul, Minn., July 27.—There is a 
15 percent loss to the stock, furniture 
and fixtures of the Husch Bros. Co. In- 

‘ 


surance: 

Western ....$ 7,000 Gt. Amer..... $7,500 
Fo re S000 BTIBS . occ ces 5,000 
Coml. Un.... 6,500 


* * * 

St. Paul, Minn., July 27.—There is a 
total loss to the McQuaid Market House 
Co., located at 8th and Cedar streets. 
Insurance: 

. Alli....$3,000 Western ..... $1,000 
MEO: ccvnsxes 2,500 Springfield . 2,500 
*x* *K x* 

Chicago, Ill., July 27.—Fire caused a 
15 percent loss to the Farrant Foundry 
Co. Insurance: 


BSED, dincasae 4,000 London ...... 1,000 
Amer. Eagle 1,250 Mechanics 50 
Brit. Und..... 3,000 National 1,000 
Firemen’s Fd. 2,000 Niagara ..... 1,500 
Franklin 1,500 Newark ...... 3,000 
Te eee 5,000 Phoenix, Ct... 2,000 
Hartford - 2,000 Richmond .... 1,000 

& L. & G.. 1,000 Rh. Island....10,250 
cuon, Und. 2,000 


* 

Lawrenceville, Ill., July 26.—The loss 
by fire at the plant or the Pioneer As- 
phalt and Rubber Co., is estimated at 
$200,000. 

* s s 

Chicago, Ill, July 26.—There is a 70 

percent loss to the cloak shop of Mrs. 


Dorothy Miller, Mallers Bldg. Insur- 
ance: 
eee $2,500 Standard ....$2,500 
L. U. & R.... 2,500 Union, Eng.. 2,500 
Niagara ..... 2,500 

* *K * 


Warren, O., July 29.—Insurance on the 
De Voe Grocery Company’s store, dam- 
aged by fire, is as follows: 


Stand., N. Y.$ 3,500 Whol. Gro...$20,000 
H 7,500 


IN i as a 500 U. S. Fire... 1,000 
New Bruns 1,000 Amer. Eagle. 3,000 
Phoen., Ct 1,000 Som’l Un.... 5,000 
Pas WIPO. sss 2,000 Brit. Amer.. 2,000 
Frmns. Fd 4,500 Camden ,000 
London 1,000 Contntl. 2,000 
Del. Und 1,000 Buffalo ..... ,000 
Queen ...... 2,500 Ger. Amer... 1,000 
LL&L. & G. 5,000 Ohio Mut... 2,500 
PN on eee. 5 2,500 Minster Mut. ,000 
Concordia 2,000 Atlas ...... ,500 

it ae ee 2,000 Nat’l Un 2,500 
Amer. _...... 2,000 Farm., Pa... 2,000 
Ohio Farm.. 1,500 Hand-in-H. . 2,500 
Te 


* 

St. Louis, Mo., July 30.—Fire and ex- 
plosion in the two and three-story brick 
and stone building, 102-104 South Com- 
mercial street, occupied by the Rabok 
Mfg. Co., Inc., manufacturers of paints 
and oils. Fire and explosion occurred in 
building at 104 and destroyed building 
and contents. Roof east and west walls 
are down and part of south wall. Build- 
ing and contents at 102 badly damaged. 
Insurance on stock and equipment owned 
by the Rabok Mfg. Co.: 


Newark ..... $ 500 Fire Ass’n....$ 500 
Brit. Amer 500 Aetna ....... 1,000 
WR: asus joie « 1,000 Security ..... 1,000 
L&L.&G 2,500 Hanover ..... 50 
State, Eng 500 Agricultural . 1,500 
oo eer 1,000 Natl F. & M.. 1,000 
Security ..... 750 Norw. Un..... 500 
Automobile .. 250 : Franklin banc ROO 


Chicago, Ill., July 26.—Fire caused a 
loss of $20,000 to the Mallers building, 
67 East Madison street. The following 
companies are involved: 


Amer. Cent..$50,000 Palatine ....$25,000 
Caledonian 50,000 Phen., Eng.. 25,000 
Fid.-Phen. 0,000 Pa. Fire..... 25,000 
TINGS. 2 020 0,000 Phoen., Ct.. 5,000 
No. Amer, 25,000 Prov. Wash. 50,000 

& L. 25,000 Queen ...... 5,000 
Mil. Mech 25,000 Roch. Ger 50,00 
Minn. Und BOVO0, BLOVSlL 2.0.0.0. 50,000 
0, Eng 25,000 Sun ..... 5,000 
Nor. Un..... 25,000 Spregfld. -. 25,000 
N. Y. Und... 25,000 Westchest. 50,000 





Cincinnati Offers to Move 


The Cincinnati office of the Ohio Audit 
Bureau will be moved about Aug 10 
from its present location on the sixth 
floor of the First National Bank build- 
ing to 1404. The new office has about 
250 square feet more floor space and is 
located next to the Cincinnati office of 
the Ohio Inspection Bureau. The pres- 
ent quarters of the Audit Bureau are 
too small and not so conveniently lo- 
cated. Manager Reilage has a loyal 
force of.assistants who are interested in 
the work. 
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A. C. NELSON 


ADJUSTER OF AUTO LOSSES 
All Losses given my PERSONAL Attention 


DETROIT, MICH. 
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PROTECT FOOD SUPPLY 


GOVERNMENTS SEE INTEREST 





Ontario Department of Agriculture 
Points Out Saving From Destruc- 
tion by Lightning. 





That the governments of the Unitéd 
States and Canada are keenly alive to 
the supreme importance of maintaining 
farm efficiency and conserving farm 
products becomes daily more evident. 
The United States Food Administra- 
tion, recognizing that this is the sea- 
son when farmers’ barns are holding 
the harvest and also the season when 
the principal source of loss to farm 
property is lightning, recently issued 
a statement calling upon American 
farmers to guard their property against 
fire destruction. 

Saving in Ontario 


The Ontario, Canada, Department of 
Agriculture has gone further. In the 
July 4 issue of The Farmers Advocate, 
a Canadian farm journal, that depart- 
ment had an advertisement on the back 
cover page urging the tarmers of On- 
tario to rod their barns, stating that 
this action would save $400,000 each 
year in that province alone. In On- 
tario carefully kept records show that 
the average efficiency of lightning rods 
for the four years 1912-1915, is 97.2 
percent. Scarcely any mechanical de- 
— can show an efficiency greater than 
that. 

Agents can do Much 


Insurance agents can do nothing at 
this time which will give more practi- 
cal results toward conserving food 
than calling to the attention of every 
farmer policyholder this statement of 
the United States Food Administra- 
tion. “The season it at hand when the 
farmers are to fill their barns with 
hay and grain. This period when barns, 





granaries and storehouses contain the 
greatest amount of food supplies is 
also the time when they are most liable 
to fire destruction. | 

“Farmers are the only large handlers 
of food supplies upon whom the gov- 
ernment depends, entirely without su- 
pervision by inspectors, to guard their 
holdings against losses by fire; and in 
view of the supreme importance of 
guarding this season’s stored crops, 
farmers are asked to consider destruc- 
tion or spoilage of food through fire 
as a misfortune to the nation and the 
allies as well as a personal loss to the 
holder, 


Effective Protective Means 


“Prominent among the many sources 
of fire in rural districts are lightning 
defective flues and stoves, spontaneous 
combustion, carelessness with matches, 
incendiarism and sparks from chim- 
neys and locomotives. 

“Effective means of fire prevention 
and control are understood by the 
majority of property owners, but par- 
ticular attention is called to the im- 
portance of removing inflammable 
material from the vicinity of buildings, 
and to adequate equipment in ladders 
and buckets when more modern equip- 
ment for extinguishing fires is lacking. 

“Properly installed systems of light- 
ning rods and conductors are suggest- 
ed as protection against lightning. The 
paramount thought is to save from loss 
not only farm buildings, but the food 
and feed they contain. 

“It will be remembered that famine 
in ancient Egypt was prevented by a 
little governmental foresight and_ it 
does not require any illuminating 
dream to anticipate that so long as 
the war lasts, with its increasing drafts 
of soldiers or ammunition workers, the 
world will steadily produce less and 
less food. If this year’s harvest proves 
abundant, it will be the first duty of 
American people to place in storage 
for future needs every grain they can 
save.” 











General Agents Wanted 











Automobile Insurance 





INDEMNITY MUTUAL MARINE ASSURANCE CO. 


LTD., OF LONDON, ENGLAND (Marine Dept.) OF LONDON, ENG. 
Surplus United States Statement, $ 461,101 ~ «| «= -»,0 SISOS 
UNITED STATES LLOYDS, Inc, of NEW YORK, oro ay iene, MiPan 
. (Marine Department) 
Surplus - - - - - - = - = ~ $830,150 ; 
’ Surplus United States Statement, $562,916 
“Ta Surplus Home office Statement, $7,433,611 


APPLETON & COX, Attorneys 
3 South William St. 


AN ATTRACTIVE PROPOSITION ~ 
GENERAL AGENTS WANTED 


THE ROYAL EXCHANGE ASSURANCE 


NEW YORK 
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Insurance News 











MANY THEFTS AT TULSA, OKLA. 





One Company Has Withdrawn From 
City and Others May Follow Suit 
—Thieves Well Organized 





TULSA, OKLA., July 31—Automo- 
bile thefts in Tulsa have increased at 
such a rapid rate during the past few 
months that one conference company 
writing a large volume of business at 
that point has withdrawn from the 
city and at least three others will very 
likely follow suit. The situation is made 
more acute by reason of the fact that 
Oklahoma is dry, and, to all appear- 
ances, the same organized gang that 
sells liquor across the state boundaries 
is responsible for the increase in the 
theft rate. Bootlegging and automobile 
stealing seem to go hand in hand, and 
the lawless element in some sections 
of the state seems to be in power. Al- 
though.numerous cases have been tried 
in Tulsa and a few other near-by towns 
where losses have been heavy, it seems 
to be impossible to get a conviction, 
even though damaging evidence is pre- 
sented. One car owner had his machine 
stolen three times in as many days last 
week, and, because of the fact that no 
relief is in sight the companies are tak- 
ing action and withdrawing or cancel- 
ing out their automobile business. 


USE TRANSPORTATION TRUCKS 





Agents are After the Insurance Where 
Motor Service is Being Put Into 
Effect 





As motor trucks are increasing in 
number and importance for transpor- 
tation service between different cities, 
agents are taking up the subject of in- 
surance not only on the trucks them- 
selves, but many are writing policies 
covering loss or damage to goods from 
fire, collision and theft. Owing to the 
shortage of freight cars and the con- 
gestion of the railroads, automobile 
trucks are destined to become more and 
more important as transporation me- 
diums. Many manufacturers, wholesale 
people or jobbers own and operate their 
own trucks. Such people are usually in 
the market for annual policies covering 
various hazards. Then there are open 
policies which protect public truck men 
who carry merchandise for others. For 
some, specific insurance is taken out 
covering particular loads and there are 
floater policies of all kinds issued. 





Lock Known Everywhere 


While there are plenty of automobile 
locks on the market the Defender Auto 
Lock for Ford cars is probably the best 
known everywhere. -This company has 
carried on a very extensive advertising 
campaign and has seen to it that its local 
representatives had to do very little if 
any missionary or publicity work. By 
its campaign in The National Under- 
writer the Defender company has made 
the Defender lock known to insurance 
men generally and it has reached the 
automobile owners through motor papers. 
It has reached many others through cir- 
cular matter which it supplies to rep- 
resentatives and through window dis- 
Plays which it provides to dealers pur- 
chasing certain quantities of locks. 
There is not an insurance man of any 
account today in the New England, 
Eastern, Western and Pacific Coast ter- 
ritory that does not know that the De- 
fender lock on a car will reduce the rate 
for theft insurance 15 percent and that 
in the large cities of Detroit, Chicago, 
St. Louis, Kansas City, it will also pre- 
vent the placing of a third charge of $15 
in addition to securing the 15 percent 
rate reduction. 





Two Specials Appointed 
Edward C. Wendt who has been with 
the automobile department of the St. 
Paul Fire & Marine for five years has 
been appointed special agent in the auto- 
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1792 125th Anniversary 


Insurance Compan: 


NORTH AMERICA 


PHILADELPHIA 


Men Who Know 


Applications for automobile insurance in the Insurance Company of North"America 
are handled by men devoting all of each business day to this one line of insurance, men 
especially trained for the work and familiar with it in all its details and ramifications, 
men who know. Applications for automobile insurance in the Insurance Company of 
North America are handled intelligently. 


PLATT, YUNGMAN & COMPANY, General Agents 
400 Walnut Street, PHILADELPHIA, PA. 


1917 


Capital 
$4,000,000 


Assets Over 
$23,000,000 











mobile department of the Firemens Fund. 
Morris O. Jones who has been with 
Neare, Gibbs & Lent at Cincinnati also 
becomes automobile special agent for the 
Firemens Fund. Mr. Wendt will have 
the territory west of Chicago and Mr. 
Jones east. 





Trouble in Mizzoo 


To the Editor: Appropos of the new 
automobile fire and theft schedule filed in 
Missouri, 
have taken place in our office. 

This compilation of figures camou- 
flaged as a rate schedule, is now fully 
qualified to take its place with the other 
equally useful (?) and labor taking de- 
vices known in this state as the dwelling 
house rate analysis, and the signed co- 
insurance clause. 

The attention of the various conserva- 
tion committees should be drawn to this 
situation, for we feel that they could 
have only been introduced by pro-Ger- 
man influences to demoralize the insur- 
ance business.—An Agent. 

Telephone Applicant: Hello! Insurance 
Office? 

Insurance Agent: Yes, sir. 

T.A.: What is the fire and theft rate 
on a new 1918 Haynes car listing at 
$1,950? 

I. A.: According to today’s schedule the 
rate on the non-valued form is 3 per 
cent. 

T. A.: Then $1,500 insurance would cost 
me $45.00? 

I. A.: No, sir, unless you have a lock on 
your car it will cost you $60.00. 

T.A.: But I have a Perry lock, so then 
it will cost me $45.00? 

I A.: Oh, no! If you have a Perry lock 


the premium will be $40.50. 


T.A.: But I understood you to say the 
rate is 3 percent. 

I. A.: It is. 

T.A.: When? 

I. A.: Never! 

T.A.: Well, what’s the 3 percent rate 
printed for? 

I. A.: Just to make it difficult and to 
furnish the basis for a problem in higher 
mathematics, and keep us from thinking 
about the war. 

‘TT. A.: Well, I’ll call up when you're 
sober. So long! BANG!!! as 

(With no apologies whatever.) 





New Mutual at Lima 


Lima, O., July 30.—The Buckeye Union 
Mutual Fire has been organized here, and 
has been admitted to Ohio. The presi- 
dent is Elmer Webb, and the Secretary, 
R. C. Myers. The company will do auto- 
mobile business only. 





To Fight Thieves in Denver 


J. D. Vail, assistant western general 
agent of the Hartford Fire, and E. L. 
Rickards, secretary and manager of the 
Automobile Protective & Information 
Bureau, met the Colorado field men at 
Denver on Monday to consider the theft 
situation in that city. An organization 
similar to that recently organized among 
the field men in Oklahoma was estab- 
lished and it is expected that they will 
be able to accomplish the same sort of 
good results as the Oklahoma field men 
have accomplished in Oklahoma City, 


enclosed conversation might- 


Tulsa and other places where thefts were 
numerous. 


Eastern Notes 


The death in France of Lieut. Norman 
Du Bois, son of Cornelius D. Du Bois 
of Frank & Du Bois, New York, is an- 
nounced. 

The Tokio Marine & Fire has the past 
week been admitted to do a fire busi- 





ness in Massachusetts, having been ad- 
mitted July 1 to do marine. 


George De Forest, long a leading local 
agent at Warren, Pa., is dead. Mr. De 
Forest was active in public affairs and 
for a considerable time was sheriff of 
Warren county. . 





Miss Katherine Schaeffer has pur- 
chased an_ interest in the agency of 
Flynn & Co. at Sandusky, O 








DIRECTORY OF INDEPENDENT ADTUSTERS 





ILLINOIS MISSOURI 


QUINCY ADJUSTMENT 
& SERVICE BUREAU 


Well’s Building, Quincy GEORGE C. GILL, Mgr. 


IOWA 





ILL., WIS., IND. 
C.H.TAYLOR 
1865 Insurance Exchange, Chicago 
Phone Wabash 2546 
ADJUSTER OF FIRE LOSSES 


ILLINOIS 
BEN C. COOPER 
Central Life Bldg., Ottawa, Ill. 
Adjusts Losses for Fire Insurance Companies 
33 Years in Insurance Work 








ILLINOIS 
THOMAS A. PETTIGREW 
Eades Building, Streator, Illinois 
Fire loss adjuster for the companies. Building Losses 
a specialty. 





ILLINOIS INDIANA 
ELDRIDGE H. SPERRY 
201 First Nat’l Bank Bldg., Champaign, Ill. 
Western Union or Long Dist. Phone (Office 147, Res. 
458) facilitates prompt service 





ILLINOIS 
J. B. SIKKING, Adjuster 
For Central and Southern Illinois. Specialty: Farms 


and Dwellings. Sort Iilinols 


518 W. Jefferson 

ILLINOIS AND EASTERN IOWA 

WESTERN ILLINOIS ADJUSTMENT 
62 S. Ch ao oe ll I. 

H.P.Amold ~ F. R. Hazlett W. A. Bartlett 
Fire and Automobile Losses. 





KANSAS 
THE WARREN ADJUSTMENT 
BUREAU 
ADJUSTERS of FIRE, TORNADO, HAIL, 


DO, 
HEFT and AUTOMOBILE LOSSES 


R. B. WARREN, Manager, Wichita, Kansas. 
KANSAS 


JOHN M. KINKEL W. P. KINKEL 
KINKEL ADJUSTMENT AGENCY 
+ FIRE, Bry A AUTOMOBILE 
HUTCHINSON + a KANSAS 
MICHIGAN 
FREDK. M. CHAMPLIN 
629 Michigan Trust Building —_ Rapids, Micb 
8 


djuster of Fire 
MICHIGAN—OHIO—INDIANA 
HORACE L. SPICE 
Suite 919 Dime Bank Building 
Detroit, Michigan 
ADJUSTER FIRE AND AUTOMOBILE LOSSES 


NEBRASKA, WESTERN IOWA AND 
NORTHERN KANSAS 


ABEL J. BALDWIN 
Adjuster of Fire Insurance Losses 

















503 Bee Bldg. Phone Red 5848 Omaha 
N. DAKOTA and N. W. MINNESOTA 
A. G. SCHULTHEIS 


Grand Forks, N. D, 
PROMPT SERVICE 
20 YEARS EXPERIENCE 


WESTERN FIELD 


INSURANCE ADJUS 
Cc. W.C G. W. Shirley 





co. 
. Tossan H. G. 
Fire, Tornado, Automobile and Inland Marine a 
Pioneer Automobile Adjusters 


Waldheim Building, Kansas City, Mo. 





IND, ILL. KY. TENN. 
I. H. ODELL & SON 
110 Upper Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Inland 
Marine Losses 





KANSAS 
B. R. BOLINGER 


Fire, Tornado, Hail and Automobile 
Losses Adjusted 


Bucklin Of: Kansas 





WISCONSIN AND MICHIGAN 


Fire Loss Adjustments. Wisconsin and No. Michigan 
Over 25 ” experience. 
noon 1, CANES LAWSON ,, 
Lvadend long Dhan Tae 
EXPIRATION BOOKS FOR AGENTS 
Order on Approval 
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MICHIGAN COMMERCIAL INSURANCE COMPANY 


Lansing, Michigan 


ASSETS SURPLUS 
January 1, 1914........ $ 920,961.16 . $181,374.66 
January 1, 1915........ 935,693.93 200,120.21 
January 1, 1916........ 1,020,369.41 211 057. 76 
January 1, 1717........ 1,178,606.00 212, 243.00 
January 1, 1918........ 1,364,674.29 ‘212, 756.82 





Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 


Automatic Fire Sprinklers 
| (PARTICIPATING PLAN) 
The Phillips Company 
108 South La Salle St. - Franklin 4572 


Chicago 




















National Biberty 


| 
Jnsurance | Company F 


NCORPORATED UNDER THE LAWS OF THE STATE OF NEWYORK IN 1659, 
‘STATEMENT JANUARY 1, 1918 





Cash Capital - = $1 ,000, 000.00 
Assets - - - $8, 509, 763.64 NetSurplus - - $1,986,731.93 
Liabilities- - ~- 5,223,031.71 Surplus for Policy Holders 2,986,731.93 








HEAD OFFICE : 62 WILLIAM ST., NEW YORK 











INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


United States Branch RICHARD D. HARVEY 
92 William Street, New York United States Manager 
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Fire Insurance Company, of Davenport, Ia. 


CASH CAPITAL $200,000 


This Company has had 34 years of successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana. It is a good company for the 
nt, because in addition to writing a general business, it accepts practically all classes 
farm risks. We want agents in the above states, and would appreciate hear- 
ing from agents desiring to represent us. 








GEORGE E. FEENEY, Presiden L. S. MacENANEY, Managing Underwriter 
EDWARD T. LYONS, een — A. M. WAGNER, Supt. of Agencies 


Che Columbian Pusurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 


$529,005.00 
344,529.00 


Assets .. o 
Surplus to Policyholders A 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 


Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 


The CONCORDIAFIRE ORIENT 


INSURANCE COMPANY INSURANCE 
OF MILWAUKEE, WIS. COMPANY 




















Total Assets, Jan. 1, 1918. . .$3,115,504.64 OF HARTFORD, CONN. 
Capital Stock .............. 750,000.00 | ate 

Reserve .............00eees 1,664,36549 e+ Se 
Surplus to Policyholders. 1,106,374.34 caaiain 


(CHARLES E. DOX, Manager 


WESTERN DEPARTMENT 





PITTSBURG UNDERWRITERS 
GEO. R. DAVIES, Manager UNDERWRITTEN BY Commonwealth Bidg., Pittsbusg, Pa. 


Allemannia Fire Insurance Co. Humboldt Fire Insurance Co 
National-Ben Franklin eC Teutonia Firs Insusance Ce. 
Combined Capital, $1,700,000 ‘Assets, $8,989,607 Surpln to Pobghalders, 3645, 


W. E. Volbrecht, Columbus, Ohio, Special Agent to 
ts for ious an and Indiana 


General Agents tos Wiseoasia 


mse i Loeb Company, Indianapolis, Ind., General 
New Agents Fish & Schulkamp, 











The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, a 
ASSETS - en 
SURPLUS TO POLICYHOLDERS - - - 


$1,643,174.45 
1,235,960.65 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 


Rhode Island, Louisiana, California, 
Tennessee and Kansas 


A Reliable, Progressive Agency Company 





Representatives solicited 

















RE-INSURANCE DEE A. STOKER 
EXCESS RE-INSURANCE | tessurance uvozawnrrm 


11 SO. LA SALLE ST. 
CAT eens 








Detroit National Fire Fnsurance Co. 


PAUL TURNER, President DETROIT M.O. ROWLAND, Secretary 
Join the forces of a live, active, growing, strongly backed western company, ee 
sive, yet operating along sound i fines. “Li Licensed in New York, New Jersey, “Colne 


ticut, Massachusetts, Maryland, Indiana, Pennsylvania, ‘Vi,ginia, Minnesota, 
Michigan, Rhode Island, Iowa, Illinois, Colorado and California. 


MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 
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Gj » Merchants National 
Qe Fire Insurance Co. 
CHICAGO 


Wants Good Agents in 
Michigan, Indiana 
Illinois and Wisconsin 
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NORTHWESTERN FIRE AND MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN. 
JANUARY Ist, 1917 


Total Assets, $1,154,721 Capital, $400,000 
Net Surplus, $229, 915 
OFFICERS 
Bee ESE oye ce GS he OSS Ae a a Py ROR President 
OHN H. GRIFFIN................cccceeees Vice-President and Manager 
Sins gM NI a0 <iereie spate, Green bis’ bo'aie'e sad dienamnemeeaee Vice-President 
ISAAC RIED 56520) 5-5  olasa'ou Sits isis to: Siaibwteip.s io aarcls winlat Vale cceeels Vice-President 
WILLIAM COLLINS...............6: Treasurer and Assistant Secretary | 
BES Js GIBBON 56 5h S55 o ROU Ke) Sew oR S STH BER Assistant Secretary 





Writin 
Fire ~e Tornado 39S. La Salle St., Chicago, Ill. 
Sprinkler Leakage sili ea 
Rents Use and Occupancy nana. . 
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Wants Good Men ILLINOIS LIFE INSURANCE COMPANY 





Will Pay Them Well 


CHICAGO 


JAMES W. STEVENS, President 


GREATEST 
ILLINOIS 
COMPANY 





The National Underwriter 


Formerly THE WESTERN UNDERWRITER 


A WEEKLY NEWSPAPER ON INSURANCE 


PART TWO 








TWENTY-SECOND YEAR No. 31 


CHICAGO, CINCINNATI AND NEW YORK, THURSDAY, AUGUST 1, 1918 


$3.00 per Year, 15 Cents a Copy 








LIFE COMPANIES AND 
THE TAX PROBLEMS 





Secretary S. A. Foster of the Royal 
Union Mutual Life Com- 
ments on Question 





MUCH SACRIFICE NEEDED 





Congress Should Consider Very Care- 
fully the Effects of Heavy Burdens 
on the Business 





Secretary Sidney A. Foster of the 
Royal Union Mutual of Des Moines 
has written the members of the Amer- 
ican Life Convention concerning the 
proposed tax bill before Congress. He 
says: 

The time is fast approaching when 
Congress will adopt the new tax law 
to cover the eight billion loan and other 
expenses of the government being 
properly and justly incurred to prose- 
cute this war to a finish. 

Then must come great questions to 
be settled; the finances of the world 
must find relief in the United States, 
and for years to come, every institu- 
tion of power and property must do its 
share to fulfill its duty with the same 
spirit that our boys are fulfilling theirs 
by incomparable courage and’ patriot- 
ism in active participation among the 
world’s heroes. 

Will Make Interest Sacrifice 


The insurance companies of America 
will not hesitate in granting full sup- 
port. The buying of government bonds 
by many western companies will work 
a serious hardship on the income, or 
profit side of their ledgers, but to this 
we must gladly consent, feeling thank- 
ful that such avenues have been laid 
for income resources to arrive unre- 
stricted and upon which the govern- 
ment may rely. , 


Should Pass Dividends 


It is my judgment frum present con- 
ditions that every company in the 
United States shall pass its allotment 
of dividends to policyholders for the 
year 1919. The immense amounts in- 
volved in the mortality risk carried 
upon our soldiers should caution man- 
agers, as it must. For, with the war 
continuing another year, billions of dol- 
lars will be under contract as a pos- 

(CONTINUED ON PAGE 15) 





Northern Assurance Company 


Detroit, Mich. 
CLARENCE L. AYRES, President 





This company has had a steady and consistent 
growth since it started. It has not been a plunger. It 
has not sought to cover the earth. It has paid its way 
as it traveled along. 


Agents these days want life insurance stability. 
They want to represent a company that carries no in- 
terrogation point after its name. 


The Northern Assurance was conceived in the right 
spirit and has been maintained as an institution ex- 
pressing the best in life insurance. 


It has nothing to conceal. It speaks for itself. It 
‘has some excellent territory for men who achieve and 
who have pride in the company they represent. 


Turn the searchlight on the Northern Assurance 
and you will find everything sound. 


Fine openings in Ohio, Michigan and Pennsylvania. 
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ARGUMENTS ESPECIALLY 
FORCEFUL IN WAR TIME 


How J. E. Murray of Cleveland Is 
Getting More Business 
Than Ever 








INTERESTING INTERVIEW 





More Mental as Well as Physical Ap- 
plication to Work Is Only 
Thing Necessary. 





CLEVELAND, O., July 30—Asked 
in regard to plans for writing insur- 
ance under war time conditions, J. E. 
Murray, of Murray & Walker, general 
agents of the Penn Mutual Life, Cleve- 
land, said the policy of the firm is not 
far different from what it has been in 
the past, with the exception of a de- 
cision to relax in an endedvor to se- 
cure and train new men for the work 
and instead use every means to induce 
the present force to concentrate more 
than ever on production. 


Has Its Commercial Side 


“We have: found,” said Mr. Murray, 
“that close, persistent work will al- 
ways increase production, no matter 
what the amounts have been in the 
past. If men succeed in absorbing the 
fundamental purposes of life insurance 
and thoroughly understanding their 
position with relation to the unpro- 
tected families and estates; in other 
words, if they look to the spiritual side 
of their work, as well as the business 
side, they are always sure to greatly 
improve their writing. 

“We, in this office, endeavor to work 
from this viewpoint, as far as pos- 
sible, although we, of course, thorough- 
ly understand that our service in fur- 
nishing protection to the public must 
be looked upon by us as a business as 
well, for it is from this that we all 
secure the means of maintaining the 
standard of living which is due each 
individual who puts forth his efforts 
in the proper direction and holds his 
place in society beside those in other 
lines who have proved themselves suc- 
cessful. 


Government Sets Good Example 


“Men are looking upon everything in 
a more serious manner now than in 
the past,” Mr. Murray said, “and be- 
cause of this are giving greater atten- 
tion to life insurance as a means of 
real protection than at any time in its 
history. No solicitor knows, when he 
meets a man, but that he may have a 
son or brother in the service or that 
some relative may have made the su- 
preme sacrifice. If neither of these 
things should have come to him, he 
has friends and neighbors who have 
given to their country and, because of 
this, they are ready to entertain prop- 
ositions that would not have appealed 
to them before. 

“The example of the government in 
recognizing the benefits of life insur- 

(CONTINUED ON PAGE 11) 
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Cc. H. ELLIS 
President 





PAN-AMERICAN LIFE INSURANCE 


COMPAN 


Insurance in Force (over) $40,000,000.00 
(over) 


The recent merger of the Meridian Life with the Pan-American Life has Bi gpm up several rich and important territories in the South 
and North Central section, which will be assigned to Managers capable handling and 
grade men. A rare opportunity to ambitious men to establish 


Address:—E. G. SIMMONS, Vice-Pres. and Gen. Manager 


Total Resources 


inspiring agency organization of 
themselves in an independent and permanently profitable ouaue 


E. G. SIMMONS, 


NEW ORLEANS 
Vice-Pres. and Gen. Mgr. 


LOUISIANA 
5,250,000.00 
an 0} 


Whitney Central Bank Building, New Orleans, Louisiana 








PROGRAM ANNOUNCED 





ANNUAL MEETING AT DENVER 





State Supervising Officials Have 
Schedule Outlined for Convention 
Next Month. 

MADISON, Wis., July 31.—Presi- 


dent M. J. Cleary of the National Con- 
vention of Insurance Commissioners 
to-day announced the program for the 
meeting to be held at Denver, Colo., 
Sept. 10-13. 
holding of the convention was held in 
abeyance until replies could be re- 
ceived from all of the insurance de- 
partments as to whether represent- 
atives would attend. The indications 
are that the convention at Denver will 
be one of the largest in the history of 
the organization. 


t 


Program is Complete 


Among those who will appear on 
the program and the subjects to be dis- 
cussed by them are as follows: Col. 
. R. Young, North Carolina, “The 
Fraternal Situation’; Rufus* Elwell, 
New Hampshire, “Guarantee Reserves 
and Special Surpluses”; Alexander Mc- 
Cabe, California, “How Can Insurance 
Commissioners Aid in Winning the 
War”; John B. Sanborn, Minnesota, 
“Fire Insurance Rates and Their Su- 
pervision’; Carey J. Wilson, Kansas, 
“Are Extra Premiums in Life Policies 
on Account of War Activity Justi- 
fied?”; Burton Mansfield, Connecticut, 
“The Civil Rights Act as it Affects 
Life Instrance”’; C. F. Thomas, Ken- 
tucky, “Standards for Interinsurance”; 
Hon. Frank Ellsworth, Michigan, “The 
Fire Insurance Situation”; Frank Har- 
dison, Massachusetts, “Loss of Fire 
Insurance Companies on Binders and 
Policies Not Taken.” “My Depart- 
ment Problems” will be.assigned for 
general discussion with leaders to be 
designated by the secretary, Col. Jo- 
seph Button of Virginia. The secre- 
tary will also designate three members 
to discuss each one of the papers pre- 


sented. 
President’s Address 


One of the features of the commis- 
sioners’ conventions has been the 
address of the president of the organi- 
zation, which outlines the more per- 
plexing insurance problems of the day. 
President Cleary has announced that 
he will discuss insurance problems 
that will result from the war. While 
the department heads and office forces 
of the insurance departments of the 
different states are in active member- 
ship of the convention, the different 
insurance companies have always sent 
representatives, as have most of the 
leading insurance journals. 


Don’t be a slacker. If you can’t fight 
buy War Savings Stamps. 


WOULD HOLD BUSINESS 
CAREY J. 


Tells Policyholders to Continue Pay- 


Wilson, 
sioner, is sending notice to policyhold- 
ers of the Globe Life of Salina, urging 


The announcement of the | their policies. ¢ ‘ 
the hands of a receiver, following the 


ousting of Felix Broeker, the organizer 
and former president, and the taking 
over of the company by the state in- 
surance department. 
the policyholders Mr. 
out that the state and the receiver now 
have ample funds to protect the re- 
serves of the company and that the 
value of the policies is fully protected 
in every way. 


are already under way for the reinsur- 
ance of the Globe and negotiations have 
already begun for taking over its busi- 











WILSON’S ADVICE 





German Mutual Life of St. Louis 


Name to be changed as soon as formalities can be complied with) 
A Purely Mutual Company with an Honorable Record of 60 Years 
Assets over One and a Quarter Million. Has some good general agency territory still open in the 


State of Missouri. As Strong as the Strongest. As Good as the Best. 7 
FREDERICK H. KREISMANN, Prest. EDWIN J. MEYER, Sec.and Treas. A.L. AMBLER, Supt. of Agencies 











ment on Globe Life Contracts 
Pending Reinsurance 





TOPEKA, KAN., July 30.—Carey J. 
Kansas insurance commis- 













E ACID TEST Capable Agents Wanted 
for Strength CSIC . 
Liberality _ places Boe sem Seay, high on the list. 
rvice and ANCE‘ COMPANY ~— 
Low Cost SAC AXt 


J. C. CAMPBELL, State Agent S. W. Cor. State and Third Sts., COLUMBUS, OHIO 





hem to keep up premium payments on 








This company is now in 


In his letter to 
Wilson points 


Reinsurance Planned 


The announcement is made that plans 


ness. The negotiations really began 
some time ago when the state took 
charge of the business and are now 
being carried on through the receiver. 
The old agents of the Globe have 
been instructed that they must ar- 
range for prompt payment of premiums 
or the cancellation of policies now out- 
standing for which the company has 
never received any remittance. There 
is approximately $200,000 of this busi- 
ness, written just before the state took 
charge in the spring. The company 
accepted the business and stands ready 
to carry it. Some agents neglected to 
send in their remittances because of the 
taking over of the company and have 
been awaiting developments. The no- 
tices have gone out that they must 
remit at once the premium payments 
or arrange to take up the policies and 
allow the company to cancel them. 


Walter G. Eader 


Walter G. Eader, who has been dis- 
trict manager for the Northwestern 
Mutual Life at Oakland, Cal., is ap- 
pointed general agent for the Equitable 
Life of Iowa in northern and central 
California succeeding Ellis & Lancaster, 
recently resigned. 


A Real Opportunity for the Right Man 
A GOOD OLD FASHIONED 
GENERAL AGENCY CONTRACT 


Providing Good Commissions and Liberal Expense Allowance 
FOR 
Twenty Counties in Michigan with Headquarters at Grand Rapids 


THE MINNESOTA MUTUAL LIFE INSURANCE CO. 


E. S. ALBRITTON, Supt. of Agencies, SAINT PAUL 














A BUSINESS BUILDING POLICY— 


HE future financial worth of the children of today de- 

pends upon the thrift seed sown now. {Our Child’s En- 
dowment policy plants the idea. Sold to ages 1 to 15 years, 
without medical examination full face value paid for death 
between 20 and 30, becomes an endowment policy at age 30. 
Liberal cash loan and surrender values are provided—A 
quick seller to every one with children. Opers the way for 
larger policies to the whole family. Liberal contracts for 
agents in Minnesota, Michigan, Montana, Wisconsin, North 
and South Dakota. 


SURETY FUND LIFE INSURANCE COMPANY 


Dr. E. KLAVENESS, President MINNEAPOLIS, MINN. 














Some insurance men have the finance- 
figuring idea of the schoolboy, who, when 
asked, “If a man buys an article for $2.25 
and sells it for $1.75, does he make or 
lose?” replied, “He makes on his cents, 
but loses on his dollars.” 

















agents, medical examiners, and appli for 


WM. H. FLANDERS, Mgr. 





FLANDERS LIFE AND ACCIDENT SERVICE 
ORGANIZED 1913 
A scientific service in the investigation of insurance subjects. We 
OUR FACILITIES ARE COMPLEYE—TERRITORY INDIANA 


(Also Other States Organized) 
Central Office « 


applicants 


make reports on insurance 
Seana. cleo death chiles sepeste ond chain ts 


INDIANAPOLIS, IND. 


The Good Life Insurance Man Thinks 


This Company has a Surplus of $499,489.14 and a Capital of $469,210.00 


WE ARE NOW READY FOR BIG ORGANIZATION WORK 
WE ARE NOW READY FOR A BIG PRODUCTION. 
WE HAVE THE MONEY TO SPEND ON THE ABOVE TWO RESULTS 


We have as good territory as exists. Do you fit the opportunity ? 


THE KANSAS LIFE INSURANCE COMPANY 
TOPEKA, KANSAS 


W. H. EASTMAN JOHN H. EDWARDS 


Secretary 





President ~ 























OF OES MOINES, IOWA. 


JAS. H. JAMISON, Pres. 
FAVORABLE POLICIES 
SERVICES TO AGENTS 

A progressive Company with~ progressive 

methods. We offer an opportunity to a reliable 

man who can secure 100 applications during 
twelve months. 
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You PAy ME TWILL pay = SAY THAT AGAIN 
YOUR BENEFICIARY PS 00 he THAT SOUNDS GOOD 
IN MONTHLY INCOME ." | JO ME.” 


See 

















OUR POLICY FEATURES: 


DOUBLE INDEMNITY FOR ACCIDENTAL DEATH 
TOTAL DISABILITY—SICKNESS OR ACCIDENT— 

PAYS INSURED INCOME DURING DISABILITY 
PREMIUM PAYMENTS WAIVED DURING DISABILITY 
— AT DEATH—FACE OF POLICY, WITHOUT DEDUCTION 
in FOR DISABILITY PAYMENTS, PAID WITHIN 24 HOURS 
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WRITE US TODAY—We have territory open and best commissions. 
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W. W. LANE, Secretary 


LIVE MEN CAN DOUBLE THEIR INCOME SELLING OUR 


Monthly Pension Bonds 


(Copyrighted) 
Under Our Service Pension Contract 


THE LA FAYETTE LIFE INSURANCE CO. 


LA FAYETTE, INDIANA 


A. E. WERKHOFF, President 














| SENDS SOME SUMMER SUGGESTIONS 





timely suggestions for agents that 
will serve as an inspiration in the 
summer season. It says: 

Prominent men often die poor. I 
wonder why it is. As a rule they earn 
fair salaries. ‘At least they earn 
enough to leave their families prop- 
erly protected if they had done the 
right thing with their tunds whilé they 
were alive. Is it because life insur- 
ance solicitors are remiss in getting at 
them and explaining what life insur- 
ance is and does? Or is it because they 
are careless, happy-go-lucky, and fail 
to give the matter sufficient thought? 
The late Senator Stone of Missouri, 
for example, died virtually a poor man, 
the papers say. During 45 years in 
office, in most of which he was in re- 
ceipt of a good salary, he had little 
saved for a rainy day. A ‘year ago the 
Senator made his last payment on a 
20-year insurance policy for $20,000. 
This was in the name of Mrs. Stone, 
and on the day on which he made the 
final deposit he went to a well-known 
colleague in the Senate and exclaimed: 
“This is the happiest day of my life; I 
have saved $20,000 for the old lady.” 
He presented her with the paid-up 
policy that evening. 

Ex-President Taft’s Comment 


Tin NEW YORK LIFE has some 


To-day we write 20-year and other 
policies in monthly income form so 
that a public man, any man, any wom- 
an, for that matter, may not only have 
the money paid as a monthly income 
to the beneficiary, but it will be paid 
to the insured himself or herself if liv- 
ing at the maturity of the policy also 
as a monthly income. Ex-President 
Taft voiced this sentiment when he 
said that practically the only avenue 
open to those in public life to leave 
anything substantial for their families 
was through the medium of life insur- 
ance. See public men and explain this. 
See everyone for that matter, the same 
truth applies equally to all. 


Future Is Not Secured 


In times like these all who have had 
the least experience appreciate that the 
ordinary avenues. of investment are 
filled with hazards and difficulties. The 
future is by no means secure. Any- 
how it takes a large amount of cash 
investment to produce for the _ in- 
vestor a monthly income for life. 
When all the circumstances are taken 
into account, the business wisdom of 
a patron of this company, a prominent 
moving picture star, is shown in the 





following story of what she has done. 
She is earning a large amount of money, 
and, as is the case with most of us, 
it has wings and takes rapid flight. 
Looking ahead to the future, she de- 
cided last October in order to save 
something and make her future secure 
beyond peradventure to lay aside funds 
enough to provide for herself an in- 
come of $200 a month as long as she 
lives. She applied for a 20-year en- 
dowment policy on the monthly in- 
come plan. When the policy was de- 
livered, having the money in hand and 
being perfectly able to do so, she paid 
five premiums in advance, amounting 
to about $10,000. Now, on further con- 
sideration, she proposes to make mat- 
ters certain while she still has the 
money by paying the remaining 15 
premiums in cash, amounting to some- 
thing like $24,000. Of course:she could 
accomplish the same thing by paying 
in instalments, but having the money 
in her possession it is wise to apply 
it in this way to avoid losing or spend-~ 
ing. 
Reasons Are Wise 

Our patron has given the matter 
thought. The reason for her deduc- 
tions are wise. She does this primarily 
to save her money and to have an ab- 
solutely sure and independent income 
20 ‘years ahead. She says that if she 
put the same amount into bonds or 
stocks or land or other securities the 
same purpose would not be served, as 
there would be always present the 
temptation to dispose of them and thus 
defeat the end in view. She hereby 
relieves herself of all business worry, 
her mind is free to go ahead with her 
work, she has no responsibility of any 
sort as to care or reinvestment of her 
funds, she has a load off her. mind not 
only for the next 20 years, but as long 
as she lives thereafter, and in the 
meantime receives an annual dividend 
on the money deposited. If she dies 
the money is payable to her estate— 
the commuted value of the policy is 
$46,890—for such a disposition as she 
wishes to make of it by will, or the 
policy may be changed in the meantime to 
any beneficiary she desires to name. Could 
any plan cover the case more com- 
pletely? If invested in stock or bonds 
or securities who knows what the 
value of such an investment would be 
in 20 years? 

+e * 
Where to Find Prospects 


No prospects? This is a subject that 











WANTED-— Experienced assistant super- 
intendent (in a good Northern Indiana city) 


for an industrial life insurance company. 
Must speak English, Polish and Hungarian. 
salary and commission to a man who can show good 
record on retention of agent and as a canvasser. 


Address Box 10-Y, care The National Underwriter. 


Good 














Courteous—Safe—Conservative 


Great Republic Life Insurance Company 
LOS ANGELES, CALIFORNIA 


Capital $500,000 Fully Paid 


A Great Opportunity for LIVE Men 
NINE STATES 


Address W. H. SAVAGE, Supt. of Agencies 











The Toledo Travelers Life Insurance Company 


SECOND NATIONAL BANK BUILDING, TOLEDO, OHIO 
Want Producing Agents for Ohio Territory 
Opportunity for Advancement 
On Agency Matters Address E. W. GAGE, Secretary 











State Mutual Life Assurance Co. of Worcester, Mass. 


INCORPORATED 1844 
SEVENTY-FOUR YEARS of sterling merit has made steadfast friends of 
policyholders and agents. 


Our motto is SERVICE to policyholders, beneficiaries and agents. 
Additions are made to our agency force when the right men are found. 


B. H. WRIGHT, President D. W. CARTER, Secretary 
STEPHEN IRELAND, Superintendent of Agencies 














Conservative Life Insurance Company 


of America 
(Ordinary and Monthly Premium Plan) 


We have openings throughout Indiana for experienced 
Industrial insurance men. Rapid promotion for those 
who can make good. We have several good General - 
Agencies open both in Indiana and Michigan in the 
Ordinary Department. Writein confidence to 


A. S. Burkart, Vice-Pres. and Gen. Mer. 
South Bend, Indiana 


H INCORPORATED UNDER 
THE COMPULSORY DEPOSIT 
Hy 4 LAVYS OF THE STATF 
Ni, _ OF INDIANA 














Wanted in Illinois, Indiana and Pennsylvania 


100 Industrial Jusindia 5 Superintendents 
20 Assistant Superintendents 
WHO KNOW HOW 


For new Industrial Work—to open new territory 
and to sell the best thing going. 
' Address Industrial Department 
Western Life Indemnity Company 
604 Masonic Temple, Chicago, III. 
33 years’ continuous and successful career. Now known and called “THE OLD RELIABLE” 
GEN. GEO. M. MOULTON, President J. L. MITCHELL, General Agency Manager 














BEST LIFE INSURANCE PAPER 
THE NATIONAL UNDERWRITER 
Chicago - Cincinnati - New York 


The big and broad circulation of Tue 
NATIONAL UNDERWRITER means that help 
wanted ads in it get results. 
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is always interesting to an insurance 
man. Without prospects he is badly 
off. How and where to get them is 
therefore always of vital interest. 
“Don’t for a minute permit yourself to 
be misled into thinking that there are 
no prospects,” says Dick Oliver, agency 
director of the New York Life, Denver 
branch, who is an expert on this mat- 
ter. “Good reasoning will disprove 
any such misconception.” 

“A prospect is anyone who is phys- 
ically, financially and morally able to 
get insurance, whether man or woman. 
I have. had insurance men of other 
companies say to me that business was 
bad in the country because of the draft 
and scarcity of farm labor. I am will- 
ing that the agent of the other com- 
pany feel and believe this, but how ridi- 
culous. In the first place farm labor 
is scarce because of the increased de- 
mand for labor, not necessarily a de- 
crease in workmen. 


Farmers Have Money 


“The farm hand or laborer five years 
ago could not be written for insurance. 
He made $30 a month and could not 
afford to carry it. To-day that par- 
ticular class of men are excellent pros- 
pects because they make anywhere 
from $65 to $100 a month and can carry 
from $1,000 to $3,000. Therefore there 
have been added to our prospects thou- 
sands of men whom we heretofore 
could not write. In the next place the 
farmer whom you insured or whom you 
found to be insured for $1,000 or $2,000 
was well insured. To-day he can carry 
twice the amount, therefore there are 
thousands of opportunities you did not 
have three or four years ago. In fact, 
the business has increased two-fold by 
just such conditions as cited here. 


City Business 


“So far as city business is concerned 
there has been hardly a man drafted 
whose position has not been filled by 
either a younger man or a woman. The 
iob has been filled, and if by a woman, 
bear in mind that we write insurance 
on women at the same rate as we do 
on men. There cannot be a decrease 
in prospects from that standpoint. 

“The merchant, the manufacturer, in 
fact every profession in the city has 
had to increase its working forces and 
their salaries, and there is no doubt 
that the business is increasing propor- 
tionately, therefore the profit to the 
proprietor. 


Women as Prospects 


“Just a suggestion to the city agent 
with regard to women prospects. They 
are filling every job that a man filled 
prior to the war. They are better 
money-savers, they are quicker insur- 
ance buyers, and in proportion to the 
number of men insured compared with 
the number of women insured the lat- 
ter keep up their policies better. 

“Don’t get the impression that busi- 
ness is going to drop and that pros- 
pects are scarce. Smart, energetic 
men, seeing the other side of it and 
seeing it quickly, will get bigger results 
than ever before.” 





Women Not Successful as 
Solicitors in Nebraska 


TAKES OVER ANOTHER 





GREAT SOUTHERN ENLARGES 





Company Headed by O. S. Carlton 
Reinsures Oklahoma National Life 
—Features of Change 





The Great Southern Life of Dallas, 
Tex., has reinsured the business of the 
Oklahoma National Life of Oklahoma 
City, this being the company’s second 
reinsurance deal in recent months, In 
March the company reinsured the 
Wichita Southern Life, acquiring $13,- 
700,000 of business in this manner. 

On Jan. 1, 1918, the Oklahoma Na- 
tional had $10,368,889 of insurance in 
force, and according to the Jan. 1 state- 
ment of the Great Southern that com- 
pany had in force on the first of 
the year $49,032,680 of paid for busi- 
ness. The deal was arranged by O. S. 
Carlton, president of the Great South- 
ern. A branch of the Great Southern 
will be maintained in Oklahoma City te 
care for the business acquired by the 
merger of the Oklahoma National. 


Features of Transfer 


The Oklahoma National was incor- 
porated in March, 1909, and was 
regarded as one of the strong life com- 
panies of the southwest. O. E. Mc- 
Cartney, president, was the life insur- 
ance man of the Oklahoma National. 
The company operated in Arkansas, 
Kansas, Oklahoma and Texas. The 
other officers were J. S. Hilliard, secre- 
tary, and H. O. Stark, assistant secre- 
tary and agency manager. 

At the time the Great Southern took 
over the Wichita Southern it moved 
its home office from Houston to Dal- 
las and purchased the handsome Busch 
building as home office headquarters. 
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may soon try out women solicitors, 
but only as a last step. 
* * x 


“T have tried a number of women 
for solicitors, and have found two 
good ones,” said Mr. Bernstein. “One 
of these two is buried under Red Cross 
work; the other couldn’t stand the 
strain and resigned. Training a woman 
is different from training a man. She 
has more enthusiasm, but it doesn’t 
last. Her confidence is less than a 
man’s. She cannot conceive insurance 
is a big game. She isn’t steady, but is 
fickle and unreliable. She is not am- 
bitious—unless it be to use her job as 
a stepping stone to matrimony. 

* * x 


“Maybe I haven’t found the right 
class of women. I believe the college 
women are best. I found only one, 
and she made good. Maybe, too, my 
set of rules—they must be entirely 
different from those applied to men— 
are not yet the best. But when I get 
perfect rules—if there are any known 
rules to which women as a whole will 
react—and when I get college women, 
or others who have had proper train- 
ing of mind, I am confident the use 
of women solicitors will be a success.” 


Don’t “Let George do it.” Do it yourself 
today. Buy War Savings Stamps. 











The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 


Admitted Assets ...........0 cece cece cece ceeeeee $ 2,739,817.90 
Imsurance in Force................2eeeeeeeeeeee 24.398,839.00 
Surplus to Policyholders...............--++++++: 376,482.48 
P er New Continuous Monthly Income Policies . 
Splendid opportunities for AGENTS in many sections of Ohio. We solicit inquiries from responsible parties. 
Dr. W. O. THOMPSON \ G. W. STEINMAN 
; President : Secretary 

















A Penn Mutual Premium, less a Penn Mutual Dividend, pur- 
chasing a Penn Mutual Policy, containing Penn Mutual Vahies, 
makes an Insurance Propesition which in the sum of all ts Bene- 
fits, is unsurpassed for net low cost and care of interest of all members. 


THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


ON JANUARY 1, 1909, RATES WERE REDUCED AND VALUES IN- 
CREASED TO FULL 3% RESERVE 








Women insurance solicitors, not yet 
a success in Nebraska, are becoming a 
necessity. Nathan Bernstein, general 
agent in Omaha for the National Life 
Insurance Company of Vermont, has 
experimented for eight months with 
women solicitors. He has not found 
them a success, he says, but he con- 
fidently expects they will ultimately 
make a_ success. 

O. H. Menold, manager in Nebraska 
for the New York Life, has recently 
lost 15 men to government service. He 
believes no agency in Nebraska—or 
perhaps in the nation—the size of his, 
can equal that record. He says he 














Tndlicws National Life Insurance Co. 


INDIANAPOLIS 


Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 
Our policy contracts are liberal and modern, having many 
features that appeal to agents and prospects. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
| For Territory and Agency Contracts Address C. D.'RENICK, President 


Our Home Office is helpful; our agents are pleased with 
the treatment accorded them. 
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THE PEOPLES LIFE 
INSURANCE COQ. 
Chicago’s Most 
Progressive 
Company 


Ordinary and 
Monthly 
Premium 
Contracts 
Direct With 
the Home 
Office 





Home Office Building 
Chitcago 











THE COLUMBIAN 


NATIONAL LIFE 


INSURANCE COMPANY 
Boston, Massachusetts 
ARTHUR E. CHILDS, President 


LIFE, ACCIDENT and HEALTH 
INSURANCE, covering Permanent 
and Total Disability and Weekly In- 
demnity for Loss of Time— 
A Combination That Means 
Money for the Agent. 


Agents seeking Attractive Contracts 
in good territory are invited to cor- 
respond with the Agency Department 
of the Company. 











WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
erm field. Writing business in its 
home state at the rate of $500,000 
per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
ig directly with the Home Of- 

ce. 


We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 
BISMARCK, NORTH DAKOTA 











HOTEL WISCONSIN 
Big Hotel of Milwaukee 


HEADQUARTERS for INSURANCE MEN 
500 Rooms—400 with Bath] 


A.E.COPELAND, - Manager 











Government Life Insurance 


Tendencies Toward Socialism Seen in Comment 
By Arthur Brisbane, the Celebrated Hearst 
Editorial Writer—Need for Life Men to 
Be on their Guard and Stem a 
Dangerous Tide 
By John R. McFee 


RTHUR BRISBANE, who is said 
A to receive an enormous salary as 

editorial writer for the Hearst 
newspapers, contributes a personal col- 
umn under his name which appears each 
morning in the Chicago Herald-Exam- 
iner. I am informed that the same col- 
umn appears in the morning editions of 
the Hearst papers published in other 
cities. In this column Mr. Brisbane 
with sarcastic comment and occasional 
learned allusion, with adroit innuendo 
and apparent love of humanity, to 
which he adds concern for the rights 


and happiness of the ordinary man, 


Gaily takes as a text some happening 
perhaps narrated in the news columns 
of his paper, or some trend or tendency 


\of the times. 


I think it would surprise us if the ex- 
tent of his audience and the power of 
the influence of his column were real- 
ized. Many buy the paper to read the 
column only. I follew it with zest and 
often with approval. His method of 
appeal is what I think may be fairly 
called semi-scientific, by which I mean 
he marshals facts of history and inci- 
dents of biography, biological incidents 
and evolutionary details, which give the 
appearance if not the reality of ripe 
scholarship and deep learning. 

* * * 


He is a propagandist of the most 
adroit type. The world knows now a 
good deal of what may be called the 
psychology of propaganda, for the Ger- 
mans have been masters of both the art 
and the science of influencing public 
sentiment. The value of it all rests on 
a strategic concealment of the real pur- 
port, of the desired response. It rests 
on appreciation of the unquestioned 
truth that public opinion is the ultimate 
basis of community motive and its re- 
sulting action. Hence if you wish to 
win a vote and with it an election, if 
you wish to direct a political movement 
or provoke or prevent a governmental 
act, arouse by suggestion preceding ar- 
gument what the psychologist calls the 
will towards that end. The appeal must 
be insiduous, by which I mean it must 
not be manifestly overt and must not 
hazard the test of keen logical analysis. 
Not the statement so much as the in- 
ference, not the assertion so much as 
the implication, not logic so much as 
emotional suggestion, are the weapons. 
It is said that Demosthenes in his mas- 
terly denunciation of Philip purposely 
mispronounced the name of his most 
formidable antagonist, and as he thun- 
dered forth the name with its improper 
or unusual designation, the audience as 
one man shouted it back properly pro- 
nounced. So Mr. Brisbane, I have often 
thought, is a master of unusual illus- 
tration and cogent suggestion, whilst 
he chatters in demonstration. 

*x* *k * 

Perhaps this exordium is long, but we 
deal with a master of language. All the 
artistic power of this extraordinary 
writer seems now straining to smite in- 
surance, beginning with an attack on 
life insurance in its purest exemplar. 

In the Brisbane column of the Chi- 





cago Herald-Examiner of July 27 I find 
the following: 

American citizens have their lives in- 
sured for sixty billion of dollars, which 
is truly impressive, BUT 

What is the sum paid out in premi- 
ums, and how much TOO BIG is that 
sum? 

How much intelligence and energy are 
wasted in soliciting insurance? 

Why should the man who wants to 
insure his life be compelled to do busi- 
ness indirectly and pay 25 per cent of 
his premium to an agent in addition to 
paying the company too much? 





In other words, why should not the 
government, as one of its most important 
duties, give to the thrifty, conscientious 
father of a family insurance at cost? 

It is done for soldiers now. It should 
be done for everybody. 

*x ok x 

Let us now endeavor to make bare 
the direct assertions and the suggested 
innuendo of this attack on life insur- 
ance. 

The statements put forth as facts are: 

(1) That American citizens have sixty 
billions of insurance on their lives. 

(2) That the premiums they pay for 
it are TOO BIG. 

(3) That much intelligence and en- 
ergy are wasted in soliciting insurance, 
not merely life insurance, but insurance 
generally. 

(4) That the man who wants to in- 
sure his life is compelled to do business 
indirectly and pay 25 percent of his pre- 
mium, in addition to paying the com- 
pany too much. The innuendo is that 
every premium includes a 25 percent 
commission and that the residue is too 
much to pay the company for its con- 
tract. 

(5) That the government should give 
to the thrifty, conscientious father of a 
family insurance at cost. It is not said 
what degree of thrift or conscience shall 
be required, although all fathers who 
insure their lives for their families are 
both thrifty and conscientious. The im- 
plication is that the government should 
give this insurance at cost because the 
companies do not. It is then added 
that the government does this to the 
soldiers now and should therefore do it 
for everybody, even, I suppose, if some 
are not conscientious or fathers of fam- 
ilies, Mr, Brisbane should have repeated 
his pathos. The implication and sug- 
gestion are that the insurance the gov- 
ernment now issues on the lives of 
those in military service is the same in 
kind and cost as that given by the com- 
panies. 

lak 


It may be profitable to consider each 
of these statements seriatim. 

(1) I hope it is true that American 
citizens have sixty billions of life insur- 
ance in force on their lives, but I do not 
think that half of this is legal reserve 
life insurance for the life period or dur- 
ing an endowment accumulation. The 
government is approaching one-half of 
this volume in its war insurance, which 
all life insurance men know is mere 
term insurance to expire or to be con- 
verted after the war. 

(2) He says the premiums paid are 














Insurance to Cover 
Inheritance Taxes 


Is opening new fields 
to Provident 
Agents 


Men are insuring not only 
to protect their families, 
and to protect their busi- 








ness, but also to protect 
their estates. 


Write for information. 
THE PROVIDENT 


Life and Trust Company 
of Philadelphia, Pa. 
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eg WANTED—Sell Real Estate Mortgage 
mds. There can be no higher class of investment. 

Po 6 per cent. or ane. Any denomination from 
$100 ory Nearly 20,000,000 youn have recently 
shown their interest in bond b buying. Let us give 

you facts about real estate bo Write for par- 
to-day. The Guarantee ae and Trust 

Co 70 W. Monroe St., Chicago, Ill 











30 North La Salle Street 


SCANDIA LIFE INSURANCE COMPANY 


23 ° CHICAGO, ILL. 


NO PRELIMINARY TERM —THE ONLY ILLINOIS COMPANY, AND ONE OF 32 OUT OF 250 IN 
L THE UNITED STATES NOW OPERATING ON THE BASIS OF FULL LEVEL PREMIUM RESERVES. 


ALWAYS MUTUAL—ALWAYS PROGRESSIVE— 
ALWAYS SUCCESSFUL; 
SOME VERY ATTRACTIVE TERRITORY 
IN ILLINOIS, IOWA AND MICHIGAN. 


ILLINOTS’ ONLY MUTUAL OLD LINE COMPANY. 
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A:FARM: MORTGAGE 


BEHIND 


EVERY: POLICY 


Why Our Agents 
Succeed Rapidly—12 Reasons 


1—We Insure Both MEN and WOMEN on equal terms. Women are important factors in 
business today. 

2—We Sell both PARTICIPATING and NON-PARTICIPATING Policies—A Big Ad- 
vantage in meeting competition. 

3—WE INSURE TOTAL ABSTAINERS AT REDUCED RATES—How many Total 
Abstainers could you Insure if you could offer this advantage? How much would it 
help your organization? 


4—WE GIVE SERVICE TO AGENTS—Every man is given assistance and instruction 


until he is a success—Every man must make good—He is our partner—His Success is 
our Success. 


5—OUR OWN MEN GET AEL OUR GOOD POSITIONS. 
All promotions are made from the ranks of our own agents—Each man has an opportu- 
nity with us—Something to work for all the time. 

6—WE SELL SPECIAL POLICIES which are up to the minute, giving the agent the ad- 
vantage of the “Best Sellers” in the Insurance Market. Every Policy the best we can 
make it. Special Policies for Total Abstainers. 

7—WE GUARANTEE TO SAVE 4 PREMIUMS on a 20 Pay Policy and give dividends 
besides—This Policy is our G. P. A—It is our best seller—FOURTEEN MILLION 
OF IT IN FORCE. 

8—WE SELL THE BEST INCOME POLICIES we can make on both Participating and 


Non-Participating plans. A check from beyond the grave is Daddy’s monthly contribu- 
tion to the family. 


9—WE GIVE SERVICE TO POLICYHOLDERS—When the policy is placed our Service 
has just begun. Death Claims are allowed within 30 minutes after proofs received at 


Home Office and check immediately issued. No delay—No red tape. This Service 
makes our agents popular. 


10—WE HAVE A FARM MORTGAGE BEHIND EVERY POLICY. No Investments 
are made in any other Securities (except Liberty Bonds)—Rate of Interest 6.2%. 
11—WE ARE DEVELOPING NEW TERRITORY and making new op- 


portunities for our agents—WE MAKE THE CHANCE FOR YOU > 
TO MAKE GOOD. 


12—We offer to good clean men a LIFETIME CONTRACT direct with 


the Company, giving full advantage of all there is in the business and 
in the best territory in the world. 


To Good Clean Men We Offer Success— 
May We Prove Our Offer ? 


PEORIA LIFEConPan: 


PEORIA ILLINOIS 
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“TOO BIG.” Of course the govern- 
ment’s premiums on its war policies are 
not claimed to be too big. The in- 
nuendo in the assertion is that the pre- 
miums charged by the companies are 
too big. Of course the assertion is a 
triumph of vagueness. How much too 
big, if asked, would require the answer 
to show what would be big enough. If 
Mr. Brisbane answered this it would 
involve an understanding of life insur- 
ance by him which probably ought not 
to be expected. The visualization of 
his thought perhaps should not be ham- 
pered by such details as mortality ex- 
perience, level premiums, terminal and 
paid’up reserves, loading for expenses 
and the like. Like Aaron’s rod, he may 
think, the premium should smite some 
rock containing treasure and bring forth 
a deluge of money. Why not smite 
more gently? Mr. Brisbane seems to 
ask. Always in the back of the brain 
of some propagandists are government 
readjustments. 
a 

There seems to be the hallucination 
that government is not a delegation of 
authority so much as the possessor of 
treasure, that wealth is a distribution 
before it is a production, that values are 
cveated rather than earned. Life insur- 
ance is no Aladdin’s lamp, turning out 
gold by magic. It is a collection of 
yearly deposits or premiums, then an 
administration to earn interest credited 
in advance on the premiums and a dis- 
tribution to beneficiaries of individual 
members in association when the policy 
becomes a claim. Life insurance cre- 
ates no wealth, neither does it gamble 
for it. It is the highest achievement of 
economic utilization, because it is based 
on the mortality experience. The de- 
struction of the weak fixes a datum for 
the strong. The persistence of age 
groups of lives is ascertained by expe- 
rience so that a money value, mathe- 
matically guaranteed, is’ affixed to life 
survivorship in the retrogression of age 
groups of men to extinction, with a 





rhythmic payment of losses to each life 
that perishes in its membership. But 
Mr. Brisbane seems not to know that 
reserves must be maintained and that 
government requires these reserves to 
be held by the companies as mathemat- 
ically computed on the basis of the mor- 
tality experience, any more than he 
knows that the entire business is con- 
ducted, including commissions to 
agents, managerial expenses at the 
home office and in the agencies, taxes, 
cost of governmental inspection, rents, 
postage, printing, everything, at a cost 
of about one-half of the amount in ratio 
to premiums which he charges the 
agents alone receive. 

* * 


(3) Mr. Brisbane asserts that much 
intelligence and energy are wasted in 
soliciting insurance. This would be 
true if waste were unavailing individual 
effort. The life insurance man, how- 
ever, is not paid when he fails. He 
works often enough in vain because of 
his inability to educate away the very 
errors which seem to possess Mr. Bris- 
bane as to the nature of life insurance 
and the unique attributes of its service. 
Men insist it is'a gamble, a die-to-win. 
Of course life insurance is the very an- 
tithesis of hazard and wager. But life 
insurance men receive no compensation 
for wasted efforts. 

xm ok 

(4) The assertion is made that the 
agent receives 25 percent of the pre- 
miums, by which must be meant all pre- 
miums. The answer to this is that the 
average ratio of total expenses of the 
business to premiums is probably about 
one-half of 25 percent. 


ak 4 ok : 

(5) Mr. Brisbane under his fifth asser- 
tion brings in his hobby of govern- 
mental ownership. It is a vast subject, 
but it may be profitable to understand 
that there is a lurking danger to the 
business in this proposed governmental 
monopoly of life insurance or insurance 
in general. The great danger lies in 


the fact that powers are given to the 


tederal government in time of war that 


may enable it to run an insurance busi- 
ness. The doctrine of collectivism, or, 
if you please, socialism, is mainly that 
the government should gather and dis- 
pense the country’s wealth. It is op- 
posed to individualism, the doctrine 
that a community is best which needs 
the least governmental control. , What- 
ever may be wise as to governmental 
control, or ownership,‘ of public utili- 
ties, it is not the design of our consti- 
tution that private enterprise should be 
abolished or that the government 
should engage in private business. If 
the country were not at war, an act of 
Congress broad enough to confiscate or 
purchase, or exclude from future activ- 
ity the business of life or other forms 
of insurance would be of doubtful. con- 
stitutional validity to say the least. So, 
if we were not at war, this talk of the 
government’s conducting the insurance 
business would be academic if not idle. 
But now that the country is at war the 
powers of Congress under the consti- 
tution are broader than in times of 
peace, and hence to urge governmental 
domination or monopoly of insurance 
is to threaten insurance in every branch 


of the business, as now conducted. 
* 


Life insurance necessarily embraces 
a mighty aggregate of invested capital, 
invested always for safety above in- 
come, earning income in which hazard 
is, as far as humanly possible, excluded. 
It naturally excites covetous eyes. The 
cry of the demagogue is always against 
capital. Insiduously, often insolently, 
the purpose of government such men 
distort. The theory that it is the prov- 
ince of government to produce rather 
than protect the prosperity of the peo- 
ple is not the faith of our fathers nor 
the aim of democracy. The right of a 
free people is to remain free and the 
purpose of its government is to guar- 
antee the individual right to pursue 





good in the individual’s own way so 
long as no attempt is made to impede 
or restrain others in the same right. 
It is a right above happiness, for it is 
inherent and inalienable beyond the 
power of its possessor to barter it away. 
To flourish is not an equivalent of to be 
free. * * * 


A law passed as a war measure may | 


not cease to be valid where the exigency 
of its enactment ceases. So Congress 
may, under the guise of war emergency, 
enact laws which in time of peace might 
be beyond its power. Once the enact- 
ment is valid, subsequent events woul 
probably not make it invalid or inop 
erative. Recently in the Senate of the 
United States a senator who will soon 
expect re-election, a gifted-enough may 
with persuasive power unusually devel 
oped, was reported as offering a bil 
which seemed a proposal to put th 
federal government in the insuranc 
business rather generally. Insurance 
in all its branches, is a contract pecul 
‘jarly recognized by the law. When con 
tracts in futures and other apparently} 
wagering and therefore illegal contract 
have been attacked, they have alway 
been defended on the ground that the 
were insurance contracts. Demonstra) 
tion of an insurance ingredient of ; 
contract seemingly a wager will pro, 
claim it legal. Indemnifying contract 
against lawful or natural hazards are a 
valid as a contract to pay wages fo 
labor. 





x ok x 

So insurance men the country ove 
should organize to oppose this tend 
ency to destroy the insurance business 
We have the argument with us and w 
are combative enough in our nature t¢ 





win, if we have not now, the influenc(, 


sufficient to maintain the law at leasi 
as it is. Life insurance and all othet 
forms of insurance, are giving service; 
secure and economical, The men wh 
have mastered its technicalities and de+ 





veloped it to its great strength have an 
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"THE Kalamazoo Auto Step Index is simple, rapid and 
perpetual, these features comprise the value of an index. 
By indexing under the first name as well as the surname 
and also giving to each account an identifying number, 


posting time is reduced 30%. 


The Auto Step Index 


allows practically unlimited expansion without being 


cumbersome or voluminous to handle. 


Write for booklet. 
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asset in the business which no false 
theorist should be allowed to threaten. 
The insurance business needs no de- 
fense and should need no eulogist. 
There it is. Life insurance, through its 
hundreds of millions of yearly benefits 
distributed protects the home, the busi- 
ness, old age. All forms of insurance 
tend to prevent financial ruin from 
calamity. 


* * 

Wisdom lies always in the elimination 
of avoidable hazard in any enterprise 
or action. The march of civilization is 
a story of the extension of freedom of 
contract. From status to contract has 
been the progress of freemen. The 
right to contract as to undertakings not 
opposed to public policy is fundamen- 
tal. No theory of public benevolence 
could justify the governmental assump- 
tion of insurance liability to individuals 
not within the purchase of the premium. 
Unlike control of public utilities, the 
nature of the business is not such as 
to give the government an advantage in 
administration. It could only enter the 
insurance business as a business. It is 
not the purposé of government to be- 
come banker, merchant nor manufac- 
turer, least of all a life insurance com- 
pany. It could not get even its soldiers 
to apply for its war insurance without 
the persuasive power of the agent. Un- 
less it extends gratuities or exacts 
gratuities, it cannot hope to render bet- 
ter or cheaper service than the com- 
panies now give. 


* 

Men who prate of whole life insur- 
ance without legal reserves for a life 
period, or governmental guaranty with- 
out reserves, or any device other than 
a mathematical requirement of pre- 
miums computed as sufficient under the 
mortality experience speak either with- 
out knowledge or without sincerity. 
The fiat of government cannot create 
values, however much its contract may 
justify credit. On through the years 
each group of ages will retrogress to in- 
evitable extinction by an experience 
which cannot be even averaged for sure 
computation of a life insurance pre- 
mium. Life insurance may realize av- 
erages, but it deals in certainties. ° No 
power lies in government’ to meet 
losses. not covered by premiums in life 
insurance except by assumption of the 
obligation. The “Soldiers and Sailors 
Civil Relief Act” shows that Congress 
appreciates this, for the government 
will not guarantee the payment of a 
life insurance premium under the act 
on a policy on the life of a soldier or 
sailor in its service unless it is protected 
by a reserve created by the payment 
of at least one annual premium by the 
insured, After military service is ended 
the insured must repay principal and 
interest of premiums paid or guaran- 
teed by the government during the pe- 
riod of war service or the cash value 
based on the reserve the government 
will take for the payment of the debt 
and so terminate the insurance in whole 
or in part. 

* * Ox 

Mr. Brisbane may know all about the 
kitchen heaps dug up around the ruins 
of the huts that stood on stilts which 
our stone-age ancestors inhabited on 
the Swiss lakes, he may parse sentences 
in agglutinate as well as inflective lan- 
guages. He knows all about how Gen- 
eral Foch’s Basque ancestors used to 
capture whales in the Baltic. He may 
even prove that the Basque language 
is the only survival of the language 





spoken in Europe before the ice-ages, 
long before the Aryan invasion, before 
the submergal of the lost continent in 
the Indian Ocean, before part of the 
moon dropped into the Atlantic Ocean 
south of Florida. But he doesn’t know 
a little bit about life insurance, and I 
will pay a Lloyd’s premium to guar- 
antee that anybody, including the pages 
in the government life insurance bu- 
reau at Washington, will tell him so. 


NEWS ABOUT LIFE POLICIES 


g New Policies, Premium Rates, Divi- 
dends, Surrender Values and all Changes 
in Policy Literature, Rate Books, etc. 
¢ Sapplomenting Policyholders’ Digest, 
Published Annually in May. Price, $2.50 








Iowa Life 


The Iowa Life has added the total 
disability clause to its policy providing 
for a pension of one-tenth of the face 
annually, the full amount of the policy 
remaining in force payable at insured’s 
death. It also has now adopted the 
double indemnity clause in case of acci- 
dental death. 


National Life, U. S. A. 


There is no company which has ex- 
tended itself more to further the na- 
tion’s interest at this time than the Na- 
tional Life, U. S. A. The latest mani- 
festation is found in the announcement 
of Robert D. Lay, secretary, to the ef- 
fect that the company, until further no- 
tice, will accept risks on Y. M. C. A. 
overseas workers, to the sum of $2,000, 
on the following plans: 

Ordinary life endowment at 85; 10, 
15 and 20 pay life (endowment at 85); 
10, 15 and 20 year endowments. 

The only extra premiums required 
will be $25 per thousand for the entire 
period of the present war. 


E. H. Bliss Pleads Guilty 


As a result of action brought by the 
Federal Union Life, Edward H. Bliss, 
alias W. T. Hoyt, and alias several 
other names, pleaded guilty to the 
charge of embezzlement and has been 
bound over to the grand jury in the 
sum of $2,500. 

Following an unfortunate’ experience 
with this man, the Federal Union Life 
sent out a letter to all of the life com- 
panies in the country giving a descrip- 
tion of his appearance and methods. 
According to the letter, when offered 
an appointment as an agent, a list of 
frospective examiners was requested. 
The examiners were offered $60 a 
month or week in fees, but an appli- 
cation with advance collection as a con- 
dition precedent to appointment was 
demanded. The nets were then not sub- 
mitted to the company, operations were 


continued a few days, and then another |. 


connection sought ima new locality. 

The Federal Union Life received re- 
plies from some thirty companies, all 
of which stated that the same game had 
been worked on them, and the accum- 
ulated evidence resulted in the decision 
in favor of the Federal Union. 


Commissioner Tanke of Iowa believes 
that a recent ruling of the Iowa supreme 
court requiring an insurance agent in 
Iowa to be a resident of the state will 
have a salutary effect in that state. 
“Agents in the neighboring states were 
in the habit of coming over into Iowa 
counties and writing insurance in con- 
cerns that are not authorized to do 
business in this state,” says Commis- 
sioner Taake. “It was bad for the in- 
surance business of Iowa.” 
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DISTRICT AGENTS 
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KANSAS «4 NEBRASKA 


Excellent Renewal Contracts 
Direct with the Company 


Guaranteed Low Cost Policies 
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Prudential Group Policies Sell 


Because of absolute protection, low 
premiums, annual dividends, grace 
period, disability provisions, termina- 
tion refunds, incontestability clause, 
special certificates for employees, privi- 
lege of naming beneficiary, g 
commissions, and the Company’s great 
experience in dealing with millions of 
workers in forty years. 


Send for particulars of policy 
THE PRUDENTIAL INSURANCE CO. OF AMERICA 


Incorporated under the laws of the State of New Jersey 
FOREST F. DRYDEN, President HOME OFFICE, NEWARK, N. J. 


MAS THE 
STRENGTH OF 
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Service—First, Last, and Always 


The agent who is selling insurance in a company which for 
sixty-seven years has been rendering unexcelled service, does 
not work alone. Wherever he may be, he will find enthusiastic 
friends ready to bear witness that there is no better company 
in the land than the old Massachusetts Mutual. Our enviable 
record for service in the past and the low net cost of the perfect 
protection we furnish, make a combination that assures success 
to any real worker in the field. 


Occasionally we have a General Agency opening. 


Joseph C. Behan, Superintendent of Agencies 
Massachusetts Mutual Life Insurance Company 


Springfield, Massachusetts 
Incorporated 1851 























10 LIFE 


THE NATIONAL UNDERWRITER rie atti 


August 1, 1918 





THE NATIONAL 
UNDERWRITER 


Published Every Thursday by the NATIONAL 
UNDERWRITER COMPANY, Chicago, Cincin- 
natj and New York. EDWARD JAY WOHLGE- 
MUTH, President; JOHN F. WOHLGEMUTH, 
Secretary; J. H. HIGGINS, H. E. WRIGHT, 
Associate Managers. 

C. M. CARTWRIGHT, Managing Editor 

C. W. VAN BEYNUM, Associate Editor 

H. J. BURRIDGE, Associate Editor 

VICTOR E. RUSSUM, Associate Editor 
PUBLICATION OFFICE, Insurance Exchange, CHICAGO; 

CINCINNATI OFFICE, 402-4 Lincoln Inn Court, 

saat eae an Associate ‘Manager. 

YORK OFFICE 709, 95 William St., New York; 
‘ lelghone Joh 4243. GEORGE A. WATSON, Eastern 


Entered as Second-Class Matter February 24, 1900, a 
Post Office at Chicago, Illinois, Under Act of March 3, 1879" 








“ Subscription Price, $3.00 a year; in Canada 
$4.00 a year; Single Copies 15 Cents. 





DANGER AHEAD 

Lire insurance men should not sit 
back supinely at the present time and 
feel that they are in no danger. The 
fire insurance companies are consid- 
erably aroused as to the attitude of 
the government authorities at Wash- 
ington in gradually taking over the fire 
insurance functions and depriving the 
agents and companies of millions of 
dollars of premiums. So far, the gov- 
ernment has opened a marine branch, 
has taken over all railroad insurance 
and undoubtedly will take over the 
insurance on telegraph and telephone 
properties. It canceled all insurance 
on wheat in terminal elevators. There 
is now talk of it assuming the marine 
risk on cotton, coming up from the 
south by the Atlantic coast waterway. 
The fire companies have just thwarted 
the movement of having all grain in 
terminal elevators insured by the gov- 
ernment. 

When the government took over the 
insurance of enlisted men, giving them 
life insurance protection and when the 
marine war risk bureau was opened 
there seemed to be and undoubtedly 
was great need for prompt action. The 
private companies were not up to the 
occasion. The great losses that must 
be sustained should be borne by the 
people at large. However, as the gov- 
ernment increases its activities for 
insurance lines, opens these bureaus 
with thousands of employes, it is only 
natural that little by little all insur- 
ance functions be’ assumed. 

It is stated that some of the Presi- 
dent’s chief advisors are strongly in 
favor of universal compulsory insur- 
ance and believe it is the duty of the 
government to grant insurance of all 
kinds to the people. This is the doc- 
trine of the German government, which 
looks after the welfare of its people in 
many directions. The individuality of 
the man is entirely gone and he simply 
becomes a drop in the great ocean. 
Almost all initiative is gone; he does 
not think for himself and lives for the 
government alone. This is the very prin- 
ciple against which we are fighting 
now. There is great danger these war 
times lest the merging of private 
activities under government control 
may lead to great danger. The bill of 
Senator Lewis of Illinois to extend the 
scope of the government life insurance 











bureau to employes of the government 
in all kinds of hazardous work, which 
practically means insurance for work- 
men, is one of the significant omens of 
the day. It will be a perfectly easy 
matter for the government to absorb 
all private insurance activities with the 
vast machinery it is creating. 

The agents and the companies 
should be aroused as to the dangers of 
the times and should see to it that 
their representatives in Congress 
should have sane views of insurance, 
should be educated as. to what insur- 
ance has done, what service it is 
rendering; what a great  beneficient 
business it is, how much it has con- 
tributed to mankind and how much it 
is doing today for the welfare of the 
people. This is not a time to sit by 
and “let George do it.” 

There is a feeling that the motives 
of insurance men will be misconstrued 
if they tell their own story. Various 
lines of industries and the large en- 
terprises of the country are making 
themselves felt at Washington, because 
man after man prominent in their 
affairs has been going to the capitol 
and getting the ear of the heads of the 
various bureaus and their leading sub- 
alterns. They have not hesitated. to 
tell everything about their business so 
far as it relates to the public, in con- 
vincing these men that it would be a 
most serious matter to take any action 
that would injure it. 

The government has practically shut 
down on profiteers. There is no 
profiteering so far as insurance is con- 
cerned. It is largely mutual in all its 
operations. There is no opportunity 
for big money to be made in insurance 
operations. 

There are many socialistic tenden- 
cies in the country today that must be 
carefully watched. Most of the men 
championing such doctrines are radical 
in their views and their activities come 
to the surface in various ways. They 
can be seen in the NONPARTISAN LEAGUE, 
the I. W. W., and in various hair- 
brained schemes that are exploited by 
those who only dream dreams. Com- 
pulsory health insurance is another 
manifestation of this socialistic ten- 
dency. It is purely a product of Ger- 
many and has been one of the causes 
of the common people of Germany 
being stamped under foot by the mili- 
tary and aristocratic classes. 

The fundamental principle of Amer- 
ican government has been the greatest 
possible liberty for the individual. The 
government exists for the people and 
not the people for the government. In 
Germany the government is all and in 
all. It looks after the various needs of 
the people. In this country people are 
trained to look after themselves unless 
they become so incapacitated that it is 
impossible to do so. Then the govern- 
ment takes care of them. So long, 
however, as men can work, think and 
do, they want to be free to go as far 
as they can. We do not believe that 
the thinking people of this country 
care to have a bureaucratic govern- 
ment at Washington dominating so 
many of the private activities. Life 
men should not be asleep at this time. 





TALKING of prospects, it is much bet- 
ter to talk with your prospect than to 
talk to him or at him. 





ersonal Glimpses of 
P Life Underwriters 


Mrs. James E. Dunne has been added 
to the staff of the Insurance Field of 
Louisville, Ky. Mr. Dunne is con- 
nected with the same paper as vice- 
president. 





W. F. McCaughey, general agent of 
the Northwestern Matual Life at Ra- 
cine, Wis., has accepted a commission 
in the financial department of the War 
Camp Community Service, a division 
of the Fosdick Commission created by 
the War and Navy Departments. Mr. 
McCaughey will organize campaigns in 
various states assigned to him for the 
purpose of raising funds for the work. 
At least $15,000,000- will be required for 
the coming year alone, it is stated. The 
War Camp Community Service does 
in the cities, towns and villages con- 
tiguous to army and navy camps what 
the Y. M. C. A., K. of C. and kindred 
organizations do inside the camps and 
in the field. 


News was received in Milwaukee that 
Brig. Gen. Charles R. Boardman, presi- 
dent of the Wisconsin National Life 
of Oshkosh, Wis., has been honorably 
discharged by the ‘War Department and 
will return to his home in Oshkosh 
to resume his private business duties. 
General Boardman for 16 years was ad- 
jutant general of Wisconsin and di- 
rected the organization of Wisconsin 
volunteers at the outbreak of the Span- 
ish-American war. When the Wiscon- 
sin guard was ordered into the federal 
service at the beginning of hostilities 
with Germany he was commissioned a 
brigadier general upon recommendation 
of the governor of Wisconsin, and had 
much to do with the organization of the 
Wisconsin National Guard for foreign 
service as part of the Thirty-second 
Division now in France. Later General 
Boardman was attached to the National 
Army. 


Lieut. John P. “Davis of Madison, 
Wis., has been ordered to England and 
France to study night bombing and on 
his return will have charge of that 
phase of aerial fighting at United 
States bombing schools. Lieut. Davis, 
who enlisted in aviation a year ago, 
was with the Northwestern Mutual 
Life. He will spend about two months 
in his investigations. abroad. 


Lieut. Clarence Young, formerly 
with a Des Moines insurance company, 
has communicated through the Inter- 
national Red Cross that he is a 
prisoner in an Austrian prison camp, 
captured when he flew over the Aus- 
trian lines at the time of the recent 
Italian counter thrust. President J. H. 
Jamison of the Western Life, with 
whom Young lived, has sent him a 
gift of money and a message of good 
will through the Red Cross. 


— 

J. H. White is assistant cashier of 
the First National Bank of Geneseo, 
Ill. He is also a well-known life un- 
derwriter. In June, for example, he 
wrote fourteen applications for $61,000 
life insurance and produced $250 in ac- 
cident and health premiums. He has 
been working for the Reliance Life for 
three years. His total first year’s 
premiums for the three years amount 
to over $13,000 and all of his business 
has been renewed and is in force with 
the exception of three policies. During 
the three years Mr. White has had only 
two applications declined and has re- 
turned only two policies for cancella- 
tion. 


The latest book by President John 
M. Stahl, of the Farmers’ National Life 
of Chicago, entitled, “The Invasion of 
Washington,” has created much atten- 
tion. Colonel Roosevelt the other day 
wrote Mr. Stahl complimenting him on 
the book, saying that it was an admir- 
able production. Colonel Roosevelt ex- 
pressed the wish that it should be cir- 
culated as a tract throughout the en- 
tire country. Mr. Stahl says that his 
book is a disagreeable study in and of 
military unpreparedness. Mr. Stahl is 





a writer as well as a business man and 
is a keen student of the times. 


I. D. Wallington, the new superin- 
tendent of agents of the Grange Life 
of Lansing, Mich., is a practical life 
insurance man who believes in spend- 
ing most of his time in the field as- 
sisting the agency force. Mr. Walling- 
ton has laid the foundation for a real 
agency organization for the Grange 
Life, and prior to his connection with 
the company the agency plant was 
comparatively small. Mr. Wallington 
has just returned from organizing the 
upper tier of counties in the extreme 
north end of the lower peninsula of 
Michigan, which is a rather barren 
stretch of country for the life insur- 
ance man. Before going with the 
Grange Life Mr. Wallington was, for 
several years, with the Pittsburgh Life 
& Trust and the Cleveland Life. He 
is an attorney and has practiced law 
with his father at Mt. Pleasant, Mich. 


Dr. Alfred W. Balch of the medical 
division of the Metropolitan Life, and 
a graduate of the Harvard Medical 
school, has been appointed assistant 
medical director of the company. He 
has been with the medical division for 
some time. 


T. Louis Hansen, superintendent of 
agencies of the Guardian Life of New 
York, has been promoted to the posi- 
tion of vice-president and agency man- 
ager. Mr. Hansen is one of the ac- 
knowledged field leaders of the country. 
He has a wide acquaintance among 
insurance men, is well versed in his 
business, is a hard worker and has 
forged steadily to the front. He has 
taken pride in building up the business 
of the company along right lines and 
gathering to the agency staff men who 
are serious-minded and conscientious. 

Mr. Hansen is a native of Denmark, 
having been born there in 1875. He 
came to this country when he was 17 
years of age. He started in the old 
Germania Life office in 1896 as a clerk. 
He served in various capacities, render- 
ing splendid service until his ability 
was recognized in a more conspicuous 
way, when he was placed in charge of 
the agency department in 1910. He 
was made assistant to second vice- 
president in 1911, and in 1914 was ap- 
pointed superintendent of agencies. Mr. 
Hansen has worked quietly but effect- 
ively in developing the agency plant of 
the Guardian Life. He is one of the 
most cordial men in the business and 
in visiting his own agents he aims to 
get in touch with the other leading life 
men of every city. He believes in the 
spirit of good will and clean competi- 
tion. The Guardian Life Agency force 
is a strong organization these days, 
largely due to Mr. Hansen’s vigorous 
and intelligent work. 


The Mooney family has always been 
prominent in the Michigan Mutual Life. 
M. J. Mooney the father of the so- 
called “Mooney boys” was located at 
St. Mary’s, Ohio and was general agent 
of the Michigan Mutual from its or- 
ganization until his death. Mr. Mooney 
was a big factor in the company. He 
was a close personal friend of Presi- 
dent O. R. Looker of the Michigan Mu- 
tual and was often called upon for coun- 
sel. He built up a handsome business 
in Ohio. J. J. Mooney, second vice- 
president of the Michigan Mutual and 
head of its agency department, got in 
the business early with his father and 
proved to be a live wire. His company 
promoted him from the field to an ex- 
ecutive position. Another son, D. 
Mooney, who is a director of the com- 
pany, is United States minister to 
Paragu.y. M. J. Mooney, another 
son, is a director, located at Lima, 
Ohio, where he is district agent. An- 
other son, Charles A. Mooney, is dis- 
trict agent at Cleveland, Ohio. He has 
served in the Ohio legislature and is 
now a candidate for congress. Alto- 
gether, therefore, the Mooney boys 
have made good in a big way and are 
contributing much to the success of 
the Michigan Mutual. 
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Policies that promptly respond 


proven field programs that result in larger incomes to agents make this an 
ideal company to represent. 





STATE LIFE 


INSURANCE COMPANY 
OVER SEVENTEEN MILLION DOLLARS IN SECURITIES 


Deposited with Auditor of State of Indiana for the Sole Protection 
of Policyholders. 
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Good Territory and Remunerative Contracts for Men Who Can ‘‘Do Things’’ 


On Agency Matters Address, CHAS. F. COFFIN, Vice-President 
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to the up-to-date needs of the public and 
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ARGUMENTS ESPECIALLY 
FORCEFUL IN WAR TIME 


(CONTINUED FROM PAGE 1) 


ance and itself furnishing such protec- 
tion to the men in its service,” he said, 
“is bringing the matter home to those 
who have been careless. It is no little 
thing to consider the great volume of 
protection the government is. carrying 
for these men—an average of $8,000 
each, which is much higher than the 
average policies purchased from the 
life companies. 
Inheritance Taxes 

“Calling the attention of men to this 
fact is sufficient to start their minds 
working along new lines and then the 
principal thing for the agent to do is 
to fit them with the kind of protection 
they need. Of course, it is not meant 
that this argument always closes 
classes, by any means, but it is a great 
incentive to prospects when they con- 
sider the reasons which brought a 
great government, like our own, to the 
point of offering the men in the field 
something which will satisfy their un- 
easiness as to the future of their par- 
ents or other dependents left behind. 

“One of the items that should be 
covered now,” Mr. Murray said, “is 
the inheritance tax. Men who desire 
to leave a fixed sum to members of 
their families can make no better ar- 
rangement than to take sufficient in- 
surance, in addition to other protec- 
tion, to pay the taxes on these bequests 
and thus leave them as clear inheri- 
tances. Their administration thus be- 
comes simple and those who receive 
them are at no expense, if they should 
be in the form of real estate, securities 
or something else that might depreci- 
ate in value is sold or partially: dis- 
tributed by the payment of a portion 
in the form of taxes. Of course, real 
men do not want to escape the pay- 
ment of taxes, and in making provision 
for them in this way they are carrying 
the burden themselves and giving their 
beneficiaries: an opportunity to start 
with the full amounts bequeathed 
them. 

eo Need More Protection 

“Those who have thought themselves 
properly protected, by a little reason- 
ing will find that the amounts taken 
for that purpose will fall fat short of 
the point under present conditions, 


MICHIGAN MORTGAGES FOR SALE 
On Lands and Properties 


increasing in value more rapidly than in any 
other state in the Union. Interest 5 to 7%. 
Title Guaranteed. 


MITCHELL & CO., GHICAGS, 1 








when a dollar buys such a small pro- 
portion of what it formerly produced. 
This condition opens opportunities to 
increase the insurance of their clients 
who, having already understood the 
value of insurance, will see the point 
without trouble. 

“Agents and solicitors themselves 
thoroughly understand the necessity 
for a greater income because of this 
condition and must put forth additional 
effort to secure it. Their arguments on 
the point should, therefore, be convinc- 
ing from every point of view.” 

Mr. Murray called attention to the 
fact that in this day of utter uncer- 
tainty men still regard life insurance as 
certain and the figures in the com- 
panies’ reports bear them out in this. 
It should be an easy matter for a 
solicitor to present this view to pros- 
pects now and interest them in pro- 
viding something which, next to the 
government securities, not only is 
certain, but offers protection to fam- 
ilies and businesses that no kind of 
securities can do. 


Indemnity That Is Certain 


Mr. Murray is an expert on fitting 
prospects out with contracts that ex- 
actly suit their needs and their wants 
and he feels that this is one of the 
things that any agent should bear in 


mind all the time, if he hopes to be} 


successful in the fullest sense of the 
word. This is a most valuable part 
of the service that may be rendered by 
them and they should not fail in the 
proper analysis of all their cases at 
this time, when the fullest measure of 
protection should be offered. It will 
be a lever for writing business and 
will. place the agent in a position with 
his clients that will be valuable in the 
future. 





Life Agency Changes 








Go With Iowa Life 


W. C. Hirst who has been with the 
Guaranty Life of Davenport for a num- 
ber of years, has been appointed general 
agent of the Iowa Life of Waterloo, 
Iowa, working out of the head office. 
F. O. Hager formerly with the Globe 
Life of Salina, Kansas, in Kansas, has 
been appointed general agent of the 
Iowa Life and will travel from the home 
office. 





Edwin S. Philpot 


Edwin S. Philpot, formerly man- 
ager of the life department of the 
American Bankers of Chicago, is now 
with the Illinois Life, being in charge 
of the company’s claims department. 

















New York Life Insurance Co. 


FIVE YEARS OF EFFICIENT SERVICE 
INCLUDING 
THREE AND ONE-HALF YEARS OF WAR TIME 


During the Five Years Ending December 31, 1917, the New York Life 


Received in Income..................0-eeeeeeeeeee $667,884,000 
Paid Policyholders...................0ceeeeeeeeees 382,875 
Increased its Resources...............0c0eceeeeces 215,272,000 
Increased its Insurance in Force.................. 503,535,000 
THE BUSINESS OF 1917 EXCEEDED THAT OF 1912 
Ren cos at cratecenaceckdsdewescaoucdnees $ 27,325,000 
In Amount Paid Policyholders.................... 25,337,000 
In New Insurance..............cccccecceccecceeees 119,917,000 


The increase in Business and Resources in Five Years equals the 
Business and Resources of a very substantial life insurance company, 
and this new Company is returning to policyholders 92 per cent of 
its entire income. It is also adding forty million dollars a year to its 
resources and one hundred millions a year to its insurance in force. 


HELPING WIN THE WAR 


Since the war began in August, 1914, the New York Life paid to 
December 31, 1917, 998 war losses amounting to $3,007,223. There were 
238 reported losses for $607,084 awaiting proof on December 31. The 
Company has so carefully guarded itself against extra mortality by 
reason of war that, notwithstanding the world-wide character of the 
conflict, the percentage of its actual to its expected mortality has not 
been appreciably affected. This percentage for 1917 was 70.85—the 
lowest of any year since the Company has kept complete mortality 
statistics. 

The Company owned Liberty Bonds on January 1, 1918, to the 
suman of $12,075,000, and subscribed for $20,000,000 of the Third Liberty 

oan. 

There are Four Hundred and Twenty-six Stars in the Company’s 
Service Flag, and one of the Home Office boys—Frank J. Brandreth, of 
the Rainbow Division, has already won the Frencn War Cross. 

The Company has afforded the Government every assistance in its 
power in formulating and carrying out the plan of Government Insur- 
ance on the lives of soldiers and sailors. Agents are forbidden to 


accept applications from soldiers or sailors unless they have already 
taken the limit with the Government. 


EVERY MAN’S BUSINESS 


_Just now it is every man’s business to Help Win the War. Our 
daily occupations are incidental; winning the war is our real business. 

_ Winning the war is our real business because back of that lies the 
chief and ultimate purpose of life—making the world a safe place for 
women and children. And that is the aim of Life Insurance in war 
time and in time of peace. 
_ The Government has recognized this in the provision made by life 
insurance for the families of those who die or are disabled in the serv- 
ice. The man who stays at home and does less is a slacker. 


NEW YORK LIFE INSURANCE CO. 
DARWIN P. KINGSLEY, President. 
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IN INDUSTRIAL FIELD 


ACTIVITIES OF PRUDENTIAL 





Louisville Agent Produces Steadily in 
Ordinary Department, While Main- 
taining Good Industrial Progress. 





Operating a debit of over $200, at 
Corydon and surrounding territory for 
the Prudential, L. A. Reasor of New 
Albany, Ind., has the distinction of 
leading Division G in industrial net 
increase for 1918. In addition to this 
highly creditable performance he 
stands up well among the district’s 
best ordinary producers and at the 
same time specializes on conservation 
of the debit. The condition of this 
agent’s arrears and advances for the 
week of July 22 strikingly demon- 
strates the success that his efforts are 
meeting in this direction. 

Division 'G’s most prominent ordi- 
nary producer at the present time is 
J. J. O’Connor of Louisville, Ky. His 
name appears in third position among 
the company’s agency leaders in ordi- 
nary in the lists of the Prudential 
Weekly Record issue of July 15. This 
representative has consistently main- 
tained an average net issue of approxi- 
mately $6,500 per month since the first 
of the year. He also contributes 
liberally towards the industrial prog- 
ress of his district and otherwise 
handles his account in a manner calcu- 
lated to conserve the best interests of 
policyholders and the company. 

S. G. Vanneman of Elwood, Ind., is 
demonstrating in the Anderson district 
the meaning of constructive service as 
applied to a Prudential agency. For the 
week of July 22 his debit of $135 showed 
arrears of less than 6 per cent and ad- 
vance payments aggregating $588.20. His 
cash collections for the year run well 
over the 100 per cent mark. His average 
net increase for a period of 30 weeks is 
about $41 and in addition thereto he is 
making fair progress along ordinary pro- 
duction lines. Mr. Vanneman is also 
doing his bit in a patriotic way by selling 
Thrift Stamps and War Savings Stamps. 
His cash sales for week of June 24 were 
nearly $2,300. 

W. F. Lambing of Kansas City has 
been doing good work in the handling of 
his agency. His efforts have been re- 
warded by promotion to assistant super- 
intendent in the same district. There is 
no doubt but what he will continue his 
aggressive and efficient methods, and 
that he will certainly meet with success. 

E. P. Champion of Oklahoma City is 
doing notable work in writing industrial 
and ordinary business. He holds a lead- 
ing position in Division “L” in both de- 
partments, and appears to have gained 
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HN NARA 
FEDERAL UNION LIFE 
Insurance Company 
Cincinnati, Ohio 

has just issued a very interesting booklet 
‘“‘Suggestions for Increasing 
Your Income’”’ 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 
Ohio, Illinois and Kentucky 
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such a momentum that he cannot help 
but go ahead. 

E. O. Hales of Ardmore, Oklahoma, has 
been pushing along in fine style as a 
producer of ordinary. The industrial in- 
crease continues to show a gain week by 
week and he has also been successful in 
keeping arrears at a low point. 

In Westerly, R. I., is an agent who is 
making the Prudential ordinary policy 
popular. His name is Richard Mitchell 
and he has placed over 60 intermediate 
and ordinary policies thus far this year. 
At the same time he stands second in his 
district, Norwich, Conn., in industrial 
and renders each week an account with 
arrears averaging less than 10 per cent 
of his debit. 

John E. Holden, who has some reputa- 
tion as a ball player in his home town, 
has been promoted to an assistant super- 
intendency at Poughkeepsie, N. Y. 





Changes and Promotions 


The following changes are announced 
by the Life Insurance Company of Vir- 
ginia: Assistant Superintendents J. A. 
Umbach, First Orleans, La., resigned to 
enter the U.S. Army. Agent S. Beninato, 
of that district has been promoted to 
assistant superintendent to succeed him. 

Traveling Inspector L. L. Chandler pro- 
moted to superintendent in charge of 
Washington, D. C.; R. P. Burwell, for- 
merly superintendent of Washington, D. 
C., has been appointed superintendent of 
Petersburg, Va., to succeed Superinten- 
dent I. A. Davenpori, of that district. 





John McCary, district superintendent 
of the Topeka office of the Metropolitan 
Life Insurance Company, has been pro- 
moted to the managership of a district 
office in Kansas City, Mo. TT. E. Allen, 
formerly deputy district superintendent 
in the Kansas City office has been pro- 
moted and transferred to the district 
managership of the Topeka office. 





Commissioner’s Views 


On Substandard Risks 

















_Commissioner Darst ot West Vir- 
ginia in his bulletin comments on sub- 
standard risks as follows: 

“New war conditions are making 
some changes in the life insurance busi- 
ness, and companies are getting more 
liberal in their acceptance of risks. The 
fact that the National War Risk Bureau 
has written nearly 22 billions of insur- 
ance, averaging over $8,387 to the in- 
dividual, on the 2,750,000 picked young 
men of the country now serving in the 
army and navy and merchant marine 
of our country, has limited the field 
at home to the exempted classes, or 
older risks. 

“Insurance companies are realizing 
that some risks heretotore declined be- 
cause they were substandard, are pretty 
good risks after all. As stated by the 
‘Standard’ for many years, the stand- 
dards have been very rigidly set and 
few ‘over weight’ or ‘under weight’ 
might expect to pass the medical ex- 
amination for insurance, and the ‘leans’ 
and the ‘fats’ have been given a wide 
berth by the agency force. Now insur- 
ance companies are beginning to realize 
that not all ‘leans’ die early nor all 
‘fats’ between 40 and 50. In fact there 
are many prospects in these classes 
that are acceptable risks. English cota- 
panies have been giving especial atten- 
tion to this class of risks for several 
years under the advice of their physi- 
cians. 

aed aay 

“A few American companies are 
awakening to this fact and recently an- 
nounced that they would consider writ- 
ing under average risks, without mak- 
ing the rates prohibitive. Many lean 
men outlive men of standard size and 
weight and not all fat men die of 
obesity, but live to good old age and 
die of other diseases. 

“It therefore looks as though the 
sub-standard class was at last going to 
be able to secure insurance protection. 
Many of these risks are good ones, 
even from an insurance standpoint, and 
the new conditions may at last enable 
a large class of men heretofore consid- 
ered undesirable risks. to be protected 
by reputable life insurance. 


QUITABLE 


Mutual in Principle and Practice 





s Impregnable in Strength 





Enterprising, Conservative Management 





Comprehensive, Adaptable Policies 





Low Mortality Rate 





Prompt Payment of Death Claims 





Efficient Service to Policyholders 





Training and Education for Agents 





A satisfied constituency gained by Fifty- 
eight years of public service 


These are some of the adoantages enjoyed 
by representatives of 


THE EQUITABLE LIFE ASSURANCE SOCIETY 


of the United States 


For agency openings address: 
W. E. Taylor, Second Vice-President 


QUITABLE 








Has the Life Insurance Field Become 
More Limited? Not With Us. 


Our Agents can sell policies"on the™annual premium plan up 
to $3,000, to young men and young women as young as age 2. 
It is surprising how much annual premium insurance for goodly 
amounts can be placed on the little folks, protective insurance 
and educational and business start endowment insurance, - 
which, if desired, contains provision for full paid insurance 
in case that the premium-paying parent should die before the 
insured. 


This extension of the age limit for Ordinary Insurance down 
to age 2 helps considerably in these days, and we have other 
advantages that help still more. 


We issue Participating and Non-Participating policies. We 
write contracts with double indemnity provisions covering any 
kind of fatal accident or with double indemnity provisions 
covering fatal travel accident only, as may be desired. We 
issue policies with waiver of premium and disability annuity 
or installment payment featurés. We issue a greater variety 
of policies than any company in the country. 

We provide banking facilities for our agents in rural districts, thus ena- 
bling them to participate in the healthy prices of farm products, e. g., dur- 
ing the first twenty-two days of July our leading agent for the month 
secured $61,000 of country business, and the second man $53,000: Our 
leading man for the year had, on the aforesaid date, i.e., during ap- 
proximately seven months, written $288,750. When connected with other 
companies, greater in age and size than the Old Colony, but not as great in 
insurance facilities, it would usually take him a full twelve months to 
accomplish the same result as to volume and appreciably longer as to 
income. We have a number of other men with a similar record. 

By the way, if your company will let you write our insurance for children 
as a side line, we will. Sco are writing as much as $10,000 a month of 
this insurance as a side line. 


Old Colony Life Insurance Company 
Chicago, Ill. 
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CONTRACTS - REVISED 


CHANGES BY FRANKLIN LIFE 





All Policy’ Forms Are Revamped and 
Considerably Improved—New War 
Clause Used 





The Franklin Life has revised and 
improved its policy contracts, and here- 
after all policies issued will be on new 
forms. 


In general form and substance the new 
policy is the same as the old policy con- 
tract. The “Instalment Privilege” in the 
old policy form has been changed in the 
new form to “Income Privilege” and, for 
most plans of insurance, transferred from 
the second page to the first page immedi- 
ately under the statement of the principal 
sum insured. The “instalment benefits” on 
the fourth page have been changed to “In- 
come Options” and entirely revised. In- 
stead of the monthly income being one- 
twelfth of the annual income as in the old 
form, the new policy shows the exact 
monthly income corresponding to each an- 
nual income, and gives larger monthly in- 
comes per $1,000 than in the old form. 
Option one provides for annual or monthly 
incomes for a fixed term of from 20 to 30 
years. Option two provides a continuous 
income during the entire life-time of the 
Payee, with the income guaranteed for a 
fixed term of 25 years in any event. In the 
old policies this fixed term was 20 years, 
the change being made for the purpose of 
guaranteeing that at all ages, the total in- 
come paid by the company would exceed 
the principal sum insured. 


New War Clause 


The new policy form contains the fol- 
lowing war clause: “If the Insured shall 
engage or take part, voluntarily or other- 
wise, in any branch of military or naval 
service in time of war and shall die from 
any cause prior to discharge from such 
service, or if the insured shall die as a 
result of such service within six months 
after such discharge, the liability of the 
company shall, in either event, be limited 
to the amount of premiums paid hereon.” 

The new clause is simple. It does away 
with the unsatisfactory extra premium 
provision. It is liberal to the policyholder, 
and is undoubtedly the most satisfactory 
war clause for the company and the agent. 

The consideration clause has been much 
shortened in the new policy and hereafter 
the annual premium only will be written 
in that clause. A new provision has been 








THE COMBINED 
Life, Sickness and Accident Policy 


ISSUED ONLY BY THE 


Niagara Life Ins. Co. 


PROTECTS BOTH YOURSELF 
AND YOUR DEPENDENTS 
Home Office: Niagara Life Bldg., BUFFALO, N. Y. 
Reliable Live Wire Agents Wanted 


William H. Crosby 
President 


Edward H. Burke 
Vice-Pres. and Gen’] Mgr. 











added on the second page as follows: 
“Renewal premium may be paid annually, 
semi-annually or quarterly, in advance, 
each semi-annual premium being 52 per 
cent of the annual premium and each 
quarterly premium being 26% per cent of 
the annual premium; the insured may 
change from one to another of such modes 
of payment.” 

This is an improvement in that is sim- 
plifies policy writing, gives the insured 
notice from the beginning of the amounts 
of the corresponding semi-annual and 
quarterly premiums, and gives the insured 
the privilege of changing the mode of 
paying premiums after the first policy 
year without notice to the company. 


Indiana Life Returns 


Indiana Life Returns for the first six 
months are: 





Prems. Losses 
Manhattan ............. $ 11,028 $30,200 
Bankers Life, Ia........ 130,619 58,023 
Bankers Mut., Ill....... a 
Central Life, Ia......... BGGS «awees 
0 eee 36,688 
Equitable, Ia........... 12,239 
Life Ins. Co. of Va 41,136 
Marquette, Ill 1,300 
Merchants Res., Ill..... 4,900 3,000 
New England Mut...... 193,292 59,068 
Pan American, La...... 75,166 37,821 
Provident L. & T....... 96,592 19,517 
Scranton Life, Pa...... oo ae 


State Mut., Mass........ 


Charles Luling Dead 


Charles Luling of Wichita, Kan., gen- 
eral agent of the Kansas City Life, died 
last week. In addition to being a first 
rate life insurance producer, Mr. Luling 
was prominent in the political life of 
Wichita. 


Ohio National Life Convention 


The fourth annual convention of the 
Builders’ Club of the Ohio National 
Life is to be held Aug. 8-10, at Cedar 
Point, Ohio. Headquarters of the con- 
vention will be at the Breakers Hotel. 
While the convention will last over 
three days, there will be a formal pro- 
gram only Aug. 9. The program will 
be opened by the address of President 
Albert Bettinger, who will present the 
president’s cup, either to the “Boosters” 
or to the “Live Wires,” the agency 
force contestants. 

The following papers will be present- 
ed at the meeting, each to be followed 
by a discussion from four or five agents: 
“The Uses and Abuses of Endowment 
Insurance,” “Some New Conditions 
Which Life Insurance Meets,” “The 
War—Its Immediate and Future Ef- 
tects,” “Why Men Fail as Solicitors,” 
“Unique Methods of Approach,” “Ad- 
vantage of Special Policies.” The last 
four topics will be taken up at the aft- 
ernoon session. Friday evening the an- 
nual dinner of the Builders’ Club takes 
place. C. M. Cartwright, managing edi- 
tor of The National Underwriter, will 
make an address. 


Will Take a Boat Trip. 


The $100,000 Club of the Franklin 
Life has decided not to hold its meet- 
ing at Chattanooga as _ originally 
planned, but will take a boat trip from 
Chicago to Buffalo and return. The 
party will leave Chicago, Aug. 17, re- 
turning there a week later. 


Earl W. Shaw has been appointed gen- 
eral agent of the Central Life of lowa 
at Green Bay, Wis., succeeding E. A. 
Raymond. 








The Columbia Life 


Insurance Company 
of Cincinnati 


Third oldest Ohio company. Liberal commissions, continu- 
ous renewals, or salary and commission. Both par and non-par 
policies; special accident policies. Our new unbreakable will con- 
tract is payable in continuous monthly installments. 


Do you realize the opportunity for lucrative employment 
with a growing progressive company, big and old enough to insure 
stability, with valuable territory yet unassigned? 


Address with bank or other first class references, 


S. M. CROSS, Vice-Pres. and Gen’l Mgr. 


Cincinnati, Ohio 











Michigan, Ohio, West Virginia 


Is where we are doing business. Big 
enough to make it interesting for the big 
producer, yet not so large as to lose you in 
the shuffle. Recently several new men have 
found their opportunity with us. There is 
room for another. Speak up. 


THE CLEVELAND LIFE 


WILLIAM H. HUNT, President 
HOWARD S. SUTPHEN, Vice-President and Manager of Ag 


Guardian Building Cleveland, Ohio 

















THE PERFECT PROTECTION POLICY OF 


THE RELIANCE LIFE 


gives you something absolutely new and different to talk to your 
prospects. Gives you a chance to earn more money than you 
are now making. 


Our Life Insurance Contracts contain the most up-to-date clauses 
known to the Insurance World. The Accident and Health gives 


full protection for at least a third less cost than regular casualty 
companies. Our agency contracts are as liberal as can be made. 


WRITE AND WE WILL TELL YOU MORE ABOUT OURSELVES 
Reliance Life Insurance Company of Pittsburgh '"wsis,2:"* Pittsburgh, Pa, « 











® ° A PROPOSITION THAT WILL MAKE 

omet Ing orth While a handsome income for wide-awake, ener- 

getic salesmen, is offered by an old line 

LIFE INSURANCE company that can show the public the best restults of any company 

in the United States and therefore easily sold. All communications will be held confidential. 
If interested address 84-N, care The National Underwriter. 

















State Managers and General Agents who can make 
good with Policies combining a large number of 
attractive benefits can find an opportunity with 


PROTECTIVE LEAGUE LIFE INS. CO. 


DECATUR, ILL. 
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WILL BE A BIG CROWD 


PLANS FOR LIFE CONVENTION 





President Priddy of the National As- 
sociation Is Writing Personal 
Letters to All Delegates 


v 





NEW YORK, July 31.—President 
Lawrence Priddy has taken steps to as- 
sure a full attendance of delegates at 
the National Association of Life Un- 
derwriters meeting to be held Sept. 4-6, 
at the Hotel Astor here. It won’t be 
his fault if members, appointed to be 
delegates, fail to put in an appearance. 
To make assurance doubly sure, Presi- 
dent Priddy is sending to each dele- 
gate a letter of congratulation on his 
appointment. He then goes on: “The 
fact that you have been appointed by 
your association indicates to me that 
you have at least signified your desire 
to attend the convention, but as it is 
going to be physically impossible for 
us to seat the large number of people 
who plan to attend this convention, I 
earnestly desire that no person will ac- 
cept appointment who will not actually 
attend. If you do not plan to come, I 
wish you would so inform the officers 
of your association immediately so that 
some other person may be granted the 
privilege of using the credentials to 
which your association is entitled. If 
you are planning to attend please so 
inform me direct at once.” 


Replies Being Received 


The first 500 of these letters were 
sent out July 25 and by the morning of 
July 29 more than fifty replies had been 
received, all but one voicing a deter- 
mination to attend, and that one dele- 
gate finds it impossible to attend be- 
cause by September he expects to be 
in the service of the United States. 

The executive committee will meet 
the entire day of Sept. 3, and the re- 
ports of committees and similar busi- 
ness will be disposed of that day. All 
delegates to the convention who so de- 
sire will be permitted to attend this 
meeting. It is desired that all dele- 
gates reach New York not later than 
Sept. 3. 

It is definitely announced that George 
W. Perkins will attend the convention 
and deliver the address, “The Life 
Agent’s Opportunity and Duty in View 
of War Conditions.” 








Getting Out of the 
Thousand Dollar Class 





Ten years ago we thought of life in- 
surance in units of one thousand dollars. 
This was made the minimum by most 
companies and all rate books and illus- 
trations are based on it. Many $1,000 





THOMAS J OWENS, President 


Capital, $200,000 


build ss eallife insurance company. 





DR. ALBERT SEATON. Vice-President and Medical Director 


CENTURY LIFE INSURANCE C 


NO ORGANIZATION EXPENSE 
All of the stock is held by a few substantial business men 
of Indiana who believe in the ability of th 


. CLAUDE T. TUCK, Seeretary 
Occidental Building 


ey INDIANAPOLIS 


Surplus, $100,000 
Managed by men experienced and familiar with all de- 


© management to partments of life insurance work. 


We offer agents experienced management, superior policy contracts, 
— ss a field and home office methods and an 
old. 

W yen want to ho allictad wh en tncnten that has soled Shcedn eine Gao ak cee er 


Tell us where you want to work 


has all the elements of growth and permanency— 











policies are still being written, although 
wages, salaries and profits are larger 
and the thousand dollars when paid as 
a claim will only go about half as far in 
providing for dependents. 

In the meantime we have grown ac- 
customed to hearing of million dollar 
applications and one hundred thousand 
dollar policies are rather common. 
Then, too, the average application 
shows a steady increase for the coun- 
try as a whole. 

Why, then, the persistence of the 
$1,000 new policy? Possibly in many 
cases it is the fault of the agent. He 
will make a good sales talk, convince 
his prospect and when that welcome 
query comes, “What will that cost me?” 
the agent replies, “Forty dollars a 
thousand.” Naturally the thousand dol- 
lar idea sticks in the mind of the pros- 
pect. 

Why not size up your man in ad- 
vance and when his question comes 
give him the rate in dollars, for what 
you think he should buy? Do not men- 
tion the principal sum until he asks 
for it. You are then suggesting pre- 
mium outlay first, and the amount of 
the policy only incidentally. 

Some agents have found it advisable 
to always quote rates on $5,000 or mul- 
tiples and never to mention anything 
smaller, and it is a good principle. It’s 
very flattering to the prospect and we 
all know it is much easier to drop from 
$5,000 to $3,000 than it is to go up from 
$1,000 to $3,000. 

Why not try it?—Field Notes. 


Defense Council Chairman 


A. J. Faerber, agency manager of the 
National Life, U. S. A., at Davenport, 
Ia., has been appointed chairman of the 
Scott county Council of Defense. 


Life Industrial Notes 


Henry Salomon, formerly assistant 
superintendent of New York Number 10 
of the Prudential, has now assumed his 
new position as superintendent of New 
York Number 5, the position left vacant 
by the death of Phillip Greenfield. 

George Birkett, one of the old time 
superintendents of the Prudential, died 
in England the other day. He was 71 
years of age. He was superintendent 
in a number of cities, including Phila- 
delphia, Minneapolis, Cincinnati, New 
York and Toronto. He retired in 1916. 
His son is Assistant Secretary John H. 
Birkett of the Prudential. 








THE BIG FOUR 


AGE—STRENGTH—SERVICE—OPPORTUNITY " 
A combination which makes a winner for the Agency Force of the 


Equitable Life of Iowa 


: (Organized 1867) 
All previous records broken during 1917. Substantial increase“in assets and paid 
for insurance. Net gain in insurance in force during 1917, $21,764,972.88, or 72% 
of the amount paid for. 


MEN of CHARACTER can obtain further information 
as to the Company and Opportunities by addressing: 


H. E. ALDRICH, Supt. of Agents, 


Equitable Building - Des Moines, Iowa 














The Company OF the People, BY the People, FOR the Peeple 


The Metropelitaa Life Insurance Company 


Incorporated by the State of New York 


Home Office, One Madisen Ave., New York City 


FIRST IN THE WORLD 
In gain in assets in 1917..............ccceeeeccccccccecccceces$ 95,927,881.14 
40,648,595.67 


In increase in income in 1917..... 


In amount of insurance in force............ceeeeeeceecceesss 3996,161,898. 

In gain in insurance in force.............e.0006 sicawenecodeoes . Been 

In amount of insurance placed in 1917........... ceccccccccses 791,060,002.00 
WAR SAVINGS STAMPS 


The Company, through its more than 15,000 agents, has undertaken to 
sell in 1918 $65,000,000 worth of War Savings Certificates and Stamps, mak- 
ing an allotment to every agent. 




















B. M. STACKHOUSE, Secrejary 


Assets - - - 


THE FARMERS LIFE 
INSURANCE COMPANY 


DENVER, COLORADO 
E. M. AMMONS, President 


Liabilities - - 
Surplus to Policy- 
holders os @ 


J. H. ORR, Treasurer 


- $2,016,354.38 
- 1,865,920.95 


- 150,433.43 











Insurance in force $13,839,455.00 


(According to report of April 30th accepted by the Colorado State Insurance 
partment) 








MORE POWER TO YOU 
The more push there is behind 


you the more power you have. We 
furnish the push. This push is the 
help we give our men. No other 
] fe insurance company does as much 
to insure the success of its Field 
Force. Ask any Bankers Life man 
or write 


Bankers Life Company 
DES MOINES 




















We have a contract for you under which your 
income will be limited only by your activities. 


A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPANY fiaitdin 


Cash Capital $200,000.00 V. D. CLIFF, President 


ECRET OF OUR 
One Success IS . 
ERVICE 
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Hotel Dyckman 


ad A MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 


found in 
Metropolitan 
hotels. Two 





Exclusively European Plan—$1.50 aad upward 
Under the exclusive management of 
H. J. TREMAIN 














@ No Wisconsin Regiment 
—in any war—has ever lost 
its colors—nor changed 
them. 


q The Battalion under the 
banner of QGardianjifa 
imbued with the same 
spirit. 
por ttc mF 


Address C. L. MILLER 
Director of Sales 


Gardian fifa 


Madison, Wis. 























ACTUARIES 
[Onl F. CAMPBELL 


sem 





76 West Monroe Street 
Telephone Randolph 918 


CHICAGO, ILL. 


LIFE COMPANIES AND 
THE TAX PROBLEMS 


(CONTINUED FROM PAGE 1) 
sible early liability and impairment of 
health and longevity must be seriously 
considered, for in addition are the bil- 
lions of insurance granted by the gov- 
ernment to its soldiers, and no human 
mind can conceive the outcome of this 
demand. Insurance is not a gambling 
scheme in any sense so far as the as- 
sumptions are concerned, but there is 
much chance from the results of the 
present exposure of risks. 


Tax Rate on Life Companies 


In making the new tax rate upon life in- 
surance companies, Congress should be 
very careful not to apply too large an 
extra annual amount, nor to adopt ex- 
treme methods. 

The 1 percent tax on surplus or 
profits, as presented in the resolution 
by the Wisconsin Life Convention, is 
reasonable, if, at the earliest possible 
moment the companies can be relieved 
therefrom. An application of a tax 
rule is not to be denied or to be re- 
sisted if it continues only so long as 
extraordinary conditions demand, but 
after that the companies should be re- 
lieved of all taxes except such an 
amount as to provide the necessary 
means for thorough administration of 
supervision in the states. 


Life Insurance Decisions 


One may by will lawfully provide a 
life annuity for his widow secured by 
trust, and is not prevented from so do- 
ing because the annuity may be a 
charge on land embraced in the trust. 
Dennison v. Pierce, 102 A. 557, Pa. 

Policies of insurance on the life of 
a bankrupt, payable to his wife, with 
the right reserved to the insured to 
change the beneficiary without her con- 
sent, which have a cash surrender 
value, vest in the trustee in bank- 
ruptcy, subject to the bankrupt’s right 
to pay their cash surrender value per- 
suant to section 70a of the Bankruptcy 
Act, and they are not exempt. 

Matter of Hunter, 41 Am. B. R., 445. 

A foreign insurance company cannot 
be called to an accounting within this 
state where such accounting involves 
matters of its internal management 
within its home state. 

Spring v. Fidelity Mutua! Life, N. Y. 
Court of Appeals. 





_ J. HAIGHT 


CONSULTING 
ACTUARY 


Hume Bldg. 
INDIANAPOLIS 


ULIAN C. HARVEY 
Consulting Actuary 


Chemical Building ST. LOUS, MQ. 


T. J. McCOMB 
SouneELoe AT LAW 
INSULTING ACTUARY 
Premiums Reserves, Surrender Values, etc., calcus 
lated. Valuations d Examinations made. 
Policies and all all ite Insurance forms epared. 
The Law of Insurance a Specialty. 
Colcord Bldg. 


OKLAHOMA CITY 











J H. NITCHIE 
. ACTUARY - 








Telephone 1223 Association Building 
Central 83462 19 S. LaSalle St., CHICAGO 
A SIGTENHORST 
e 
CONSULTING 
ACTUARY 
WACO, TEXAS 
REDERIC.S. WITHINGTON,F.A.1L.A 
CONSULTING ACTUARY AND EXAMINER 
’ 3} 304-806 Security Building 


DES MOINES, IOWA 





News About Companies 











Northern Assurance, Detroit, Mich.— 
This company is about even on amount 
of business for the first six months of 
the year. March, April, May and June 
proved the best four months the com- 
pany has experienced. The first two 
months were not so productive. The 
company has over $16,000,000 of insur- 
ance in force, 95 percent of it in its 
home state. The Northern gets a splen- 


did business from Detroit. The tenth 
annual agency meeting of the company 
will be held Aug. 8-9 at the home office. 
President C. L. Ayres is noted for keep- 
ing in close touch with his agents. He 
uses the long distance phone frequently 
in communicating with his men, stimu- 
lating them and helping them in various 
ways. 
* * * 


Agricultural Life, Bay City, Mich.— 
The company is now producing an aver- 
age business of $250,000 a month. The 
home office of the company has been 
moved into Bay City’s newest office 
building, the Davidson block, adjoining 
the post office. 

The Agricultural now has ten $100,000 
men, which is a high average consider- 
ing the size of the company. President 
Francis F. McGinnis and vice-president 
Willard E. King make a good working 
team, these two men having been asso- 
ciated in life insurance work for several 
years. 

*x* * * 

Montana Life—The semi-annual state- 
ment of this company shows assets 
$2,083,720 as compared to $1,925,370 on 
the first of the year; net surplus $406,- 
689; total surplus anne 9, and insur- 
ance in force $22,008,576 The gain in 
insurance in force a the first six months 
was $1,500,000. The company has made 
steady progress under General Manager 
H. R. Cunningham, regularly enlarging 
its field and production. 


Life Notes 


Roy Sahm, son of Albert Sahm, secre- 
tary-treasurer of the State Life of In- 
diana, has been commissioned second 
lieutenant in the quartermaster corps. 

Warren C. Irwin, agency supervisor 
of the Federal Savings and Insurance 
Company, Indianapolis, has joined the 
navy and will go to the Great Lakes 
training station. 

The Abstainers and General. Life of 
Des Moines, which recently established 
stock selling headquarters at Fort 
Dodge, may remove the new company 
to that city. A special meeting will be 





held at Fort Dodge Aug. 3 to determine 
whether such shall be done. 


Elmer L. Petersberger of the Insur- 
ance Exchange branch office of the 
Connecticut Mutual Life at Chicago, has 
entered military service as a _ police- 
man in New York city. He had pre- 
viously been rejected for the army on 
account of his eyes. 

Charles Allis, for many years a trus- 
tee and member of the executive com- 
mittee of the Northwestern Mutual Life, 
died July 23. During the last year he 
devoted nearly his entire time and en- 
ergy to the position of chairman of the 
Milwaukee County Council of Defense. 
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Wanted:—A Strictly First-Class 


Life Insurance Man 





the right man. 


as State Manager for Illinois. 


good personal producer, with the ability to 
organize and develop our business inthe State. 


Liberal commission and renewal contract to 
References required. 


Must be a 





Guarantee Fund 











OMAHA, NEBRASKA 
Organized 1901 
ASSETS OVER $2,750,000.00 


Life Association 














NOW IS 


THE TIME 
TO DIG 


new men in unoccupied territory that is fertile and possesses great possibilities. 








VERY life insurance man should be 
making money these days. 


of the times. 
insurance. 


This is 


the time to hit and hit hard. Our 
country is enjoying an unparalleled period 
of prosperity. Let us all take advantage 


We are now putting on some 


We would 


like life men to write us about our proposition during the next six weeks. 


Inter-Southern Life Insurance Company 


Louisville, Ky. 
JAMES R. DUFFIN, President 
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| 
It is a great day to sell life 
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| 
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HLLNOOSLIFE Inst A Record of Thirty Years of Progress— 


EMISASO? Ten-Year Periods 








Assets Insurance in Force Policies 

—_ ae 274290 6,613,663  1888-1897....$ 1 "cates 337.702 

Once an "222 2,916,339 39,503,485 1898-1907... 10,551,857 1,139,235 
+ 14,008,422 115,099,897 1908-1917... 31,845,050 1,961,674 


Milingis Lite RE | rhe WESTERN and SOUTHERN 


ILLINOIS ILLINOIS 


























cee Always an SS eaire Life Insurance Company 
Fllinois Life W. J. WILLIAMS, President CINCINNATI 
M Organized February 23rd, 1888 _— 
— = 
Attractive Opportunities ft 
WANTS GOOD MEN WANTS GOOD MEN Open to Agents in Ohio, Indiana, Kentucky, West Virginia, SEE 
a aaa Western Pennsylvania and Michigan 
WILL PAY THEM WELLE WILL PAY THEM WELL 
ORGANIZED 1871 Situ 
Life Insurance Company of Virginia in 
ICHIMOND, VIRGINIA Seventy-Five Years Ago 
Oldest, Largest, Strongest Southern Life Insurance Company On the first of February, 1843, The Mutual Life of New York 
ssues the most liberal forms of Ordinary Policies from $1,000.00 ; : : A NEI 
to $50,000.00 and Industrial Policies from $12.50 to $1,000.00 issued the first mathematical reserve policy ever written by an 
Condition on December 31, 1917 American company. — 
ra. isd west es oiea epee sie elo oe <ie[s sigin aces $ oes Having completed its 75th fiscal year on dis 31st of Decem- by 
Capital and Sarplig. oooo 2218812.76 ae Att, the new year with a justi- 
Insurance in Force......... os ecedeeeceners 1,790,562.00 fiable pride in its impregnable strength, its unsurpassed policy 
Payments to Policyholders since organization 19,612,616.08 ; pia ; s 
Is paying its Policyholders nearly $1,500,000.00 annually ‘ appt oa eas dividends, and its great body of well-satis- NE 
policyholders. 
GOOD TERRITORY FOR LIVE AGENTS wr 
THE OLDEST COMPANY IN AMERICA that 
IS THE COMPANY FOR YOU less i 
© € e e gover 
Missouri State Life Policies For terms to prosuclng agents adres The 
RICH IN SELLING POINTS - “" "" 
FACTS The Mutual Life Insurance Company Gove 
. Over $156,000,000 of Insurance in Force, sectio 
Over $27,000,000 of New Insurance Gained in 1917. OF NEW YORK especi 
Average Interest Rate Earned in 1917, 6.6%. 34 NASSAU STREET, NEW YORK CITY tin. 
Policy Contracts New and Attractive. 
Non-Particpating Policies Participating oa 





After End of Premium Paying Period. 
Operating in 38 States and the Territory of Hawaii. ance 
activit 


MISSOURI STATE LIFE INSURANCE COMPANY | | HOME, LIFE INSURANCE SOMES Yor wilt 






































Ponts Genie i Teareke Conpeny ta Ameics The fifty-eighth annual report shows insurance in force of $146,050,144, an in- that t 
Home Office: ST. LOUIS, MO. crease pt is year of $12,256, 816 The Company paid the policyholders i in 1917 the tr 
$3,467,823, of which $731,696 was in dividends or premuim refund. Its insurance IS pre: 
reserve fund was increased by $1,688,199 and the Assets are now $34,542,304.08. sroun 
. W. A. R. BRUEHL & SONS, General Managers HOYT W. GALE, General Managre publi , 
LIF E HE A LTH ACCIDENT INSUR A N CE Central and Southern Ohio and Northern Kentucky For Northern Ohio t A 
Rooms 601-606 The Fourth National Bank Building 229-232 Leader-News Building In Wa 
vi ; 2 = i CINCINNATI, OHIO CLEVELAND, OHIO in the 
In addition to a full line of up-to-date life policies, we issue Health believ. 
and Accident Insurance on the monthly plan; also a Farmers’ Special ance 
Policy in addition to our regular lines of Business Men’s and Commer- of the 
ye? egy ae Now is the time to secure good territory in the state J.O. LAUGMAN, President! B. O. BERGE, Secretary out of 
o io. ' ate its 
THE GEM CITY LIFE INSURANCE COMPANY 4 of the 
51 ROURIOETT, VPs al Ce ip pixvonu, Guts utheran Internationa hee 
: en 
thousz 
Insurance Company | vil 
Are You P ly Established? t.. 
re You Fermanently Established: Capital $100,000.00 Surplus $121,477.33 ig 
° aa i 
Write for Territory Ottawa Banking & Trust Building ak 
Pennsylvania—Ohio— West Virginia OTTAWA, ILLINOIS Tey 
PHILADELPHIA LIFE INSURANCE CO me 
° ward 
PHILADELPHIA ' suranc 
OKLAHOMA am 
We have a General Agency opening to offer under an exceptionally the Ne 
“SAFE AS A GOVERNMENT BOND’ iiberal contract in this eplendid State. strong 
© li p 0 HH } 0 STAT F L| F _ Also some open territory in Kansas and Missouri. Snds 
uN If interested address: J. FRANK MONTGOMERY, Agency Manager on? 
LIFE, HEALTH, ACCIDENT **° MONTHLY INCOME INSURANCE. American National Insurance Company * ses 
LATEST POLICIES AND AGENCY cONTRACI Aaeatars en ne ew 

















Openings OHIO, IND., KY., MICH. and W.VA. Write Columbus 
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SEES DANGER FROM 
STATE INSURANCE 


Situation at Washington Is Menac- 
ing, Owing to Socialistic Ten- 
dencies of the Day 


NEEDS CAREFUL HANDLING 


Casualty Men Should Busy Themselves 
by Bringing Influence to Bear to 
Counteract Tide 





NEW YORK, July 31—Some of the 
casualty men who are quite intimate 
with the fire insurance conditions feel 
that their two interests are more or 
less interlaced so far as the danger of 
government insurance is concerned. 
The officials of fire companies are con- 
siderably aroused over the movement 
at Washington, D. C., whereby the 
Government is continually taking over 
sections of the fire insurance business, 
especially where it’ coutrols the situa- 
tion. Casualty officials think that the 
local agents of the country should be 
aroused to action, because if fire insur- 
ance is taken over as a Government 
activity it is only natural to feel that 
casualty and life insurance ultimately 
will follow. The danger seems to be 
that the Government is pretty quick on 
the trigger. If any sort of movement 
is pressed by the administration on the 
ground that it is necessary to win the 
war, it is almost impossible to create 
public opinion against it. It is known 
in Washington that there are men high 
in the councils of the Government who 
believe in universal compulsory insur- 
ance. They contend that it is the duty 
of the Government to take insurance 
out of the profit making class and oper- 
ate its activities solely for the benefit 
of the people. It can be seen that if 
the entire machinery of insurance be 
taken over it will mean thousands and 
thousands of jobs for office holders and 
will become a political army, dangerous 
in the extreme. 


Local Agents Influential 


AETNAIZERS CONVENE 


GATHER AT THE HOME OFFICE 





Two Days Business Sessions of Agents 
of Three Aetna Companies Held 
at Hartford 





Field representatives from all parts 
of the country and home office officials 
of the Aetna Life and affiliated com- 
panies, the Aetna Casualty and Surety 
and the Automobile Insurance Com- 
pany, of Hartford, gathered in the Con- 
necticut capital last week for their most 
important conference of the year. 

Business session continued through 
two days, the meeting being opened on 
the first day with an address by Mor- 
gan G. Bulkeley, president of the three 
companies. Most of the speakers at 
the business sessions were leading rep- 
resentatives from the field. About 100 
agents and home office officials attended 
the business sessions. 

There was an automobile ride, fol- 
lowed by dinner at the Winpoq Club in 
Windsor on the first evening, and on 
the second day a golf tournament and 
dinner at the Farmington Country 
Club. These features of the conference 
were conservatively planned, the dinner 
menus conforming to a war-time out- 
line. 

Selection of field representatives for 
attendance upon this business confer- 
ence was based upon their business- 
getting activities during the year 1917, 
in accordance with a carefully arranged 
schedule of credits. 

The program follows: 

First business session — Chairman, 
Walter C. Faxon, vice-president. Wel- 
come to agents, Morgan G. Bulkeley, 
president. Response, A. W. Burke, gen- 
eral agent, Boston branch. “Insurance 
Essential in Winning the War.” W. 
G. Wilson, manager for Ohio. ‘“Insur- 
ance Federation Movement,” J. W. Henry, 
president National Council of Insurance 
Federations. “National Safety Move- 
ment—How You Can Cooperate,” David 
Van Schaack, president National Safety 
Council. “Duty of Insurance Agent—to 
Lead in ‘Safety First’ Activities,” H. K. 
Remington, manager Philadelphia 
branch. Second business session—Chair- 
man, J. Scofield Rowe, vice-president. 





AUTOMOBILECONDITION 


CLAIMS ARTICLE WAS WRONG 





Workmen’s Compensation Service Bu- 
reau Declares Situation Is Satis- 
factory and All Is Well 





NEW YORK, July 31.—Referring to 
the article in NATIONAL UNDERWRITER 
July 25, in which it is implied that the 
automobile bureau companies are get- 
ting restless under present conditions 
the National Workmen’s Compensation 
Service Bureau says: 

The article is misleading in that it im- 
plies a chaotic condition in the auto- 
mobile casualty insurance field that to 
bureau knowledge does not exist. The 
article does not in any way reflect the 
bureau views nor as far as we know 
the views of any prominent bureau com- 
pany. 


Say Conditions Have Improved 


We believe that the automobile situa- 
tion never was any better than it has 
been this spring and summer. The non- 
bureau companies have been in closer co- 
operation with each other and with the 
bureau than at any time in the past. 
Every nonbureau company participating 
in. this movement has apparently been 
well pleased with the progress made. 
The article referred to implies that the 
bureau has been playing a selfish game 
and has been adopting high-handed 
methods to obtain co-operation. As a 
matter of fact, the cooperation produced 
has benefited bureau and nonbureau 
companies alike, and is practically es- 


(CONTINUED ON PAGE 3) 








“Advertising and Salesmanship _In- 
separable Allies,’ Henry C. Walker, 
Boston. “Field Administration—Making 
Permanent Clients,” Gordon H. Campbell 
of G. H. Campbell & Co., general agents, 
Little Rock, Ark. “General Administra- 
tion—Company Service,” John S. Turn, 
secretary in charge of New _ York 
branch. “Duty of Agent—to Justify 
His Position in the Insurance Profes- 
sion,” John A. Morrison, former presi- 
dent of National Association of Casualty 
and Surety Agents. “Advantages of 
Multiple Line Organizations,” L. 
Mooney, agency supervisor. 











“In all my experience in business, during part 
of which I placed all the insurance for a big 
Corporation, I have never had any adjust- 
ment attended to with any such punctuality 
and if this is a sample of your service, I shall 
surely ever be a booster for your Company.” 











SERVICE CONCERNS ARE 
CAUSING COMPLAINT 


Some Automobile Owners Think 
They Have a Regular Full 
Coverage Insurance Policy 


SCOPE OF THE CONTRACT 


Agents Should Point Out to the Holder 
the Limitations of the 
Provisions 


CINCINNATI, O., July 30.—As in 
some eastern cities, Cincinnati agents 
for casualty companies are finding act- 
ive competition from the Automobilists 
Protective & Service Company. This 
company does not sell insurance but 
sells a policy which according to its 
terms binds the company to furnish an 
attorney to defend the contract holder 
against all actions brought against him 
by reason of his ownership and opera- 
tion of his automobile, to prosecute any 
cases for damage against others for. 
injury to his automobile, to purchase 
accessories for the contract holder at 
a price much reduced under retail 
prices and to furnish advice relating 
to automobile sale and purchase. : 

The Automobilists Protective Service 
Company in Cincinnati is patterned 
after eastern companies operating in 
Philadelphia and other cities and was 
first called the Aetna Service Company. 
When the Aetna Casualty protested 
against the use of this name since it 
was confusing to people as to the real 
identity of the service company, the 
latter adopted the name of the Automo- 
bilists Protective & Service Company. 
Claims are made that the compary has 
already written in and about Cincin- 
nati from 500 to 1,000 contracts. In the 
beginning, contract holders were 
charged $37.50 for protection on one 
machine for. two years; lately the cost 
has been reduced to $34 for two years. 


* Think They Are Insured 


The contract of the company is pre- 
pared in much the same form as an in- 
surance policy. It is well known that 


The local agents of the country have icy hold few lici 
iti i aT A people read even insurance policies 
Political influence far more than the : From a letter written by a satisfied policy ™ carefully and, sige r= ee 
0 ; : v aint ie 
a —— = a. os An agency for a company where claim service is founded ea cad cle i tak eat on 
ple of all kinds. If properly exercised upon the progressive principles of integrity and fairminded- the eeaiaee tovey spat, the seer 
amaee pol pe gh nny a penta = ness, is a happy mixture of satisfaction and profit. many purchasers have had that impres- 
. ’ . m : , as is evidence ¥ 
surance, Workmen’s Compensation, Automobile, all forms of Public wee altey eattihed abd ataxeendetie Ge 
— ie smost  sartons. culties Liability, Burglary, Accident, Health and a complete line of pe ae aay ene hmm ange eed 
Ts working against insurance is ° ° n . 4 
lly the Non-Partisan League, which is very Industrial Insurance, written. Ce ae esas tana 
Seale sucwiene pe a - ee 0a e ance laws and therefore insurance — 
. , SOClalistic doctrines of various missioners have no jurisdiction over the 
kinds, including state msurance. The General Accident concern’s business. The company repre- 
Non-Partisan League has adopted the . rf sentative claimed that all agents are in- 
German theory of government in that Fire and Life structed to be very careful not to mis- 
ly the wants of the individuals are to be . represent the contract form. 
looked after in a large measure by the Assurance Corporation, Ltd. Gets Reduced Prices 
vernment, leaving with the individ- The company does furnish accessories 
assaetil ual but little initiative. This is what ieee “ at a much reduced cost, purchasing any 
as had i accessory wanted by the policyholder at 
So tremendous an influence on Id: ; ; - 
(CONTINUED ON PAGE 7) General Building Philadelphia (CONTINUED ON PAGE 7) 
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PLATE GLASS RATES UP 


MANY INCREASES ARE MADE 





Bureau Announces Advances in All Sec- 
tions of the Country Due to 
Higher Prices 





NEW YORK, July 31.—The Plate 
Glass Bureau will put into effect a num- 
ber of additional rate changes Sept. 1, 
owing to the increased price of glass 
and labor. Announcement has already 
been made as to Chicago and Cook 
county. Arcade glass which includes 
plates off the street will be written at 
25 percent discount from_the -manual 
rates. In the District of Columbia the 
straight manual rates will be adhered 
to. In Delaware the rate will be the 
manual plus 50 percent. In Lake 
county, Ind., which is in the northern 
part of the state, the new rates will be 
manual plus 75 percent and the balance 
of the state will be manual plus. 3314 
percent. In Iowa the increase will be 
50 percent more than manual. In Kan- 
sas the rates outside of Kansas City 
will be manual plus 33% percent, while 
the increase in Kansas City will be 50 
percent more than the manual. 

In Kentucky the rates will be manual 
plus 25 per cent and in Louisiana manual 
pluss 33% percent. In Maine outside of 
Portland the new rates will be manual 
plus 33% percent. In Maine outside of 
increase of 50 percent. In Mississippi 
the increase on the box car plates which 
are the smaller sizes will be 33% percent 
and on the flat car sizes 50 percent. 


Increases in Missouri 


The increase in St. Louis is 25 percent 
more than manual, in Kansas City, Mo., 
50 percent and the rest of the state 33% 
percent. Ohio will have a flat increase of 
25 percent more than the manual. In 
Oklahoma for flat car sizes the manual 
rate will be doubled while the box car 
sizes will be 50 percent more than man- 
ual. In Knoxville, Tenn., and Memphis 
the increase will be 50 percent more than 
manual and in the balance of the state 
25 percent. In Texas there will be man- 
ual plus 25 percent for box car plates in 
Dallas, Houston, Fort Worth and San 
Antonio and 50 percent on flat cars or 
larger sizes. The rest of the state will 
carry 50 percent more than manual on 
box car plates and 75 percent on flat 
car. 

Rates for Utah 


In Utah the increase on box car plates 
in Salt Lake City and Ogden is 25 per- 
cent more than manual and 50 percent 
for flat car. The rest of the state will 
have an increase of 50 and 100 percent 
respectively. In Virginia the flat man- 
ual rate will be gotten. Wisconsin will 
carry an increase of 33% percent more 
than manual. Wyoming will get a 50 
percent increase more than manual on 
box car plates and 100 percent on flat 
car plates. 


Commission on Revision 


LANSING, MICH., July 31.—Governor 
Sleeper of Michigan is preparing the 
way for a general revision of this state’s 
workmen’s compensation laws at the 
next session of the legislature. He has 
appointed a commission to revise the 
laws in compliance with a mandate from 
the legislature. It is composed of three 
members who will report to the 1919 
legislature. On a number of occasions 
the state supreme court has intimated 
that the law should be changed and the 
new commission will find that that tri- 


CLASSIFIED | 
ADVERTISEMENTS 


Advertisements in this column are at the rate 

of 30 cents per line, payable strictly in ad- 

vance, Approximately seven words per line. 
inimum » $1.50. 

















“Casualty man now holding important 
agency and production position with well 
known company wants position as man- 
ager of a large agency either local or 
general. If you have the opening, he has 


the experience and ability to fill it.” Ad- 
dress 11-Z, care the National Under- 
writer. 


bunal has decided many peculiar ques- 
tions not covered under the present law. 


Commissioners’ Program 


In part 2 of this issue will be found 
the program for the Insurance Commis- 
sioners’ Convention which will be held 
at Denver September 10 to 13. Questions 
relating to all branches of insurance will 
be discussed by the commissioners. 


Big Messenger Holdup Claim 


The Preferred Accident has recently 
paid over $18,000 under a messenger 
holdup policy held by the Melville Shoe 
Corporation of New York. This loss 
was sustained through robbery of a 
messenger while en route to the bank 
with the deposit. President Frank Mel- 
ville says that he believes this form of 
insurance is necessary and even indis- 
pensable even under conditions where 
the occurrence of a robbery would seem 
to be almost impossible, as was the case 
with his messenger. 


Taking Out Burglary Policies 


Owing to the great drive to sell thrift 
stamps at present many banks are 
carrying considerable amounts as ari- 
ous private organizations are acting as 
sales agencies, getting them from the 
banks. A number of drug stores, mer- 
cantile establishments and various offices 
are carrying thrift stamps for sale. 
These, of course, are subject to being 
stolen and many agents are canvassing 
their customers that are keeping any 
amount of thrift stamps on hand sug- 
gesting that they take our burglary in- 
surance sufficient to indemnify them. 





Claim Association Meeting 


The 1918 convention of the Interna- 
tional Claim Association will be held at 
the Edgewater Beach Hote], Chicago, 
August 26-28. W. T. Grant, secretary of 
the Business Men’s Accident of Kansas 
City is president of the association. 





Railroad Business 


Companies writing compensation and 
surety business find that contractors are 
now closing deals with the railroads for 
repair and construction work, the United 
States government allowing the roads a 
certain amount of money to do this. 
This is distributed among the various 
divisions. Already a number of bonds 
have been written and some compensa- 
tion contracts. There was some doubt as 
to what policy the government would 
pursue in this work, but each road is al- 
lowed to get bids in the usual way and 
the contracts are allotted as in the past. 





The Commonwealth Casualty has ap- 
pointed Daniel A. Teats, who conducts 
one of the leading general agencies in 
Harrisburg, Pa., general agent for 
Dauphin county. 


Secretary McAdoo, director general of 
railroads, announces that premiums on 
fidelity bonds on_ railroad officials, 
agents, and employes, which have here- 
tofore been paid by or charged to the 
officials, are hereafter to be charged to 
operating expenses. 





p) AMERICAN BONDING 
18) 


‘ 
Capital $ 500,000.00 CASUALTY COMPANY ggressive Management 
Deposited in Securities with . 


jewa [nsurance Department 


SicucrCity,Sowa 


Write For Agency to A. G. OGLE, Vice President and General Manager. 
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The Sign of Good Casualty Insurance 


LIABILITY BURGLARY 
ACCIDENT CREDIT 
HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
COMPENSATION 


GEN’L LIABILITY 


ESTABLISHED 1869 


London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 


Head Office, Chicago 
F. W. LAWSON, General Manager 


CONKLING, PRICE & WEBB - __ Gen. Agts. Illinois, Mo., Ind., 1428 Insurance Exchange, Chicago 
L. Y COMPANY Northwestern Managers, 328-386 Security Bank Bldg. Minneapo 


RAYMOND & RAYMOND - - - General Agents, Southern Michi ournal Bidg., Detroit 
PAULL & SON - -  - General yen West Virginia, Board of deate Biag.,, Wheeling 
& ee S, - General Agents, Northeastern Ohio, 337 a Avenue, N.W., Cleveland 

HOW. FERRIS, -__General Agent, Southern Ohio, 1810 ist National Bank Bldg., 
KING, MeGUNE & McKENZIE - -  - Res. Agents, N. W. Ohio, 809 Cincinnati ide., Lima. 
THE MERRILL, DODGE & JACKSON CO., Gen. Agents, Lucas Co., Produce Exch. Bldg., Tol edo, O 
Casualty Company 


HOOSIER inineie mien 


Gives a LIBERTY BOND to every successful agent. An interesting proposition 
for live salesmen. Write us today for full information. 


A RARE OPPORTUNITY 


For high-class big money men who expect to make $5,000 or more a year 

We have the most attractive, substantial ACCIDENT AND HEALTH 
PROPOSITION OPEN IN SEVERAL STATES. 

Write me today and I will show you a real opportunity. 


ERNEST W. BROWN, Secretary and Treasurer 
INTER-STATE BUSINESS MEN’S ACCIDENT CO. 
Brown Building DES MOINES, IOWA 


























First and t O ization writing business and i 
irs' Larges spaieation ilies professional men upon 


same p men’s associations. 














OKLAHOMA LIVE STOCK 


INSURANCE, COMPANY =: :: 


Licensed by the Oklahoma Insurance Department 


q We are now ready to receive applications for agencies. An Oklahoma Company owned and managed by Okla- 
homa people. You Oklahoma Insurance Agents, look 
Stock Insurance is the most profitable to agents of any branch of Insurance, all annual business, high rate and good 
commissions te good producing agents. For Agency Contracts and Territory, address Home Office. 


OKLAHOMA CITY 


up the value of the Live Stock owned in Oklahoma. Live 





















A Progressive Surety and Casualty Company 
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WITH ACCIDENT MEN 





HAS NONCANCELLABLE POLICY 





Pacific Mutual Life Will Soon Issue 
Contract With New Features 
That Are Interesting 





The Pacific Mutual Life will soon 





put in the hands of its agents a con- 
tinuous disability policy that is non- 
cancellable. It will run to age 60. Be- 
fore a person can secure this policy, 
which provides only total disability, he 
must undergo a medical examination. 
One form provides that there will be no 
indemnities paid for three months and 
another for one month. The premium 
on the first policy is $30 and on the sec- 
ond $90. 

The policy is stripped of all frills 
and furbelows. It is a straight disabil- 
ity policy with no double indemnity, 
accumulations, hospital benefits or in 
fact any of the modern accident adorn- 
ments. It will be largely a companion 
policy for other disability policies al- 
ready in force. The agents are paid the 
ordinary first year’s commissions and 
after that the commissions will be 
greatly reduced the same as in life in- 
surance. After the policy is once in 
force the company cannot cancel it. It 
is thought that a contract of this nature 
will be popular and will appeal to many 
policyholders who already have acci- 
dent and health insurance. It will sup- 
plement that already in hand. The 
policies provide for total weekly dis- 
ability, death benefits and benefits for 
major accidents. 

The Maryland Assurance has the 
policy that runs for five years without 
cancellation and the Massachusetts Ac- 
cident has a noncancellable policy 
whose rates are graded according to 
age, on an increasing scale, but there 
is no old age limit when the policy 
ends. 


NATIONAL LIFE’S CONVENTION 








First Annual Meeting of Casualty De- 
partment of National Life, U. S. A., 
Is Unqualified Success 





The first annual meeting of the cas- 
ualty department of the National Life, 
(Je g A., was held in Chicago, Friday 
and Saturday of last week. About 75 
superintendents, assistant superintend- 
ents and agents were present from all 
parts of the country. 

On the morning of the first day the 
company’s service flag was unfurled in 
front of the home office building by 
President A. M. Johnson. A band from 
the Great Lakes Traimng Station was 
present to lend a patriotic air. Former 
Governor Charles S. Deneen made a 
patriotic address entitled “Fifty Years 
of Service.” 

The business sessions were not gov- 
erned by a previously arranged pro- 
gram. Instead they were one big ex- 
perience meeting at which selling points 
and stumbling blocks were thoroughly 
discussed. The interest in the topics 
brought out in these discussions was 
so keen that the sessions continued un- 
til late Saturday afternoon. The cas- 
ualty department of the company is 
only seven years old but is now a profit 
Producer and an important branch of 
the company’s activities. 

At the banquet Friday evening Man- 














General Casualty & Surety Company 


A Michigan Company for Michigan People 


ELMER H. DEARTH . , P ‘ ; 


114 WOODWARD AVENUE, DETROIT 


Live Agents Can Secure 
Liberal Contracts Up-to-Date Policies 
WRITE US 





President 








master and called on a number of su- 
perintendents in various cities for brief 
talks. There was much enthusiasm 
among the men as to the progress the 
company has made and its prospects 
for the future. President A. M. John- 
son spoke for the company. Manager 
Boyer received many congratulations 
on the growth of his department and 
its solidity. 





New Monthly Premium Policy 
The North American Life and Casualty 
Company of Minneapolis has issued a 
new monthly premium contract known as 
the regular health and accident policy. 
Rates range from $1 a month for $45 
monthly indemnity and $450 principal 
sum in class AA to $1.80 for monthly in- 
demnity of $20 and the principal sum of 
$100 in class XX. The policy fee is $4 
and the first premium must be paid with 
the policy fee. It is written for strictly 
professional and self-supporting women 
between the ages of 18 and 40 years at the 
same rate as for men but not in a class 
higher than B. It pays indemnity from 
the commencement of disability and also 
covers against all diseases originating 
and beginning after the policy is in force 
30 days. It pays double indemnity for 
specific injuries received while traveling. 
The contract also includes all of the 
standard provisions. 





Doing a Good Business 

The Kentucky Central Life & Accident 
which recently entered Ohio is already 
doing a heavy business at Cincinnati and 
has agencies established also at Colum- 
bus and Cleveland. This company col- 
lects some $300,000 in the city of Louis- 
ville, its home town alone, among the 
negro population. There are 40,000 
negroes in Cincinnati, and the company 
specializes on this business. 





Reinsures Disability Lines 

The Lincoln Mutual Casualty of Spring- 
field, Illinois, of which W Orr is 
secretary has reinsured its health and 
accident business in the Commercial 
Health & Accident of Springfield, of 
which G. C. Rockwood is secretary and 
treasurer. The Lincoln Mutual Casualty 
will hereafter confine itself to automo- 
bile business. 


AUTOMOBILE CONDITIONS 
(CONTINUED FROM PAGE 1) 
sential to the welfare of the automobile 
insurance business as a whole. The bu- 
reau wishes to contradict any such im- 

pression that may have been received. 
Its methods in securing cooperation 
have been expended with exactly the 
opposite idea in mind. The aim has been 
to use what influence the bureau may 
have with nonbureau companies in an 
effort to encourage what the bureau be- 
lieves to be right rates and right prac- 
tices in the writing of automobile in- 
surance. The bureau will continue to do 
everything in its power to keep the com- 
panies from engaging in any such “fur- 
flying” contest referred to in the article 
spoken of. We further believe that the 
nonbureau companies participating in 
the cooperative movement are satisfied 
of the bureau’s good intentions in this 
work. 





ager Charles H. Boyer was the toast- 
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WILL PAY WAR PRICES 


1 correspondent and underwriter. 
Must be experienced in compensation and liability 


Address 13-B, care The National Underwriter. 





The Republic Casualty Co. 


‘ PITTSBURGH, PA. 
Writes All Lines of Casualty Insurance 


Local and General Agents Wanted in Ohio and Pennsylvania 


AMERICAN INDEMNITY COMPANY 









































Home Office: Galveston, Texas 
Summary of Statement of December 31, 1917, A Se ne ot: SS eae eee Se 
ASSETS LIABILITIES 

Mortgage Loans..........s.seeeseesececees $ 626,284.45 | Reserve f 32 
Bonds & Stocks, market value...........++ 545,399. Reserve for unearned Premiums pro rata. 60 
Bank & Company, Deposits at Interest 44,750.00 teserve f ion an 67 
Cash at Bank and in Office........++.s+00. 657. Reserve for X 
Premiums in Course of Collection under 90 wet and Speen... 5 

on AUC. ccccccccccccccccccccccccccece 19a. Te ey Ro 

ther Asset®......ss006 eccccececce ecccecce 998. ; ea 2 eavasseccecccnsece. Siam 

$1,393,721.81 or aan ear be 
OFFICERS: $1,393,721.81 


SEALY — President. L, A. see, Vee. 


es SEALY, Secretary. a. General Manager. 
We me = following lines: Automobile—Fire, Theft, Liability, Property Damage and Collision. we ublic, 
General and Elevator Liability. Plate Glass, Burglary and Fidelity and Surety Bonds. Licensed in thirty-one 


(31) States. 


GEORGIA CASUALTY COMPANY 


Macon - Georgia 








ADMITTED ASSETS...........- $1 ,874,232.97 
SURPLUS & RESERVES TO 
POLICY HOLDERS ........ .-- 1,688,506.87 


PREMIUMS WRITTEN in 1917.. 1,941,876.26 
Compiled Under Laws of New York, Pensylvania and Georgia 


SMITH-LAWSON-COAMBS COMPANY 
General Agents—CHICAGO 











THE TRAVELERS 


INSURANCE a INDEMNITY 
COMPANY COMPANY 
HARTFORD, CONNECTICUT 


WRITE THE GREATESI! VOLUME OF 
GUARANTEED LOW COST LIFE INSURANCE 
AND 
CASUALTY INSURANCE 


THE OPPORTUNITY TO SUPPLY THESE INSURANCE 
NEEDS GUARANTEES AGENTS THE BROADEST 
FIELD AND THE LARGEST INCOME. 
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TRAVELERS MEN MEET 


STATE GATHERING AT MADISON 





Wisconsin Agents Hold Business Build- 
ing Sessions Under Leadership of 
Recently Appointed Manager 





MADISON, WIS., July 30.—That 
insurance is an essential war-time busi- 
nes was the keynote of an address by 
Burr Scott of Milwaukee, at the ban- 
quet Friday night marking the close of 
the annual convention of the Wiscon- 
sin organization of the Travelers. Mr. 
Scott talked on “Claims Before and 
After the War.” 

“It is the duty of every man who can 
go to fight in the trenches,” said Mr. 
Scott, “but the duty of the insurance 
agents who cannot go is to stay on the 
job, and to put other men on the job. 
When we win this war, and we will win 
it, our fight is to give the men their 
compensation or there will be a calam- 
ity in this country. Just as sure as in- 
surance is not secure, it is not insur- 
ance. Insurance, the right kind of in- 
surance, is an essential business, for it 
will contribute to the business after the 
war and will help save the world from 
financial calamity.” 


Other speakers at the banquet were 
T. H. Richey of Milwaukee, general man- 
ager for Wisconsin, who presided; Solo- 
mon Levita, a Madison banker, on “The 
Bankers’ Viewpoint on Insurance”; T. 
F. Konop, member of the Industrial 
Commission on “Accidents and Preven- 
tion”; M. J. Cleary, state insurance com- 
missioner, on “Insurance an Essential 
Under Existing Conditions,” and T. F. 
McPherson, a Madison newspaper man, 
on “Keep the Home Fires Burning.” 

The convention was held under the 
auspices of the $100,000 Life club, and 
the Madison agents, L’Hommedieu & 
Gasser, acted as hosts. T. H. Richey of 
Milwaukee, state manager of the life 
department, led the discussions. Seventy- 
five agents listened attentively to the 
instructions sent out by Manager Richey 
and entered into all the discussions. 

This was the first time Manager 
Richey appeared before the Wisconsin 
organization, and as a tribute to him 
the agency force presented him with 
applications for new business totaling 
$387,000 and $1,400 in accident and health 
premiums. Mr. Richey came from Port- 
land, Ore., and has been Wisconsin man- 
ager for only a few months. 

At the liability and compensation ses- 
sion, Thursday afternoon, sales talks 
and general business discussions were 
conducted under the supervision of L. 
H. Armstrong of Milwaukee, state man- 
‘ager of this department. B. J. Scott, of 
the legal department, Milwaukee, ad- 
dressed the agents on the legal and 
claim adjusting phases of liability and 
company business. F. A. Fagan, Racine, 
and L. L’Hommedieu, Madison, spoke on 
'casualty business from a local agent’s 
standpoint. 

tate Manager Richey devoted three 
hours Friday morning to discussion of 
best methods of selling insurance. He 
declared the government realizes that 
insurance is essential and in last order 
insurance companies were not included 
as unnecessary lines. H. A. Droege of 
Eau Claire, Wis., urgea all agents to 
use surplus energies to the utmost and 
thereby release more men for service 
“over there.” The company’s service 
flag at the home office contains 700 stars 
and several gold ones. 


Automobile €ollision Indemnity 


Many assured are taking collision in- 
surance on automobiles because of the 
‘increasing cost of making repairs. Not 
only are materials and parts very ex- 
pensive but workmen are charging more 
for their time. Automobile insuring 
companies, because they have so much 
adjusting work, are able to get machine 
parts seener than the private owners. 
This is other advantage in earrying 
collision insurance. While the increased 


rate has caused some people to lapse 
their collision insurance, the thinking 
owners are still buying it feeling it is 
more necessary than ever. 





Teams Liability for 
Small Town Owners 





Teams liability and property damage 
insurance can be sold in the smaller 
towns by agents who push this class 
of business. Many casualty underwrit- 
ers are of the belief that this particular 
branch of the casualty business is more 
easily placed in the small city than in 
the large one, and that in the small 
center a greater necessity for it ex- 
ists. 

In many of the small towns, the 
merchants are still using light deliv- 
ery wagons, rather than automobile 
trucks. The traffic of the town is on 
two or three of the principal streets, 
which are lined with vehicles of all 
kinds during a greater part of the day. 
A runaway on such a street is a seri- 
ous thing. An uncontrolled horse can- 
not possibly travel through several 
blocks of the principal street of a town 
without doing considerable damage and 
perhaps causing more than one acci- 
dent. There is not the same danger 
of a runaway with teams hauling heavy 
wagons and trucks. With such 
vehicles there is the smashup hazard, 
and danger of injury and damage in 
close traffic and attempting to draw up 
to an advantageous point at the curb- 
ing. 

ee = 

The principal argument for the so- 
liciting agent to emphasize is that 
while an automobile may be under ab- 
solute control it*is impossible to per- 
fectly handle a team of horses. If 
contrary minded, the team will not 
stop when ordered, will not obey every 
command when and as given, which 
makes the likelihood of accidents with 
teams much larger than with motor ve- 
hicles. Even in the early experimental 
stages of the automobile business when 
accidents and mishaps were numerous 
there were not as many accidents re- 
ported in a year as are now reported 
on teams. 

tek & 


A runaway automobile is seldom 
heard of. In a fairly good sized town 
a runaway is more or less of a com- 
mon occurrance. An agent able to 
sell automobile liability and property 
damage insurance should most certain- 
ly be able to place a good volume of 
teams liability and property damage 
business. The rates are low and with 
very few exceptions every man using a 
team in any capacity is a prospect. 
This class of business is much like 
others upon which the rate is com- 
paratively low. The agent gets to 
feeling that it is not worth going after. 
Perhaps this is true if only a small 
volume of business, say three or four 
policies, were secured, but when the 
possibilities of the total volume are 
considered teams liability and prop- 
erty damage business is made to ap- 
pear very attractive. 


The Wisconsin Brotherhood of Thresh- 
ermen Insurance Company, limited mu- 
tual, which recently incorporated in 
Wisconsin, has removed its head office 
from Madsion to Fond du Lac. The com- 
pany writes workmen’s compensation in- 
surance, the owners of threshing ma- 
—* insuring the men in their em- 
ploy. 

















The Standard Surety Company of the West 





Surety Bonds Standard Rates 


Burglary Service 

Plate Glass Safety 

Automobile Security 

Personal Accident Secured by ‘‘The Lion” 


Insurance Suppose you try us? 








GEORGE G. BROWN, Agency Supervisor 
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WANT CASUALTY COMPANY 


Have an excellent opening in Minneapolis for Company 
writing casualty lines—large premium income assured— 
Best of references—Address 7-V, 
ational Underwriter. 











Satisfied? 


Ss your story as an Agent 
Finished, or are you still 
waiting for the Big Chapter? 


Valuable Openings in Productive Territory 
For Energetic Ambitious Men. 


Maryland Assurance Corporation 


Baltimore 
LIFE 
HEALTH) __ JOHN T. STONE 
ACCIDENT President 








‘“LIVE-AND DIE WITH ASSURANCE”’ 























































For Better Bookkeeping 
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‘ASK YOUR STATIONER ”’ 
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GOVERNMENT INSURANCE 

In the life section of this paper, Part 
2, appears some observations on gov- 
ernment life insurance py JoHN R. Mc- 
FEE, manager of agencies of the PENN 
MutuaL Lire in Chicago. Mr. McFEE 
bases his comments on the editorial in 
the Hearst papers of last Saturday 
morning by ArTHuR BRISBANE, who ad- 
vocated out and out government life 
insurance. Regardless of the kind of 
insurance in which a man is engaged 
this government life insurance propa- 
ganda is affecting him. We urge every 
reader of this paper to carefully peruse 
Mr. McFer’s article. It deals with the 
soldiers and sailors’ plan of life insur- 
ance, and shows how it is impossible 
to gauge government life insurance ac- 
cording to that plan. Altogether his 
contribution is one ot great moment 
to the literature of the business at this 
time. Many men outside of life in- 
surance are being asked concerning 
soldiers and sailors insurance and why 
it is not possible for the government 
to adopt the same plan for the people 
at large. Mr. McFEeE has elucidated 
very closely the fundamentals of life 
insurance and points out the fallacies 
in Mr. BrisBANE’s arguments. 





PEOPLE WILL LISTEN 

Way does advertising to-day pay a 
bigger return than it did before the 
war? 

One reason can be found in the alert- 
ness of the American public to-day. It 
is up on its toes and listening. It is 
full of life and energy and enthusiasm. 
It is attentive to anything that listens 
right. 

Public speakers can arouse audiences 
and get attention where before they 
could only get partial attention or even 
snores. The same thing is true of 
advertisers. They can get attention 
if they seek it. They can employ in 
their advertising the same kind of 
tricks that public speakers employ to 
get and sustain interest. The good 
Ones are doing it. 


MUCH TO BE HAD 


Wherever war contracts are being 
filled these days unusually big com- 
pensation premiums exist. Many agents 
have been able to get some premiums 
of unusual size this year and audits of 
pay rolls are bringing in some large 
additional premiums. 

Some companies are really getting 
more compensation business than they 
desire at this time. Because of the 
demand which new business makes on 
surplus and the volume of new busi- 
ness obtainable some of the nonconfer- 
ence companies are reported to ‘be 
tightening up considerably on rates. 





GETTING GOOD FOOTHOLD 
AN agency man in casualty lines 
Save some advice the other day stating 
that if a local agent is fortunate enough 
to get the confidence of the officials of 
a bank and secures some of its business, 











the next step is to use this acquaint- 
ance to extend his operations with busi- 
ness enterprises over which the direc- 
tors of the bank are in charge, or in 
which they are interested. In almost 
all cities the bank directors are leading 
business and professional men. They 
are the heads of business enterprises 
themselves or are directors in various 
corporations. If, therefore, he has a 
pipe line leading direct from the bank 
to these men he has a distinct advan- 
tage and one that will be much more 
effective than if he had gone after their 
business direct. If the agent can say to 
his prospects that he has been recom- 
mended by a certain official of a bank 
he has an excellent introduction. 

One of the companies in comenting 
on this feature says that this is only 
one application of a common business- 
getting principle used by the heavy 
producers in the metropolitan centers 
to make every patron, if possible, a 
channel to reach another prospect. 
The company says that not a great 
many agents in the smaller fields are 
aware of the possibilities to be turned 
into business realities and profit by 
reaching for the personal business of 
the director of the bank whose business 
they control. 





VERDICT NOT ADEQUATE 

WE are hearing more and more of 
large verdicts being given because of 
the increased cost of living. This 
therefore makes doubly desirable all 
policies indemnifying anyone against 
personal injury claims. ‘he other day 
Justice CropsEy in the supreme court at 
Brooklyn, N. Y., set aside a verdict of 
$5,000 and increased it to $10,000, say- 
ing that the increased cost of living 
must be taken into consideration in 
awarding verdicts these days. The 
ruling was made in the case of SaLva- 
TORE LECccIspITO, whose suit CarLo AGRO 
connected with the Unitep MERCANTILE 
Marine Corporation. The claim was 
for an injury received last year in 
which the plaintiff suffered a broken 
leg which did not knit: Justice CropsEy 
in making his ruling said that he hesi- 
tated to interfere with the verdicts for 
injury but in this case he found that 
it was inadequate. 





Personal Glimpses of 
Casualty Men 





David L. Hollub has connected with 
the Bankers Automobile of Lincoln, 
Neb. Recently Mr. Hollub has been 
special agent of the Employer’s Liabil- 
ity under Manager George A. Gilbert 
of Chicago and in this work traveled 
the states of Iowa and Illinois. Prior 
to that he was with the Midland Cas- 
ualty of Chicago‘and for twenty years 
was with the home office of the Pacific 
Mutual Life at San Francisco and Los 
Angeles. He is acquainted among in- 
surance men and his knowledge of the 
business will be of value to him in his 
new work. H. W. Kenyon, treasurer 
and general manager of the company, 
is gathering about him an able staff 
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KANSAS CITY OFFICE 


JAMES VAN BUREN 


Resident Vice President 
310 Commerce Bldg. 


‘“*A company is best judged by the calibre of its agents’’ 











that will put the Bankers on the map in 
no uncertain way. 


E. W. English, of Des Moines, has 
been commissioned an ensign and been 
assigned as instructor in navigation in 
the Naval Officers’ Training School at 
Pelham Bay, N. He is a son of 
President Emory H. English of the 
Iowa Bonding. 


Herman A. Behrens of Chicago, vice- 
president of the Continental Casualty, 
has returned to his office after spending 
several days in Washington, D. C., do- 
ing some special work in the War Risk 
Bureau. Mr. Behrens is not only well 
versed in casualty lines, but is a life 
insurance actuary and an expert in 
other lines of the business. 


The Millers Mutual Casualty is hold- 
ing a convention of its field representa- 
tives at the home office in Chicago this 
week. Forty-three men from the six- 
teen states in which the company op- 
erates are attending. Business sessions 
were held on Monday and Tuesday and 
will also be held on Thursday and Fri- 
day with Secretary J. C. Adderly act- 
ing as chairman. On Wednesday was 
held the annual picnic of the company’s 
employes and they were joined by the 
field men. The entire party went by 
special train on the Aurora, Elgin to 
Glenwood Park on the Fox river near 
Batavia, Ill. More than 200 attended 
this event. Saturday morning will be 
spent in special conferences and Satur- 
day afternon there will be an automo- 
bile trip over Chicago. 

The address of welcome was deliv- 
ered by M. A. Reynolds, secretary of 
the Millers National (Fire) and a di- 
rector of the Millers Mutual Casualty. 
J. Harry Jones, treasurer of the Mar- 
shall Jackson Company, a flour milling 
concern, spoke on “Impressions of a 
policyholder.” 

Among other addresses delivered or 
to be delivered were William J. Swift, 


-chief surgeon, on “Industrial Labora- 


tory Work and Industrial Surgery”; 
Samuel A. Harper, general counsel, on 
“Workmen’s Compensation Theory and 
Practice”; Assistant Treasurer J. M. 
Bessey, on “Office Organization” and 
“How Rates Are Made and the Value 
of Statistics”; Assistant Secretary W. 
H. Adderly on “Business-Getting Fa- 
cilitie sand Inducements”; R. E. Howe, 





superintendent-of the claim department, 
on “Essentials of Claim Service”; Prof. 
H. N. Tolles of the Sheldon School on 
“The Human Balance Sheet” and “Suc- 
cessful Salesmanship”; J. M. Jamieson, 
underwriter, on Manual 


“The Experience Rating 
Plan”; Manager J. O. McKiernan on 
“Automobile Insurance,” and Manager 
J. W. Huling of the personal disability 
division on “Accident and Health In- 
surance” and “Group Insurance.” 

All addresses were followed by dis- 
cussions. One interesting feature was 
the round table talk on “Competition 
with other mutual companies, with 
state funds, with self insurers, with in- 
terinsurers and with stock companies. 





Changes in the Field 











J. N. Whited 


The Lion Bonding & Surety has made 
application for entrance to California 
and has closed with J. N. Whited, of 
San Francisco, as manager. It is the 
intention ultimately to make San Fran- 
cisco a home office headquarters for a 
Pacific coast division. He expects to 
get a permit to have his office equipped, 
assistants employed and to begin writ- 
ing business by Aug. 15. 

The San Francisco manager is a 
graduate of the Hastings law college, 
University of California. He began 
with the National Surety at San Fran- 
cisco eight years ago. He went to New 
York to be assistant superintendent for 
the fidelity department of the com- 
pany. In 1903 he went with the U. S. 
Fidelity & Guaranty in San Francisco, 
having charge of the field in many de- 
partments. In 1914 he went with the 
Royal Indemnity as superintendent of 
the surety department. 

For four years he has been secretary 
and treasurer for the Surety Under- 
writers’ Association of California. 





L. F. Kelsey 


L. F. Kelsey, who has been casualty 
manager for the Dillingham Company 
general agency at Honolulu is appointed 
special agent for the Employers Liabil- 
ity in northern California, succeeding R. 
S. Shaw, who resigned to enter fire in- 
surance business. 
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“Indiana Casualty Returns 


The Indiana casualty returns for the 
first six months are: 
Losses 


Prems. 
American Bonding, Ia. .$ 464 
Prov. L. & Acc., Tenn.. 
American Aut......... 
Builders & Mfrs. Mut. 


Saas Ts iesss vest ks 3,049 508 
Georgia Casualty...... 22,802 14,490 
Guar; Co, Or N. A.ss.>'s | ere ry: 
Hartford Steam Boiler. 24,785 1,611 
MASONIC: Prot. .o.oveesd 22,775 16,278 
Midland Casualty...... 2,168 504 
Millers Mut. Cas....... 17,580 2,896 
INGTONED BWCs5 .'.'5 6 2 ose 878 90 
PUMAIGO? TRB... cic c cscs 10,787 3,597 
Nat. Protective........ 4,087 1,077 
Bod, BUC. CAB. 20 20cicee 2,080 54 
West. Auto. Ind., Kan.. ere 
Western Live Stock... 6,299 3,747 
Wis. Hdw. Mut. Liab.. 2,531 852 


Dr. Keller in France 

Dr. David H. Keller of Chicago, the 
well known casualty claim adjuster and 
medical expert for insurance compa- 
nies, has gone to France as command- 
ing officer of Hospital Train No. 44. 
Doctor Keller has been in training at 
Ft. Riley, Kan. He has many friends 
in insurance, 

Carl S. Brown 

Carl S. Brown, Utica, N. Y., during 
the past six years executive special 
agent of the Massachusetts Bonding, 
has resigned his position and joined the 
special agency force of the Fidelity & 
Casualty. Mr. Brown will devote his 
time to development of the bonding 
line of the Fidelity & Casualty in New 
York state.. He will be associated with 
Resident Manager Edgar E. Mueller of 
the Buffalo branch office. 


Plans for the Meeting 
The officers of the National Associa- 
tion of Casualty & Surety Agents are 
notifying members of some of the events 
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JIFFY 
PEN 


The word ‘“‘Jiffy”’ de- 
notesspeed and action. 
The shape and _ bal- 
ance resembles the dip 
penholder. It is built 
for those who appre- 
ciatea properly shaped 
and balanced pen. 
Prices from $2.50 up. 
Self-filling without a 
rubber sac. 





Send for descriptive 
matter. 


JIFFY PEN CO. 
Dept. No. 2 
406 Pierce Street 


Sioux City, lowa 














Are You a Mason? 


of the annual meeting at Cleveland to 
be held Oct. 8-9. The main session will 
be Tuesday, when some of the subjects 
to be discussed are contract bond rates, 
classification of surety risks, standardi- 
zation of accident policy forms and 
workmen’s compensation rates. In the 
evening, in conjunction with the Na- 
tional Association of Insurance Agents 
and National Council of Insurance Fed- 
eration, a patriotic mass meeting will be 
held. The officers state they are en- 
deavoring to get either Ex-President 
Taft or Ex-President Roosevelt to make 
the address. There will be a joint ses- 


sion on Wednesday afternoon with 
the National Association of Insurance 
Agents. 


Mutual Section Meeting 


The annual meeting of the mutual 
section of the Health & Accident Under- 
writers Conference will be held at 
the Edgewater Beach Hotel, Chicago, 
Wednesday, Aug. 28. The International 
Claim Association will meet on the pre- 
ceding Monday and Tuesday at the same 
hostelry and the annual meeting of the 
Health & Accident Underwriters Con- 
ference will follow on Thursday and 
Friday. 


Capital to Be Increased 


The directors of the Maryland Cas- 
ualty have voted to recommend the in- 
crease of the capital stock of the com- 
pany from $1,500,000 to $2,000,000, this 
to be done by the declaration of a stock 
dividend of $500,000. A special stock- 
holders meeting will be held Aug. 6 to 
approve the plan. If accepted, the in- 
crease in capital will be from accumu- 
lated surplus, and the _ stockholders’ 
dividend will be equal to a third of their 
present holdings. 


Social Insurance Killed 


BOSTON, MASS., July 31.—The Massa- 
chusetts constitutional convention kills 
the proposed amendment to the consti- 
tution authorizing the legislature to 
enact social insurance laws for old age 
disability, health, maternity, unemploy- 
ment and accident by vote of 107 to 43. 
It had passed the first reading of the 
measure four weeks ago by vote of 98 
to 41. According to prominent legis- 
lators, the legislature nas now no right 
to legislate on the subject. 


Westerfield Made Director 


E. A. Westerfield, popular secretary of 
the Chicago Bonding, has been elected 
a director. 


Casualty Notes 


Burt A. Miller has become associated 
with the United States Fidelity & Guar- 
anty’s Cleveland, O., office as_ special 
agent, with Manager Pierce D. Metzger. 

The Wisconsin Brotherhood of Thresh- 
ermen Insurance Company, Limited Mu- 
tual, has moved to Fond du Lac, Wis. 
The company was formerly located at 
Madison. 

Youmans & Atwood, Oshkosh, Wis., 
representing the Continental Casualty, 
have written a group policy in behalf 
of all employes of the Henderson-Hoyt 
Co., Oshkosh, one of the largest retail 
dry goods concerns in Wisconsin. 

The Rubber Mutual Liability Insur- 
ance Company of Boston has been 
licensed by the Massachusetts depart- 
ment to do a compensation business, be- 
ginning July 17. The company will 
operate in connection with the United 
States Rubber Company. Eben F. Dew- 
ing is secretary. 

The Haskins Agency Company of De- 
troit has written a depository bond in 
the Maryland Casualty for $650,000, 
covering state funds on deposit with 
one of the large banks there. 


A special agent, reporting his visit to 
an agency, says: “Our agent here has 
very irregular office hours; influenced, 
probably, by the fact that his friends 
have pledged him not to drink during 
office hours.” 





**Conservative but Aggressive”’ 


AGENTS WHO WRITE 


Fidelity and Surety Bonds, Automobile 
Liability, Burglary, Plate Glass or 
Accident and Health Insurance 


would do well to write to 


THE KANSAS CASUALTY AND SURETY COMPANY 


J. C. O. MORSE, President 


WICHITA, KANSAS 











CLOVER LEAF CASDALTY 


CoMPANY 


The Strongest, Best Equi and most 
Intensive organization in Illinois, Indiana, 
Ohio, Missouri, Kansas and Oklahoma, 
devoted exclusively to the writing of the 
best personal health and accident insurance, 
wants other good men. 


Address the 


HOME OFFICE: JACKSONVILLE, ILLINOIS 

















Chicago Bonding &InsuranceCo. 


LINES OF INSURANCE WRITTEN 














Bonds Insurance 
Fidelity Accident 
Official Health 
Judicial Liability 
Contract P 
Automobile 
Depository 
' Plate Glass 
Miscel- 
laneous Burglary 





Admitted Assets 
$1,801,040.80 








Capital 
$500,000.00 


O. F. ROBERTS, Vice-Pres. and Gen. Mgr. 


Home Office:—CHICAGO, ILL. 


$296,048.32 





Net Surplus 





























The Masonic Mutual Accident 
Company of Springfield, Mass., 
made a big increase in business 
in 1917. 

It specializes in accident and 
health insurance for F. & A. M. 
It has some splendid oppor- 
tunities for agents in South 
Dakota and Oklahoma. 








C. W. YOUNG, Pres. 
S. W. MUNSELL, Gen’! Mgr. 
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LOOOOOOOO WE HAVE NO ENEMY REINSURANCE TO OFFER QQQQQQOQO 


Purely Domestic Reinsurance Facilities 


IN AMERICAN COMPANIES 





AMERICAN REINSURANCE COMPANY 


Hanover Bank Building 
Nassau and Pine Streets 


NEW YORK CITY 


STRICTLY CASUALTY REINSURANCE 
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SERVICE CONCERNS ARE 


CAUSING COMPLAINT | 


(CONTINUED FROM PAGE 1) 


wholesale. The policyholder goes direct 
to the retailer, buys at the regular retail 
price and then goes to the Service Com- 
pany and collects the retailer’s commis- 
sion which he has paid over to the Serv- 
ice Company after being notified that the 
purchaser was a contract holder of the 
Service Company. While the policy- 
holder, if that term can be applied to 
those having a contract with the com- 
pany, can purchase any accessory, the 
Service Company will be enabled to turn 
its business into channels where a spe- 
cially favored price is obtained. Thus the 
Cincinnati company expects to obtain a 
specially favored price from a certain 
tire company and shifts as much business 
to that company as possible. 


Attorney Is Active 


The attorney for the Cincinnati com- 
pany is said to be interested in the com- 
pany itself. He handles the company’s 
cases, suing railroads for damages to 
automobiles, prosecuting private indi- 
viduals for damage to cars of those hold- 
ing their contracts with the company and 
defends those holding contracts against 
any action brought in court by reason of 
their ownership and operation of their 
automobiles. 


Questions to Be Asked 


So long as there is no misrepresenta- 
tion of the contract and the company 
performs what it warrants to do, this 
form of competition cannot be reached 
except by setting forth the real and su- 
perior merits of property damage, colli- 
sion and liability insurance in a strong, 
well established insurance company. 

These questions may be asked of 
agents selling contracts for the service: 

What is the financial standing of your 
company and its representatives? From 
what bank can you produce a letter of 
good character? 

2. How long have you been in busi- 
ness? 

3. Why does the company not appoint 
resident agents, men in the regular busi- 
ness of selling contracts here with estab- 
lished offices in this city? 

4. Will I be permitted to select my own 
lawyer? If not, what guarantee is there 
of the quality of attorney service that I 
am to receive? 

5. What supervision by state authority 
does your company have? 

6. Can I cancel my policy pro rata at 
any time? 


Roving Solicitors 


These are a few questions which will 
serve to bring out facts which will be 
interesting to every prospective contract 
holder with the Service Company. The 
Cincinnati company, for instance, does 
not as a rule employ resident agents but 
is at the present time using men who 
have come to Cincinnati after experience 
in the eastern cities for other companies. 
In other words, it would seem that these 
“pass from one city to another” agents, 
have come out to virgin territory and 
will probably move on to better picking 
as soon as the territory where they are 
now working is well gone over, Because 
of the fact that agents are not residents 
and established in a community, there 
will naturally arise the tendency to 
ignore their personal standing in the 
community in future years and act ac- 
cordingly. As to the right of the policy- 
holder to cancel his contract pro rata, 
this does not exist since the company 
does not reserve the right to cancel the 
contract on its part. In other words, if 
a contract holder sells his car within a 
few months after taking out the con- 
tract, there is no way in which the 
money may be returned. 


Operations Are Extended 


These policyholders automobile service 
companies may become of great interest 
Senerally because operations of these 
companies are extending. For instance, 
the Cincinnati company has recently es- 
tablished operatives in Dayton, Ohio, and 
expects to branch out over the entire 
State and adjoining states. The company 
also has representatives in Covington, 
Ky. The field is one that will be ap- 
Pealing to a certain class of men and 
casualty agents who prepare for its 
competition beforehand by informing 
their policyholders about the company 
and just exactly what its contracts mean 
may hold business that they would other- 
Wise lose. Cincinnati agents have lost 
Some business because of the operation 
of this company there. 








BUSINESS 
BUILDING 
POLICY 





HOME OFFICE - 





INCOME 


GUARANTY COMPANY 
SPLENDID OPPORTUNITY FOR A FEW SPECIAL AGENTS OF CHARACTER AND ENERGY 
SALARY AND COMMISSIONS TO PRODUCING AGENTS 
IN MICHIGAN AND INDIANA 


UNRESTRICTED POLICY TO BUSINESS AND PROFESSIONAL MEN, $9.00 QUARTERLY 
OUR NEW “INCOME ASSURANCE” POLICY— COVERING EVERYTHING, $6.25 QUARTERLY 


SOUTH BEND, INDIANA 





HOME OFFICE 
CO-OPERATION 











SEES DANGER FROM 
STATE INSURANCE 


(CONTINUED FROM PAGE 1) 


the rank and file in Germany and has 
given the military and aristocratic 
party control over millions of so-called 
common people. When the Govern- 
ment took over the life insurance func- 
tion for soldiers, sailors and all en- 
listed men, it seemed necessary to do 
this as the private companies at that 
time had no plans to assume this risk. 
This seemed to be a governmental 
function that had to be assumed by all 
the people. The Government is not 
charging anything extra for the war 
hazard and hence the additional mor- 
tality burden will fall on the people in 
the payment of war benefits. 


The government entered the marine 
insurance business after the opening of 
the European war because private com- 
panies thought the submarine menace 
was so hazardous and would not write 
war risk insurance except at prohibitive 
rates. It was thought, however, that the 
government would only assume the war 
risk hazard, but it seems to have been 
gradually extended until now there is a 
movement to insure the cotton shipped 
from the south by water routes under 
regular marine cover. 

The government was about to take 
over all the insurance on terminal ele- 
vators but seemingly that has been 
thwarted for the time being. The gov- 
ernment of course controls the wheat in 
the terminals and carries no insurance 
on it, but it was on the point of taking 
over insurance on all other grains too. 


Should Get Busy 


It would seem therefore that casualty 
agents, casualty officials and field men 
should not be slow to see the menace 
that threatens their business. It is es- 
sential that casualty men use their in- 
fluence to educate the authorities at 
Washington as to the scope, necessity 
and service of insurance. 

If the government takes over these 
various insurance activities it is almost 
certain that they will not. be returned 
to their original status after the war 
ceases. No one believes for instance that 
the railroads, telephone and telegraph 
companies will get back to their old po- 
sition again. There may be individual 
ownership of the shares, but the gov- 
ernment will always keep its hands 
closely on the operations. Therefore 
when insurance business is taken over 
in any way it will “stay put.” The in- 
surance people must get together, defend 
their rights, stand up for the business 
and use every endeavor, political and 
otherwise to stem the danger tide at 
Washington, 





EMORY H. ENGLISH 
President 


JOEL TUTTLE 
Secretary 





CAPITAL ONE MILLION DOLLARS 
On Deposit with Iowa Insurance Dept. 





Assets March 30, 1917: 








Moctange Loans on Real Estate $ 866,600.00 
School Bonds........ Pe, AGP 15,000.00 
58,500.00 

95,900.00 

110,683.76 

81,791.51 

anda 1,104.43 

ti 3,254.10 

Notes Bearing Interest at 6% .. 162,652.50 
Premiums in Course of Collection 2,058.51 
Total Assets............... $1,397,544.81 


" FIDELITY and SURETY BONDS 


BURGLARY INSURANCE 
WORKMEN’S COMPENSATION 


AUTOMOBILE AND OTHER 
PUBLIC LIABILITY LINES 





Home Office 715 Locust Street, Des Moines, lowa 











The Provident 


Life & Accident Insurance Co. 





OF 
CHATTANOOGA, TENNESSEE 
Established 1887 


100% INCREASE, 


Monthly Premium Department 1917 


Liberal Contracts 
Complete Coverage 


POLICIES FOR 
Accident and Health 
Group—Life—Railroad 
INSURANCE 








Write for particulars of the 


BUSINESS MEN’S 
PENSION POLICY 





Home Office, Provident Building 
CHATTANOOGA, TENNESSEE 











MERICAN LIABILITY 





COM PANY 


SPECIALISTS In MONTHLY PAYMENT 


Accident and Health Insurance 
AGENTS WANTED 







W. R. SANDERS, SECRETARY 
SECOND NATL BANK BLDG., CINCINNATI, O,. 
$100.000,00 INSURANCE DEPT. DEPOSIT. é 











Liability Department 
Continental Casualty Company 


H. G. B. ALEXANDER, President 


is nowready to negotiateagencyconnections covering 


all lines of Workmen’s Compensation, Liability, Automobile 

Insurance in the following states: 

Kansas; and portions of Michigan, Indiana, Wisconsin and New York. 
Also in the various Provinces of the Dominion of Canada. 


Premiums written 1917 


Assets over - - 


Address, AGENCY DEPARTMENT 


910 Michigan Avenue 


New Hampshire, Vermont, Iowa 


$5,500,000 
3,000,000 


CHICAGO 




















BANKERS & FARMERS LOAN & TRUST CO. 





Company 





Now Organizing for the Purpose of 
Forming the Mid-West Live Stock 
Insurance Company and 


The Mid-West Fire Insurance 








All the up-to-date forms of 
Live Stock, Automobile and Fire 


A strong organization of successful 
business men 


Insurance 











332-333 WELLS BUILDING, QUINCY, ILLINOIS 
Can Use Two Good Salesmen 
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ARIZONA 
FIRE INSURANCE COMPANY 


PHOENIX, ARIZONA 


CAPITAL 


$200,000.00 


EDGAR M. DAVIS 


CENTRAL DEPARTMENT 
COVERING: 


ILLINOIS—OHIO—INDIANA 
WISCONSIN — MICHIGAN 


CHAS. P. HALL 


SPECIAL AGENT 


2019 INSURANCE EXCHANGE 
CHICAGO 























Wm. Le Dickelman G Co. 


Insurance Exchange, 


CHICAGO, ILL. 


For Surplus 


Lines 


Try Us 








THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
Home Office: 47 Cedar St., New York City 


PLATE GLASS, BURGLARY, ACCIDENT, HEALTH INSURANCE 


SOUND 
ENTERPRISING 
LIBERAL 
PROMPT 














* THE LARGEST EXCLUSIVELY AUTOMOBILE 
MUTUAL IN OHIO 


The 
NATIONAL 
MUTUAL 


Insurance Co. 
CELINA, OHIO 


E. J. BROOKHART, 
Secretary 





Writing Full Floater, Fire, Lightning, 
Windstorm, Explosion and Theft 











MARCH 31st, WE HAD 14,987 MEMBERS AND $7,029,239 
INSURANCE IN FORCE 


Live Agents Wanted in Ohio and Indiana 














JONES, LAUNT & BARRETT, Inc. 


GENERAL AGENTS 
BOSTON NEW YORK LONDON CHICAGO BALTIMORE! 


Capital Fire Insurance Company We are strictly an Agency office, and 

Chicago Bonding & Ins. Co. can offer service and facilities in Penn- 

Great Eastern Casualty Company + tens New Bye d and Delaware 
rough our he 


Thames & Mersey Marine Ins. Co. Office. 
HEAD OFFICES: 411-13 Walnut Street, Philadelphia 














John W. McGinety 


Cash and Approved Collateral Notes $75,000.00 
Individual Notes - - - 25,000.00 
TOTAL ASSETS - - - $100,000.00 


Chartered to write all classes of high grade excess 
lines, including Ocean and Inland 
Marine Insurance. 


MacENANEY & McGINETY, Managers and Attorneys in Fact 














Twenty Years ef Service 1918 


Security Mutual 


Fire Insurance Company 
Chatfield, Minnesota 
An unsurpassed record for prompt 
adjustment and payment of all. 
honest losses. 
Admitted in the State of Minne- 
sota, North Dakota, South Dakota 
and Montana. 
Insurance in force over $17,000,000 
Premiums in force over 260,000 


F. L. TESCA CHAS. L. THURBER 
President Secretary 


THE 


GENTRAL STATES 


FIRE INSURANCE COMPANY 
OF WICHITA, KANSAS 
HENRY C. WHALEN, President 


FIRE, TORNADO, HAIL 
AUTOMOBILE and 
FARM RISKS 


A LIVE AGENCY COMPANY 

















GEO. A. MOWRY W. A. GORDON WM. WALSH 
President Secretary Ass’t Secr 


etary 


Twin City Fire Insurance Company 


MINNEAPOLIS 
Capital $500,000 








HENRY REIS, M. D. 


JOSEPH BERNING 
Vice-President 


Vice-President 


DIRECTORS 
THOMAS E. GALLAGHER HENRY REIS, M. D. 
JAMES F. HOULEHAN JOSEPH BERNING 
DR. FELIX GAUDIN HUGH O'NEILL 


NAPOLEON PICKARD 


y-Treas. 


ANTHONY MATRE 
President 


NAPOLEON PICARD 
ANTHONY MATRE 
FRANCIS J. MATRE 


A good company for good agents 


MARQUETTE NATIONAL 


FIRE INSURANCE COMPANY 
INSURANCE EXCHANGE 


HENRY J. WOESSNER Man. Underwriter CHICAGO 











Will Purchase Life Company 


WANTED—We have a client who has one hundred and 
fifty thousand dollars ($150,000.00) in actual cash who 


desires to purchase the controlling interest in a Life 


Insurance Company. Assets must be in good condition 
and company have not less than five millions of insurance 


in force. All communications absolutely confidential. 


Address Investor, 19-E, care The National Underwriter. 

















WEAN, AGPPee American Old Line Insurance Company 


Lincoln, Nebraska § STOCK COMPANY 


porated under the laws of the State of Nebraska. Progressive business record for fourteen yeare 
Eaceen contracts to salesmen. In fourteen states. Se ae eae a ee 
MERCIAL, BUSINESS, PROFESSIONAL AND CLASSES. 


Aoply for Territory Contracts. 


AGENTS MAKE MOST MONEY WHEN THEY PUSH 


AUTOMOBILE LIABILITY INSURANCE 


Let Us Help You Push. For Pushing Assistance write 


P. A. COOLING CO., General Agents . . INDIANAPOLIS, IND. 

OSAR R. WITTE & CO., General Agents : . . - ST.LOUIS, MO. 

GARNER & MANN, General Agents . . . KANSAS CITY, MO. 

E. J. MILLER, General Agent : - - . - DENVER, COL. 

For Other States write the Home Office. 

DON’T FORGET, TOO, WE WRITE ALL OTHER CASUALTY LINES. 
An Agency Connection With Us — MEANS REAL SERVICE. 


WESTERN INDEMNITY COMPANY, Dallas, Texas 
Capital $500,000 _ Assets $1,211,054 


EMPLOYER’S LIABILITY 


Assurance Corporation, Ltd., of London, England — 
SAMUEL APPLETON, Manager and Attorney U. S. Branch, 33 Broad St., Boston, Mass. 


Original and Leading Liability Company—All Forms of Liability Insurance 
The Most Advanced and Practical Personal Accident and Sickness Policies 
UNITED STATES ASSETS, $11,524,704.68 SURPLUS, $2,415,621.95 


THOS. E. HANLON, Gen. Agt., Ohio, East. Ky., W. Va., Tenn., First National Bank 
Building, Cincinnati; STONE, STAFFORD & STONE, Gen. Agts. Ind. and Ky., 
Lemcke Annex, Indianapolis, Ind.: GEO. A. GILBERT, Res. Mgr. Ill. and Iowa, Ins. 
Exchange Bldg., Chicago, Ill.; CHAS. H. GARRISON, State Agt., Mich., Majestic Fidg. 
Detroit; LOYAL DURAND, Gen. Agt., Wisconsin, Wells Bldg., Milwaukee; F. D. 
HIRSCHBERG & CO., Gen. Agts., Merchants Exchange, St. Louis; GROVES BROS. 
INS. AGENCY CO., Gen. Agts., Commerce Bldg., Kansas City, Mo.; LOVE- 
HASKELL COMPANY, Gen. Agts., Woodmen of the World Bldg., Omaha, Neb.; 
JAMES & MANCHESTER Co., Gen. Agts., Leader-News Bldg., Cleveland, Ohio. 


























The American Credit-Indemnity Co. 
of NEW YORK 


CREDIT INSURANCE ONLY 


E. M. TREAT, President 








Insures manufacturers and wholesalers against Excessive Annual Loss through 
Insolvency of Customers. We can always use a few high-class solicitors. 


415 Locust St., ST. LOUIS, MO. 80 Maiden Lane, NEW YORK 
OFFICES IN ALL PRINCIPAL CITIES 


R. J. LYDDANE, General Agent 1140 Marquette Bldg., CHICAGO 














